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you  put  it  to  work  for  you  ?  Right 
now — before  your  spring  pack — is  the 
time  to  study  the  convention,  and 
its  significance  for  you. 

Make  use  of  that  wealth  of  data 
supplied  by  your  National  Associa¬ 
tions.  The  production  and  market¬ 
ing  figures  they  can  give  you  are  in¬ 
dispensable  guides  in  planning  for 
1929. 


ROM  all 


corners  ot  the  na- 
Jl  tlon — from  all  branches  of  the 
Canned  Foods  Trade — men  came  to 
take  counsel  together.  At  the  Chi¬ 
cago  convention,  the  experiences 
and  ideas  of  a  tremendous  industry 
were  exchanged  that  all  might 
prosper. 

A  vast  fund  of  information  has  been 
pooled  for  the  common  good — will 


Alany  packers — knowing  that  good  cans  and  good  equipment  play  a  vital 
part  in  canning — look  to  The  American  Can  Company  Jor  up-to-the-minute 
developments.  A  representative  will  g'-'dly  call  on  you  to  discuss  the  h'’'’'’dth 
and  thoroughness  of  Co  net  service. 


AMERICAN  CAN  COMPANY 


CONTAINERS  OF  TIN-  PLATE  -  BLACK  IRON  -  GALVANIZED  IRON  -  FIBRE 


DISPLAY  FIXTURES 


CLARKSBURG, WVA 


i'JLAINlS 
OF  THE 

PHELPS  CAN  CO 

MANUFACTURERS  OF 

TIN  CANS 

CAPACITY 600  MILLION  CANS  PER  YEA 

MAIN  OFFICE 

^>‘^BALTIMOR^  MD. 


WEIRTON.W.VA. 
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THE  CANNING  TRADE 


Save  $140  a  Season  with  the 

New  Peerless  Super  Husker 


Belt  driven 

Peerless  Super  Husker 
Also  made  with 
built-in  motor 


Actual  Operating  Tests  Prove  Its  Great  Economy 


Cut  Your  Costs  in  1929 

With  the  new  Peerless  Super  Husker  you  can  save 
from  $140  to  $300  per  machine  per  season  over 
costs  of  husking  with  old  type  machines. 

A  Certified  Saving 

At  the  plant  of  the  Hoopeston  Canning  Company 
an  impartial,  certified  survey  by  the  A.  C.  Nielsen 
Company,  independent  engineering  accountants, 
showed  net  savings  in  husking  costs  of  26c  to  58c 
per  ton  for  the  new  Super  Husker  over  our  own 
older  machines  and  machines  of  another  make. 
The  plant  was  operating  on  Country  Gentleman 
Corn.  A  copy  of  the  complete  survey  is  yours  for 
the  asking.  These  figures  are  not  simply  guess 
work  and  not  just  someone’s  opinion,  but  repre' 
sent  actual  authentic  savings  certified  by  engineers 
whose  reputation  is  the  highest. 


Super  Results  Super  Earnings 

Speed  —  Easy  Feeding  —  Tremendous  Capacity — 
combined  with  almost  perfect  husking,  butting 
and  silking  make  the  Super  Husker  a  great  money 
saver.  It  is  the  fastest,  strongest  husker  ever  built. 
Steel  gears  and  chains  throughout — a  super-sturdy 
frame  built  to  withstand  double,  yes  triple,  any 
ordinary  operating  strain,  means  long  life  and 
freedom  from  trouble. 

Get  Ready  Now 

To  increase  your  profits  by  decreasing  husking 
costs.  The  amount  of  your  savings  will  depend 
largely  on  the  number  of  Super  Huskers  you  in- 
stall.  The  new  machines  can  be  placed  in  your 
line  in  the  exact  space  occupied  by  old  Peerless 
Eluskers  without  even  changing  pulleys.  One 
Super  Husker  does  more  work  than  two  old 
Standard  Peerless  Huskers,  yet  occupies  slightly 
less  space  than  only  one  of  the  old  machines. 


Write  Us  Today  for  Complete  Details  and  a  Copy  of  the  Hoopeston  Survey 

SPRAGUE-SELLS  CORPORATION 

A  DIVISION  OF  JOHN  BEAN  MFC.  CO. 

308  WEST  WASHINGTON  STREET  -CHICAGO,  ILLINOIS 

Factories:  BUFFALO,  N.  Y.  HOOPESTON,  ILL. 
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BUSINESS  ESTABLISHED  1784 
144  year*  in  the  Seed  Busines* 


LANDRETH 
GARDEN  SEEDS 

Spot  or  1928  Crop  Seeds 
WE  OFFER 

Peas  Okra  Cabbage  Cucumber 

Com  Tomato  Spinach  Snap  Beans 

Beet  Squash  Pumpkin  Cauliflower 

or  Any  Other  Varieties  You  May  Want 

FUTURE  OR  1929  CROP  SEEDS 

When  ready  to  place  your  Contract  order  lor  delivery  after 
1929  crop  is  harvested,  write  us  for  prices. 

If  we  had  not  grown  good  seeds,  given  fair  prices,  fair  service 
and  careful  attention  to  business,  we  would  not  be  the  oldest 
Seed  House  in  America,  as  this  is  our  1 44th  year  in  the  business. 


D.  LANDRETH  SEED  COMPANY 

BRISTOL,  PENNSYLVANIA 


1928  Model  Viner 


MAXIMUM  CAPACITY 
AT  ALL  BEATER  SPEEDS 


CONSTANT  speed  drive  to  REEL  thru 
roller  chain  and  live  travellers  mounted 

on  TIMKEN  BEARING  SHAFTS. 


VARIABLE  speed  drive  to  BEAT  ER 
CYLINDER  ONLY 

Patanted  March  15,  1925 

(REEVES  Transmissuiii) 


CHISHOLM-RYDER  COMPANY,  Inc. 

NIAGARA  FALLS,  N.  Y. 


Green  Bean  Gradert 
Green  Bean  Cleaner* 
Conveyor* 


A.  K.  ROBINS  &  COMPANY,  INC. 
Baltimore,  Md. 


MANUFACTURERS  OF  n  1/ 

Green  Pea  Viner* 

Can  Marker*  Green  Pea  Feeder* 

Lift  Track*  Green  Bean  Snipper* 

SPECIAL  MACHINERY  BUILT  TO  ORDER. 

SPECIAL  AGENTS 

JAMES  Q.  LEAVITT  CO.  BROWN  BOGGS  FOUNDRY  &  MCH.  CO.,  Ltd. 


Ogden,  Utah 


Hamilton,  Ontario 
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Make  Your  Canning  Plant  Automatic. 

Every  operation  performed  by  a  machine  cuts  your  pay  roll. 

Let  a  MONITOR  All  Metal  Elevator  take  the  stock  from  one  machine  and  deliver 
it  to  the  next.  Its  a  splendid  economy  for  the  Packer.  The  old  way  of 
‘hand  carrying’  is  obsolete  to  day.  It  cannot  be  afforded.  Its  a  daily 
charge  on  your  pay  roll,  which  the  MONITO  Elevator  eliminates  for  ever. 

There  are  hundreds  in  use  to  day.  Figure  every  saving  possible  in 

k  putting  up  your  pack. 

HUNTLEY  MFC.  CO. 

P.  O.  Drawer  25  BROCTON,  N.  Y. 

(Formerly  at  SILVER  CREEK,  N.  Y.) 


Canadian  Plant 
HUNTLEY  MFC.  CO.,  Ltd. 
Tillsonburg,  Ont. 


SPECIAL  AGENTS 
A.  K.  Robins  &  Co.,  Inc.,  Balto.,  Md. 
King  Sales  &  Engineering  Co. 

669  Howard  St. 

San  Francisco,  Cal. 

Brown  Boggs  Ltd.,  Hamilton,  Ont. 
Cannon  Supply  Company 
Salt  Lake  City,  Utah 
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THE 


BRAND  OF 


r 


TmPLAxna 


H/MBODIES  all  the  qualities  that  consumers  demand 

Every  box  shipped  contains  Tinplates  of  uniform  quality,  flat,  clean, 
square,  evenly  coated  and  of  steel  made  especially  to  our  specification 

Inspection  of  manufacture  always  welcome  —  and  suggestions  from 

customers  heartily  invited 


e  have  tradition  behind  us  —  confidence  for  the  future  and  will  stand 
behind  our  Tinplates  at  whatever  cost 


C.  1.  F  BUSINESS  NEGOTIATED 
SIZE  — 28"  X 20"— A  SPECIALTY 


THE  MCLINGKlfPlTtl  C9 


PHONE— CARDIFF  514 

-  CABLE  - 

•EUIN  —  CARDIFF’ 


LIMITEsD 

cABDirr 

SOOTHmES 


CODES - 

BENTLEYS - 

A.B.C.  BTH  edition 
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IMPROVED 
BRUSH  FINISHER 


KOOK  MORE  KOILS 
INDIANA  PULPERS 
INDIANA  PADDLE  FINISHER 
PULP  PUMPS 
INDIANA  SLUSH  PUMPS 
COPPER  STEAM 
JACKET  KETTLES 
IMPROVED  BRUSH  FINISHER 
INDIANA  GRADING  TABLE 
INDIANA  CHILI-SAUCE 
MACHINES 


Improved  Brush  Finisher 

This  Machine  is  endorsed  by  the  pumpkin  packer,  soup 
maker,  as  well  as  the  camjer  of  chili  'con  came,  for,  with 
the  use  of  brushes,  the  product  to  be  finished  is  thorough¬ 
ly  brushed  through  the  screen.  This  appliance  has  stood  the 
test  of  time  and  in  the  main  is  the  canner’s  choice  for  a 
general  purpose  finisher. 


Clevo 

The  metallic  coating 
is  Heat.  Acid,  and 
Rust  resistant. 


Indianapolis, 

Indiana 


Exclusive  Sales  Agents,  except  Indiana 
SPRAGUESELLS  ANDERSON-BARNGROVER 

CORP.  Chicago,  Ills.  MFG.  CO.  San  Francisco,  Calif. 


SAFETY 

First,  last  and  always. 

Watch  your  increasing  values  and  increase 
your  insurance  proportionately. 

You  can  do  this  most  economically  with 

CANNERS  EXCHANBE  SUBSCRIBERS 
at 

WARNER  INTER-INSURANCE  BUREAU 

where  for  twenty  years  the  net  cost  of 
insurance  has  averaged  $6.20  per  thousand 
less  than  the  usual  insurance  company  pre- 


Write  or  wire  for  the  additional  protection 
you  need. 

LANSING  B.  WARNER  Incorp. 
155  East  Superior  Street 
Chicago,  Illinois 


LABELS 


— as  you  like  them 
— when  you  want  them 

We  are  so  located  that  we  can  take 
care  of  all  your  wants,  promptly, 
dependably. 

Avoid  a  rush-job.  Give  us  time 
and  we  can  give  you  the  better  job. 
But  we  can  take  care  of  the  rush 
job,  too. 

— Labels  of  every  description 
— As  many  colors  as  desired 
— And  at  the  right  prices 


Piedmont  Label  Co.,  Inc, 

Bedford,  Va. 
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DEPENDABLE 


Unexcelled  plants  and  equipment  at 
strategic  points — 

Closing  Machines  that  ”carry  the  load” — 

Research  Laboratories  checking  quality 
and  helping  canners  improve  methods — 

An  organization  of  experienced  can  men 
trained  to  produce  quality  and  render 
service— 

Continental  cans  and  service  are  a  powerful  aid 
to  Pac^kers  who  are  meeting  the  steadily  increas¬ 
ing  demand  for  better  quality  in  all  foods. 

CONTINENTAL  CAN  COMPANY,  Inc. 

COAST  TO  COAST 

Executive  Offices :  N E W  Y O R K :  100  East  42nd  Street  CHICAGO:  111  West  Washington  Street 


Factories  and  Sales  Offices: 


CHICAGO 

BALTIMORE 

JERSEY  CITY 

SAN  FRANCISCO 

ST.  LOU  IS  . 

CINCINNATI 

DETROIT 

LOS  ANGELES 

SYRACUSE 

NEW  ORLEANS 

CLEARING 

SEATTLE 

SAN  JOSE 

PASSAIC 

ROANOKE 

BOSTON 

CANONSBURG 

9 
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THE  JOURNAL  of  the  CANNING  and  ALLIED  INDUSTRIES 
Established  1878 

PUBLISHED  EVERY  MONDAY 
BY 


The  Canning  Trade  is  the  only  paper 
published  exclusively  in  the  interest  of 
the  Canned  Food  Packer^  of  the  United 
States  and  Canada.  Now  in  its  fifty- 
first  year. 

Entered  at  Postoffice,  Baltimore,  Md., 
as  second-class  matter. 

TERMS  OP  SUBSCRIPTION 
One  Year  -----  $3.00 

Canada  -----  $4.00 

Foreign  -----  $5.00 

Extra  Copies,  when  on  hand,  each,  .10 

Advertising  Rates 
Upon  application. 


THE  TRADE  COMPANY 

ARTHUR  I.  JUDGE 
manager  and  editor 


107  South  Frederick  Street 
Baltimore,  Md. 


Make  all  Drafts  or  Money  Orders  pay¬ 
able  to  The  Trade  Company. 

Address  all  communications  to  The 
Canning  Trade,  Baltimore,  Md. 

Packers  are  invited  and  requested  to 
use  the  columns  of  The  Canning  Trade 
for  inquiries  and  discussions  among 
themselves  on  all  matters  pertaining  to 
their  business. 

Business  communications  from  all  sec¬ 
tions  are  desired,  but  anonymous  letters 
will  be  ignored. 


Telephone  Plaza  2698 


ARTHUR  I.  JUDGE, 
Editor. 
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Hail  to  the  supply  man— And  we  use  that 
in  a  comprehensive  manner  to  include  the  ma¬ 
chinery  man,  or  in  other  words  all  others  than 
the  food  producers  and  distributors  in  this  great  indus¬ 
try.  To  them  this  issue  is  devoted,  as  the  other  side 
of  the  picture,  which  was  presented  last  week  in  the 
big  Convention  issue.  And  we  do  it  because  they  were 
left  out  of  last  week’s  picture,  and  through  no  fault  of 
any  of  their  officers,  nor  yet  through  our  fault — the 
transcript  of  the  meeting  of  the  Canning  Machinery 
and  Supplies  Association  at  Chicago,  on  January  23d, 
simply  did  not  come  through  to  us  in  time  to  be  in¬ 
cluded. 

And  so  this  special  issue,  all  devoted  to  the  Machin¬ 
ery  and  Supply  Men. 

And  it  is  but  right  and  just  that  this  side  of  the  in¬ 
dustry  have  one  week  devoted  to  it — a  Canning  Ma¬ 
chinery  and  Supply  Week— and  here  it  is.  So  let’s  talk 
about  ourselves,  for  we  are  one  with  you. 

You  put  on  the  show  that  brings  the  crowd  to  the 
Convention  every  year,  and  you  spend  money  to  do  it 
like  the  good  fellows  you  are,  and  not  only  the  tremen¬ 
dous  expense  of  the  show  itself,  amounting  easily  to 
one-quarter  of  a  million  dollars,  but  you  spend  money 
lavishly  to  help  entertain  the  crowds,  to  help  make  the 
Convention  an  enjoyable  one  socially;  as  witness  the 
open-hearted  hospitality  of  the  Continental  Can  Com¬ 
pany  every  afternoon  and  evening,  and  the  thoroughly 
generous  and  considerate  theatre  parties  of  the  Ameri¬ 
can  Can  Company,  all  to  help  the  social  side  of  the  Con¬ 
vention.  And  every  machinery  or  supply  man  does  a 
lot  of  private  entertaining  of  customers  all  during  the 
Convention.  And  it  is  all  charged  up  to  sales  expense 
or  advertising.  The  cynic  will  say  that  it  is  all  added 
to  the  cost  and  that  the  buyer  pays  for  it,  but  we  beg 
to  differ  with  the  cynic.  We  don’t  believe  it  is ;  we  do 
not  believe  that  it  can  be,  even  if  anyone  wanted  to 
charge  it  in,  because  not  a  single  one  of  them  knows 
what  the  cost  will  be,  and  every  one  of  them  has  set  his 
price  for  his  machinery  or  for  his  supply  before  he 
reached  the  Convention.  How,  then,  can  it  be  figured 
in,  and  the  buyer  made  to  pay  for  it?  As  a  matter  of 
fact,  it  comes  out  of  their  profits,  and  sometimes,  as 
for  instance  last  year,  it  is  a  heavy  cut  into  those 
profits,  for  often  they  go  home  from  a  Convention  with¬ 
out  any  orders.  It  was  too  generally  so  last  year,  but 
orders  were  more  plentiful  and  better  this  year.  So 
every  conventionite  owes  a  debt  of  gratitude  to  these 
machinery  and  supply  men  for  the  big  show,  and  for 


the  hospitality  shown  in  all  the  various  ways.  And  we 
believe  the  conventionites  fully  appreciate  it. 

{Sotto  vooe — At  least  all  the  canners  who  attended 
the  1929  Chicago  Convention  will  know  that  they 
should  feel  grateful  to  the  machinery  and  supply  men, 
because  they  are  all  readers,  and  after  all  they  are  the 
ones  that  count  most,  because  they  are  the  boys  with 
the  orders.) 

This  sociability  is  very  nice  and  enjoyable,  but 
haven’t  we  reached  a  point  where  the  machinery  and 
the  supply  man  should  take  serious  stock  of  these  ex- 
pendituers  that  must  be  charged  to  sales  expense  or 
advertising?  We  think  so.  Put  down  your  Convention 
expenses  against  the  business  secured,  or  even  influ¬ 
enced,  and  you  will  find  it  a  tremendous  sales  cost  and 
all  out  of  proportion.  Not  an  exhibitor  at  the  Big  Show 
got  off  with  less  than  $500  expense,  and  from  that  it 
ran  up  into  the  many  thousands.  How  much  or  how 
little  that  expenditure  hurt  depends  upon  the  amount 
of  business  done,  but  we  unhesitatingly  say  that  the 
expenses  covering  the  exhibit,  and  the  conduct  of  the 
booth,  were  worth  every  cent  they  cost.  Any  firm  or 
individual  who  would  consider  for  a  moment  the  aban¬ 
doning  of  the  Big  Show  because  of  this  expense  would 
be  making  a  serious  mistake.  But  the  allotting  of  this 
expense  ought  not  all  to  be  charged  to  advertising,  as 
generally  understood. 

Advertising  expenses  for  the  machinery  and  the  sup¬ 
ply  men  to  this  industry  have  been  mounting  rapidly 
within  the  past  few  years,  and  they  cannot  be  blamed 
for  giving  this  feature  very  serious  thought,  but  much 
of  this  expense  is  due  to  their  own  fault. 

To  advertise  your  wares,  to  tell  prospective  custom¬ 
ers  about  your  machinery  or  your  supplies,  is  abso¬ 
lutely  necessary,  but  it  is  hardly  believable  the  amount 
of  absurdity  that  exists  in  the  spending  of  money  to  do 
that.  Good  business  men,  with  fine  sound  sense  in  all 
other  matters,  often  seem  to  lay  aside  all  those  quali¬ 
fications  when  they  come  to  consider  advertising,  or 
the  way  to  induce  buyers. 

For  instance,  there  are  those  who  feel  that  they  must 
advertise  in  each  one  of  the  journals  claiming  to  repre¬ 
sent  the  industry,  and  that  if  their  advertisement  is 
missing  from  any  of  them  it  is  a  reflection  upon  them. 
Could  anything  be  more  absurd  ?  In  the  first  place,  this 
multiplies  their  expenditures,  to  reach  the  one  field, 
several  times  over,  and  this  must  mean  that  they  cover 
the  same  ground,  or  a  part  of  it,  several  times.  Beca"se 
if  the  claims  of  the  journals  are  anywhere  near  correct 


10 


THE  CANNING  TRADE 


February  18,  1929 


most  of  the  field  is  covered  by  each  one,  and  there  is  no 
particular  advantage  in  the  repetition — ^to  tell  a  pros¬ 
pective  buyer  three  or  four  times  instead  of  the  once. 
At  least  not  enough  added  value  in  this  emphasis  to 
warrant  the  added  expense.  But  the  truth  is  these 
journals  do  not  all  cover  the  field,  and  in  fact  all  of 
them  together  do  not  cover  the  whole  canned  foods 
field,  for  anyone  who  knows  the  field  knows  that  there 
are  portions  that  are  impervious  to  every  effort  to  sell 
subscriptions  or  get  readers,  and  where  it  would  not  do 
the  advertiser  any  good  if  the  coverage  were  given.  If 
they  bought  their  advertising  like  they  buy  or  sell 
their  own  merchandise,  they  would  take  the  one  journal 
most  likely  to  give  the  greatest  coverage  in  real  read¬ 
ers,  and  would  refuse  to  pay  two  or  three  times  as  much 
more  to  reach  the  few  that  may  not  be  on  the  list. 
These  few  are  not  worth  it.  Here  is  where  just  a  little 
common  business  sense  applied  to  the  medium  offered 
will  quickly  show  which  is  the  one  giving  the  best  cov¬ 
erage,  and  they  will  base  that  decision  upon  readers, 
and  not  upon  circulation  figures.  A  dozen  confident, 
regular  readers  among  the  better  class  of  buyers,  if 
added  as  prospective  customers  to  any  supply  man’s 
list,  are  worth  more  than  any  mere  subscription  list. 
When  you  buy  advertising  buy  readers,  don’t  buy  sub¬ 
scription  lists,  and  you  will  save  money  and  get  more 
business  from  your  efforts. 

A  still  worse  blunder  is  the  man  who  buys  numbers, 
as  represented  by  circulation  claims.  There  are  obso¬ 
lete  lists  of  canners  and  preservers  running  as  high  as 
seven  or  eight  thousand,  and  if  you  have  one  of  those 
lists  on  your  desk  the  best  and  cheapest  thing  you  can 
do  is  to  burn  it  at  once.  Get  a  copy  of  the  National 
Canners  Directory  of  canners  and  you  will  find  that 
there  are  in  the  business  less  than  2,700  canners  of 
every  kind  and  description,  and  that  is  by  far  and  wide 
the  best  and  nearest  correct  list  published.  Yet  men 
who  want  to  reach  canners  only  will  buy  circulation 
statements  of  3,500  and  4,500.  There  is  not  a  journal 
published  and  claiming  to  represent  the  canners  of  the 
country  who  can  show  more  than  2,000  bona-fide  canner 
readers.  We  believe  we  have  the  greatest  list  of  can¬ 
ner  readers,  covering  the  whole  country  and  Canada, 
yet  if  you  know  anything  about  this  industry  you  know 
that  there  are  mighty  few  canners  who  take  more  than 
one  journal.  If  they  get  others  they  do  not  pay  for 
them,  and  they  seldom  read  them,  for  a  free  subscriber 
is  worth  what  he  pays.  If  circulation  statements  were 
analyzed  by  advertisers  such  glaring  mistakes  as  now 
seen  would  not  be  committed. 

What  do  we  mean  by  analyzed?  Just  this:  every 
year  you  are  faced  by  requests  for  a  share  of  your  ad¬ 
vertising  patronage,  begged  and  importuned  to  place 
your  advertisement  in  a  constantly  lengthening  list  of 
publications  of  one  kind  or  another.  They  may  all  have 
some  value,  but  they  can’t  all  be  the  best,  and  you 
know  it  is  a  waste  of  money  and  effort  to  try  to  use 
them  all.  Analyze  the  circulation  claims  carefully; 
tear  them  apart  and  look  into  them.  You  seek  the  com¬ 
mercial  canners,  preservers,  condiment  makers,  etc., 
and  are  little,  if  at  all,  interested  in  the  little  local  or 
“home-canning”  concern,  the  little  pickier  or  maker  of 
jams  and  jellies  in  the  great  cities  who  make  small 
amounts  to  supply  local  consumption.  Of  commercial 
canners  we  have  shown  you  that  there  are  not  to  ex¬ 
ceed  2,700  in  the  business,  and  any  of  the  can  companies 
or  any  of  the  experienced  supply  men  will  tell  you  that 
30  per  cent  of  those  might  well  be  placed  in  the  “home¬ 
canning”  class,  as  their  plants  are  either  owned  by 
other  large  .canners  or  they  conduct  their  canning  op¬ 
erations  as  a  side  line  to  another  business,  and  their 


output  runs  from  1,000  cases  to  4,000  cases.  But  all  of 
them  are  included  in  this  2,700.  Of  commercial  preser¬ 
vers,  who  are  not  also  canners,  there  are  less  than  100 
of  the  class  we  refer  to,  and  of  condiment  makers  not 
50,  about  as  many  picklers  of  commercial  size,  and  not 
as  many  mayonnaise  makers.  Now  there  is  your  field 
of  wholesale  or  commercial  food  producers,  less  than 
3,000  all  told,  and  less  than  2,500  possible  to  any  jour¬ 
nal  if  it  were  perfection  itself.  So  if  a  journal  claim¬ 
ing  to  cover  the  canning  field  offers  any  greater  number 
than  this,  they  must  be  outsiders  of  no  value  to  you  as 
machinery  and  supply  men,  and  yet  you  pay  for  this 
“dead  wood”  in  the  advertising  rate. 

But,  as  a  fact,  if  the  average  machinery  or  supply 
man  could  add  a  dozen  good  accounts  to  his  list  of  cus¬ 
tomers  in  any  one  year  he  would  be  well  pleased,  and 
well  repaid  for  the  advertising.  So,  then,  the  problem 
is  to  use  the  journal  that  holds  the  confidence  and  the 
esteem  of  the  majority  of  the  worth-while  possible  buy¬ 
ers,  quality  rather  than  quantity  in  the  number  you 
reach  with  your  sales  message  each  week,  and  above 
all  the  assurance  that  they  read  regularly  and  atten¬ 
tively,  and  with  confidence.  Gauge  your  advertising 
expenditures  by  that  measure  and  you  cannot  fail. 

And  having  done  that,  for  the  love  of  Mike  show 
some  manhood  and  backbone,  and  stick  to  it.  It  takes 
years  for  any  journal  to  win  the  confidence  of  any  in¬ 
dustry,  and  the  older  the  journal  the  longer  its  life  with 
that  industry,  the  more  confidence  it  must  hold,  or  it 
could  not  have  continued  in  the  business.  The  mush¬ 
room  journal,  organized  merely  to  get  a  share  of  the 
good  pickings,  as  it  thinks,  lasts  two  or  three  years,  or 
at  most  five,  and  then  fades  out,  because  it  has  no  per¬ 
sonal  interest  in  the  advancement  or  development  of 
the  industry,  and  is  always  and  continually  out  after 
advertising  contracts — ^the  money.  They  are  simply 
money  grabbers,  with  a  pretense  of  high  motives  and 
service  to  the  industry.  And  where  we  mean  that  you 
should  show  your  manhood  is:  We  are  frequently  de¬ 
nied  contracts  “because  if  we  place  an  advertisement 
with  you  we  will  be  hounded  to  death  by  other  publish¬ 
ers,  who  whine  and  beg  that  they  ought  to  be  given  a 
share  of  the  annropriation  because  you  are  giving  it  to 
The  Canning  Trade.”  We  are  told  that  we  have  no  idea 
how  they  are  pestered  and  bothered  in  this  way,  and 
they  must  avoid  that  trouble. 

Well,  if  a  journal  has  no  other  claim  for  recognition 
than  that  the  advertiser  is  in  some  other  journal,  it  has 
no  claim  at  all ;  and  if  we  were  an  advertiser  that  jour¬ 
nal  would  be  the  one  that  we  would  tell  in  plainest 
terms  that  it  would  never  get  one  penny  from  us. 
Wake  up!  To  deny  yourself  the  use  of  the  journal  you 
know  can  help  you  because  you  are  set  upon  by  a  horde 
of  beggars  who  are  merelv  money-grabbers  1  At  least, 
we  hope  to  see  the  end  of  that  dastardly  practice,  be¬ 
cause  we  believe  the  advertisers  in  this  industry  are 
men  enough  to  kick  out  of  their  offices  any  one  journal 
that  comes  upon  such  a  claim  for  their  patronage. 

Choose  the  journal  that  has  stood  the  test  of  half  a 
century,  and  is  spoken  of  today  as  the  one  journal 
worth  reading,  by  canners  and  by  machinery  men  alike, 
and  from  eyery  section  of  the  country;  that  is  recog¬ 
nized  as  the  only  one  that  has  the  interest  of  the  can¬ 
ning?  industry  at  heart ;  that  is  recoomized  as  the  friend 
of  the  canners ;  that  is  read  intently  because  it  shows 
a  personal  interest  in  everything  that  will  benefit  the 
industry,  and  you  cannot  make  much  of  a  mistake. 
Then,  if  you  wish  to  dispense  charity  or  be  a  good  fel¬ 
low  by  adyertising  elsewhere,  go  to  it,  and  to  your 
heart’s  content.  But  do  it  in  full  understanding  and 
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Know  the 


F.  0.  Mitchell  &  Bro.,  Perryman,  Maryland, 
the  largest  packers  of  highest  quality  whole-grain 
corn  in  the  world,  after  using  TUC  Huskers  for 
four  seasons,  says: 


“In  1928  our  9  Motor-driven  TUCS  did  better 
work  than  they  ever  did  before,  delivering  the 
corn  to  our  cutting  room  without  any  mutilation 
at  all,  and  in  excellent  condition  for  the  packing  of 
our  very  best  quality  of  whole-grain  shoe  peg  corn.*’ 


If  you  have  not  received  your  copy  of 
the  booklet  called  “FACTS!”,  from  which  the 
above  is  an  excerpt,  and  which  gives  the  com- 
partive  performances  and  costs  of  all  Husking 
Methods  in  common  use,  as  revealed  by  lead¬ 
ing  Canners  of  highest  integrity,  write 


The  United  Company 


Continental 
Trust  Building 


Baltimore, 

Maryland 
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Annual  Meeting 
Canning  Machinery  and  Supplies 

Association 

Hotel  Stevens,  Chicago,  III,  January  23,  1929 


The  Annual  Meeting  of  the  Canning  Machinery  and  Supplies 
Association  was  held  at  9.05  o’clock  at  the  Stevens  Hotel, 
Chicago,  Ill.,  on  Wednesday  morning,  January  23,  1929,  Mr. 
Gordon  H.  Kellogg,  President  of  the  Association,  presiding. 

PRESIDENT  KELLOGG:  Gentlemen,  come  to  order.  I  don’t 
think  there  is  a  quorum  here,  but  we  have  enough  proxies  to 
enable  us  to  get  down  to  business. 

The  first  thing  I  should  like  to  bring  to  your  attention  are  the 
amendments  to  the  amended  by-laws,  of  which  you  had  notice, 
and  which  you  no  doubt  had  an  opportunity  to  read,  since  they 
were  sent  out  to  you  with  the  previous  by-laws  under  which 
the  Canning  Machinery  and  Supplies  Association  have  been  op¬ 
erating. 

The  Chairman  of  the  Committee  on  By-Laws  is  Mr.  Bradley 
Dewey,  but  as  he  isn’t  with  us  I  am  going  to  ask  Mr.  S.  M. 
Ryder  to  read  the  by-laws,  perhaps  with  some  explanation,  and 
then  put  them  to  you  for  your  consideration. 

MR.  COVER:  I  move,  in  view  of  the  fact  that  all  of  the  mem¬ 
bers  have  received  copies  of  these  by-laws  some  time  ago,  that 
we  dispense  with  the  reading  of  the  entire  by-laws,  and  in  order 
to  save  time  confine  the  reading  to  such  sections  as  any  member 
may  indicate  he  would  like  to  have  amended  or  changed  in  one 
form  or  another.  In  other  words,  there  are  a  large  number  of 
these  by-laws  that  can’t  possibly  be  objectionable  to  anyone,  and 
as  a  matter  of  fact  most  of  them  are  the  same  as  our  former 
by-laws,  and  since  we  have  all  had  the  opportunity  to  read 
them,  it  would  save  a  lot  of  time  if  we  avoid  reading  the  most 
of  these  forty-five  paragraphs,  some  of  which  are  very  long. 
Therefore,  in  connection  with  that  motion,  I  should  like  to  say 
that  I  should  like  to  have  excepted  Section  6  of  Article  4  and 
Section  6  of  Article  5. 

PRESIDENT  KELLOGG:  If  you  will  just  move  the  dispens¬ 
ing  of  the  reading  of  the  by-laws,  then  you  can  make  such 
amendments  as  you  suggest. 

MR.  COVER:  I  will  make  the  motion  in  this  form:  That  we 
dispense  with  the  reading,  of  the  by-laws  with  the  reservation 
of  the  right  to  ask  for  the  reading  of  specific  by-laws. 

PRESIDENT  KELLOGG:  That  is  fine.  Is  there  a  second  to 
that  motion? 

The  motion  was  seconded  and  carried. 

PRESIDENT  KELLOGG:  In  order  to  have  the  record 
straight,  I  should  like  to  have  those  qualified  to  vote  and  who 
have  not  sent  in  their  proxies  to  stand,  so  I  can  get  a  record 
and  with  the  proxies  know  there  is  a  quorum.  I  should  like  to 
have  it  go  down  as  a  matter  of  record.  I  simply  stated  that 
we  had  a  quorum.  Will  you  take  the  names  of  these  gentlemen 
so  the  record  can  be  taken  here? 

MR.  COVER:  I  move  we  dispense  with  the  roll-call. 
PRESIDENT  KELLOGG:  Just  start  here  and  mention  your 
names  and  check  them  as  you  go  along. 

Mr.  Gorsline  called  the  roll. 

PRESIDENT  KELLOGG:  There  are  twenty-three  proxies. 
No,  there  are  eighteen  present  and  there  are  twenty-one  proxies, 
making  a  total  of  thirty-nine,  with  thirty-three  required  for  a 
meeting. 

We  are  going  to  dispense  with  the  reading  of  these  amended 
by-laws,  and  Mr.  Cover,  I  believe,  wishes  to— 

MR.  COVER  (interrupting) :  There  are  some  before  mine. 
MR.  RYDER:  It  is  unnecessary  to  make  any  comment  on 
Article  2,  Section  1.  The  amendment  has  been  approved  by  the 


Board  of  Directors  and  has  been  printed  and  forwarded  to  you 
by  mail.  It  has  the  wrong  address,  which  was  printed  “7  West 
10th  Street,  Wilmington,  Delaware,”  for  the  office.  That  office 
has  been  moved  since,  and  we  will  want  the  amendment  to  that 
section  with  the  correct  address,  which  should  be  “Delaware 
Trust  Building,  903  Market  Street,  Wilmington,  Delaware.” 

PRESIDENT  KELLOGG:  Mr.  Ryder,  will  you  make  the  mo¬ 
tion? 

MR.  RYDER:  I  move  that  such  correction  be  made  in  Section 
1,  Article  2,  so  the  correct  address  may  be  therein. 

MR.  COVER:  I  second  the  motion. 

PRESIDENT  KELLOGG:  You  have  heard  the  amendment 
to  the  by-laws.  Are  there  any  remarks? 

The  motion  was  put  to  a  vote  and  carried. 

MR.  RYDER:  Article  4,  Section  3,  of  the  by-laws  as  sent  to 
you  read  as  follows:  “All  members  who  exhibit  shall  pay  a 
uniform  fee  for  space  as  shall  be  determined  by  the  Board  of 
Directors.”  That  is  Article  4,  Section  3,  the  third  sentence. 

That  should  read:  “All  members  who  exhibit  shall  pay  a  uni¬ 
form  fee  per  unit  of  space,”  and  I  move  that  the  words  “per 
unit”  be  inserted  after  the  word  “fee.” 

PRESIDENT  KELLOGG:  You  have  heard  the  amendment. 

MR.  CARL  COOLING:  I  second  the  motion. 

PRESIDENT  KELLOGG:  I  might  explain  that  this  is  am¬ 
biguous  in  that  it  might  mean  that  the  small  exhibitor  paid  as 
large  an  amount  as  did  the  large  exhibitor.  This  was  called  to 
my  attention  by  Mr.  Cover. 

MR.  CHARLES  P.  GUELF :  It  has  been  the  thought  ex¬ 
pressed  in  a  number  of  meetings  that  some  of  these  big  exhib¬ 
itors  were  imposing  on  the  small  exhibitors  by  occupying  more 
space  than  is  necessary  for  their  exhibits.  The  thought  has 
come  up  in  the  Directors’  meeting,  and  it  has  come  up  in  our 
meeting  several  times  that  we  ought  to  have  uniformity  to  start 
out  with,  and  when  a  man  wants  two  or  three  times  more  space 
than  another  man  we  ought  to  penalize  him  somewhat.  If  you 
put  that  clause  in  there  you  haven’t  any  leeway,  and  I  think  this 
is  the  proper  way  to  handle  these  big  exhibits  where  people  want 
to  monopolize  a  lot  of  space.  I  have  always  felt  that  every 
member  of  this  Association  is  entitled  to  whatever  space  he  asks 
for,  whether  he  occupies  it  or  not.  If  a  man  has  two  machines 
and  wants  300  square  feet  of  space,  he  is  entitled  to  it  as  much 
as  some  other  man,  if  he  is  a  member,  and  the  only  way  to  get 
around  that  is  to  charge  for  the  greater  space.  If  you  insert 
that  in  there  you  are  up  against  it. 

PRESIDENT  KELLOGG:  If  you  will  pardon  a  word  on  this 
motion,  unfortunately  in  the  meeting  in  Chicago,  both  last  year 
and  this  year  we  have  been  short  of  space.  We  have  all  suf¬ 
fered  from  it,  all  of  us?  Probably  where  we  hold  our  Conven¬ 
tion  next  year  there  will  be  plenty  of  space.  Most  cities  are 
geting  to  the  point  where  they  are  giving  sufficient  consideration 
to  exhibitions  of  this  sort  and  have  halls  large  enough  to  hold 
our  machinery  exhibits. 

It  seems  to  me  that  if  we  are  all  working  in  harmony  we  all 
should  pay  the  same  amount  per  unit  of  space.  That  has  been 
discussed  many,  many  times,  and  in  spite  of  what  our  good 
friend  Charlie  Guelf  says,  I  believe  the  majority  opinion  has 
been  that  it  would  be  better  to  have  a  uniform  charge  per  unit 
of  space. 

MR.  COVER:  I  hate  to  be  talking  so  much,  but  I  guess  I  will 
have  to  do  it  this  morning.  These  by-laws  aren’t  so  sacred  that 
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Robins  Dependable  Canning  Machinery 

Since  1855 


Robina  ^in  Pump 

We 
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Well  Equipped 
Machine  Shops 
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One  Foundry 
At 
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Robina  Circlm  Steam  Hoiat 
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McStay  R<Aina 
Lightning  Box  Sealer 


Have  Your 
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Robina  Pumpkin  Steamer 

Write  for  Special  Circular 


A.  K.  ROBINS  AND  COMPANY,  INC. 

ROBERT  A.  SINDALL,  President.  HARRY  R.  STANSBURY,  Vice-President 

Lombard  and  Concord  Sts.,  Baltimore,  Md. 
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they  can’t  be  amended,  and  while  I  was  a  champion  of  that  same 
principle  a  year  ago,  in  order  to  facilitate  time  I  think  we  might 
as  well  vote  as  the  by-laws  stand. 

The  motion  was  put  to  a  vote  and  was  carried. 

MR.  RYDER:  The  same  Section  3,  Article  6,  as  submitted  to 
you  read  as  follows:  “Any  member  of  the  Association  may  be 
suspended  or  expelled  by  the  Board  of  Directors  if  the  Board 
finds  that  such  member  has  been  convicted  of  any  crime,  or  has 
been  guilty  of  any  unfair  method  of  competition,  or  has  been 
fraudulent  or  unfair  in  his  treatment  of  other  members  of  the 
Association,  or  has  committed  an  act  which  is  discreditable  to 
the  industry  or  to  this  Association,  provided  that  before  action 
is  taken  by  the  Board  such  member  shall  be  given  reasonable  op¬ 
portunity  to  appear  before  the  Board  in  his  own  defense.” 

That  has  seemed  to  some  of  the  members  of  the  Association  a 
little  too  drastic  to  permit  the  Board  of  Directors,  which  con¬ 
sists  of  but  a  few  in  number,  to  have  the  power  of  suspension  or 
expulsion,  and  hence  your  committee  asks  that  the  following 
amendment  to  that  clause  be  made  a  part  thereof:  “Any  mem¬ 
ber  of  the  Association  may  be  suspended,  cutting  out  the  two 
words  ‘or  expelled,’  and  substituting  after  the  word  ‘suspended’ 
the  words  ‘for  a  period  of  not  more  than  one  year,’  and  then 
going  on  with  by  the  Board  of  Directors,  reading  tbe  same  as 
on  the  original  submitted  to  you  down  to  the  end.  And  after 
that  word  ‘defense’  as  you  have  printed  it  there  is  an  addition.” 


GORDON  H.  KELLOGG 
Presdient 

PRESIDENT  KELLOGG:  After  the  period  in  this  section, 
after  the  word  “defense”  comes  an  addition. 

MR.  GORSLINE  (reading  for  Mr.  Ryder) :  The  point  is  that 
the  provision  for  expulsion  by  the  Board  of  Directors  is  taken 
out  and  the  Board  of  Directors  simply  has  the  power  to  suspend 
for  a  period  of  not  more  than  one  year.  Otherwise,  the  section 
is  just  as  printed,  and  after  the  section  comes  this:  “In  addi¬ 
tion  to  suspension  the  Board  of  Directors  may  recommend  that 
such  member  may  be  expelled,  and  such  recommendation,  to¬ 
gether  with  such  reports  thereon  as  may  be  made  by  the  Board 
of  Directors  shall  be  presented  at  tbe  next  annual  meeting  of  tbe 
Association.  At  such  meeting  the  member  shall  be  given  rea¬ 
sonable  opportunity  to  appear  in  his  own  defense.  Thereafter 
by  affirmative  vote  of  two-thirds  of  members  voting  thereon 
such  member  may  be  expelled  from  tbe  Association.” 

MR.  COVER:  There  is  no  legal  question  involved  in  this  pro¬ 
vision,  and  this  provision,  it  seems  to  me,  is  the  vital  point  of 
these  entire  by-laws  tbat  we  have  to  consider. 

I  think  that  the  paragraph  as  it  is  written  or  amended  is 
the  most  iniquitous  paragraph  that  has  ever  been  voted  on  by 
this  Association,  and  in  saying  that  I  wish  to  say  that  I  do  not 
regard  the  Board  or  any  committee  as  having  any  ulterior  mo¬ 
tive  or  bad  faitb  in  the  offering  of  this  provision. 

Of  course,  the  real  purpose  of  the  provision  is  to  take  care  of 
the  case  of  removal  of  a  member  for  cause,  tbe  principle  being 
that  if  the  Association  has  the  power  to  prescribe  the  limits  of 
its  membership,  and  has  the  power  to  reject  applications  for 
membership,  it  likewise  should  have  a  co-extensive  power  to  kick 
members  out  when  they  fail  to  play  according  to  the  rules. 


However,  this  provision  as  it  stands  in  the  original  or  amend¬ 
ed  form  goes  so  far  beyond  what  seems  to  me  it  should  go,  I 
am  here  to  say  that,  so  far  as  I  am  concerned,  it  is  a  fight  to 
a  finish  in  either  case. 

I  shall  illustrate  what  I  mean  by  taking  just  one  or  two  of 
the  words  in  here  and  applying  them.  A  man  may  be  suspended 
or  expelled,  according  to  this  by-law,  for -what  you  say  are  un¬ 
fair  methods  of  competition.  In  other  words,  Mr.  President,  if 
a  competing  can  company  should  cut  its  prices,  that  imposes 
upon  the  Board  of  Directors  the  obligation  if  anyone,  not  neces¬ 
sarily  a  can  man,  raises  a  point,  to  try  and  possibly  to  suspend 
the  offending  member. 

Now  it  seems  to  me  that  this  Association  was  never  designed 
to  be  a  guardian  of  that  character.  There  are  tribunals  of 
various  kinds  that  take  care  of  those  things,  and  personally  I 
think  it  would  be  a  bad  thing  for  this  Association  ever  to  in¬ 
dulge  in  that  business. 

I  don’t  believe  that  you  as  a  director  or  you  as  a  member  of 
this  Association  would  be  willing  either  to  make  the  charge  or 
to  try  that  charge,  and  yet,  Mr.  President,  the  obligation  is  im¬ 
posed  upon  you  to  do  it  by  this  provision. 

The  most  iniquitous  phase  of  this  is  the  fact  that  it  stimu¬ 
lates  a  little  more  interest  in  the  political  side  and  constitutes  a 
sort  of  inducement  to  stack  the  deck  and  to  make  the  Board  of 
Directors  have  a  complexion  to  get  this  one  or  that  one. 

I  am  not  afraid  of  anything,  so  far  as  I  am  concerned  per¬ 
sonally,  but  I  think  it  is  a  bad  tendency  and  I  think  it  is  a  bad 
provision  which  invites  that  sort  of  thing. 

It  goes  even  beyond  unfair  competition  and  refers  to  unfair 
treatment  of  other  members.  Heavens,  Mr.  President,  that 
goes  down  to  the  small  little  point  of  where  I  might  call  Teddy 
Cobb  a  name.  I  just  feel  that  it  is  a  provision  that  shouldn’t 
be  in  that  form.  Therefore,  I  am  going  to  take  the  liberty  of 
offering  a  provision  that  doesn’t  talk  quite  so  much  and  yet  ac¬ 
complishes  the  purpose  which  we  are  setting  out  to  accomplish, 
and  that  is  to  keep  our  Association  what  it  was  intended  to  be. 

Therefore  I  suggest  as  Section  6  of  Article  4  these  few  words : 
“Any  member  may  be  suspended  or  expelled  from  this  Associa¬ 
tion  for  violation  of  any  rule  passed  in  the  carrying  out  of  the 
basic  purposes  of  the  Association.  A  majority  of  the  full 
membership  shall  prescribe  at  the  time  the  method  of  effectu¬ 
ating  this  provision.” 

PRESIDENT  KELLOGG:  Is  there  a  second  to  that  motion? 

MR.  COBB:  I  second  the  motion. 

MR.  GUELF:  I  believe  he  is  quite  right  in  a  great  deal  of 
that,  but  I  think  the  underlying  thought  in  the  rewriting  of  the 
By-Law  covering  that  subject  was  this;  I  have  always  felt 
that  if  a  canner  comes  into  our  hall  where  we  all  have  exhibits 
and  makes  a  deal  with  any  one  member  this  Association  is  back 
of  his  getting  a  square  deal.  We  will  have  at  times  a  member 
who  may  attempt  to  put  something  over  on  some  innocent  can¬ 
ner,  though  it  hasn’t  been  done  that  I  know  of.  It  may  come 
and  we  want  to  reserve  the  right  to  remove  that  man  from 
our  membership  because  it  reflects  on  the  whole  organization. 
We  can  guarantee  that  when  a  canner  comes  in  or  complains  in 
a  meeting  that  he  is  going  to  get  fair  treatment  from  this  As¬ 
sociation.  This  Association  is  back  of  his  getting  that  treat¬ 
ment,  and  I  think  that  should  be  incorporated  in  our  By-Laws. 

PRESIDENT  KELLOGG:  May  I  say  a  word? 

We  use  a  great  deal  of  care  in  taking  people  into  the  mem¬ 
bership  of  our  Association.  There  is  no  ulterior  motive  behind 
this  section  of  the  By-Laws.  The  only  thought  was,  as  has 
been  expressed  by  Charlie  Guelf,  that  we  will  have  some  oppor¬ 
tunity  and  some  chance  of  regulating  in  ways  that  are  fair  and 
equitable  the  actions  of  our  members,  and  tbat  there  might  be 
some  provision  for  suspending  a  member  temporarily  as  a  mat¬ 
ter  of  discipline,  or  that  the  case  might  be  put  up  before  the  full 
membership  of  the  Association  and  acted  upon  by  them. 

I  think  as  the  by-law  read  originally  it  was  too  drastic;  it 
did  give  too  much  power  to  the  Board  of  Directors.  It  ought 
to  be  a  difficult  thing  to  expel  a  member,  but  when  a  man  puts 
his  case  ^forc  the  full  membership  of  this  Association,  if  it  is 
of  sufficient  importance,  I  can’t  believe  that  anybody  would  vote 
a  man  out  of  the  Association  because  he  happened  to  cut  the 
price  of  cans  or  because  be  happened  to  do  something  else  of 
that  sort,  which  is  competition,  the  life  of  trade. 

My  personal  feeling  is  that  this  amendment  to  the  by-laws  as 
read  by  Mr.  Ryder  covers  the  situation  aiid  gives  the  member¬ 
ship  sufficient  protection  to  warrant  its  passage. 

I  should  like  to  have  Mr.  Gordon  speak  for  a  moment  on  this. 

MR.  SPENCER  GORDON:  Mr.  Kellogg  and  a  committee  con¬ 
sulted  our  firm  about  these  by-laws.  We  have  for  many  years 
been  counsel  for  the  National  Canners  Association,  and  it  was 
natural  for  them  to  come  to  us. 
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Ideal  Viner  FEEDER  with  Distributor 

On  Every  Viner  Is  Economy 


OVER  2000  IN  USE 


No  viner  can  do  satisfactory  work  when  its 
beaters  are  obliged  to  work  on  heavy  mats 
or  bunches  of  vines. 

Separation  of  the  vines  by  the  feeder  is, 
therefore,  essential  to  best  results. 
Hamacheck  Ideal  Viner  Feeders  with  dis¬ 
tributors  are  the  only  feeders  that  thoroughly 
separate  the  vines.  The  savings  effected, 
over  the  use  of  any  other  viner  feeder,  are  so 
large  that  it  is  not  unusual  to  hear  pea  packers 
say  that  the  Ideal  Viner  Feeders  more  than 
save  their  cost  each  season. 


IDEAL  Feeders  have  been  greatly  improved  during  the  past  two  years, 

FRANK  HAMACHEK  MACHINE  CO., 

Kewaunee,  established isao  incorporated  1924  Wisconsin 

Manufacturers  of  VINERS,  ENSILAGE  DISTRIBUTORS  and  CHAIN  ADJUSTERS 
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Of  course,  whatever  by-laws  you  adopt  is  a  matter  that  we 
haven’t  anything  to  do  with.  You  ought  to  have  the  kind  of  by¬ 
laws  that  you  want.  My  only  desire  is  to  explain  this  by-law 
so  that  it  will  be  understood. 

It  is  a  very  customary  thing  and  almost  a  universal  thing  for 
a  club  or  an  association  to  have  some  provision  allowing  sus¬ 
pension  or  expulsion  of  its  members. 

When  this  provision  was  originally  drawn  and  our  attention 
called  to  it  the  committee  and  we  all  thought  that  it  was  too 
strong.  The  Board  of  Directors  ought  not  to  have  the  power  to 
expel.  The  gentleman  who  spoke  of  the  obligation  to  expel  for 
some  of  these  things  I  don’t  think  had  what  was  in  mind,  be¬ 
cause  there  is  no  obligation  to  expel  anyone  or  suspend  anyone. 
The  section  simply  says  that  he  may  be  suspended  or  he  may  be 
expelled.  In  other  words,  your  Board  of  Directors  has  discre¬ 
tion  in  the  first  place  to  suspend  for  not  more  than  a  year. 
That  carries  us  up  to  the  time  of  your  next  annual  meeting. 
Then  if  two-thirds  of  your  membership  think  what  the  member 


S.  M.  RYDER 

Vice-President 

has  done  is  serious  enough  to  warrant  expulsion,  they  may  ex¬ 
pel,  but  if  two-thirds  do  not  think  so,  they  don’t  have  to  do  any¬ 
thing. 

The  by-law  simply  gives  an  indication  and  a  sort  of  warning 
to  the  membership  of  the  sort  of  thing  that  the  Association 
would  consider  in  a  case  of  that  sort.  That  is  all  there  is  to  it. 

I  might  say  that  in  another  association  that  we  are  counsel 
for  they  have  a  by-law  something  like  this:  That  if  a  man  vio¬ 
lates  any  of  their  code  of  ethics  (and  one  of  the  provisions  is 
if  he  does  anything  discreditable  to  the  association)  he  may  be 
expelled,  and  they  have  occasionally  expelled  people  for  that. 

In  a  case  that  went  to  the  courts  in  Washington  a  man  was 
expelled  from  the  Metropolitan  Club  for  conduct  unbecoming  a 
gentleman.  That  was  a  social  club,  and  you  wouldn’t  go  by  any 
such  rules  as  that.  You  never  could  get  two-thirds  of  the  mem¬ 
bers  to  vote  for  it  if  they  wanted  to. 

They  would  only  expel  in  what  they  consider  a  real  serious 
case,  and  there  is  no  obligation  to  expel  anyone.  This  simply 
gives  them  the  power  to  do  so. 

PRESIDENT  KELLOGG:  Are  there  any  further  remarks  on 
the  motion? 

MR.  RYDER:  It  has  been  rightly  said  that  there  is  no  motive 
behind  this  except  that  which  our  counsel,  Mr.  Gordon,  has  ex¬ 
plained.  I  believe  in  the  Kellogg  Treaty,  the  peace  pact,  and  I 
also  believe  in  the  cruiser  bill,  and  I  should  like  to  see  a  few 
more  cruisers  added  to  that.  That  is  all  there  there  is  to  this. 
I  can’t  conceive  where  it  would  be  quite  necessary  for  an  asso¬ 
ciation  that  is  growing  as  ours  has,  and  in  an  association  that 
ought  to  have  behind  it  a  reputation,  that  not  one  of  us  is  con¬ 
cerned  behind  any  business  transaction,  but  that  the  association 
is  keenly  alert  to  violate  no  ethical  rule  of  business  that  would 
reflect  upon  the  business  methods,  the  best  ethics,  and  that  in 
the  judgment  of  the  association  would  be  the  best  criterion. 

I  don't  like  the  amendment  proposed  because  it  is  a  record  of 
the  Chinese  war  into  which  no  guilty  member  could  be  forcibly 
thrust.  There  never  has  been  a  time,  and  there  never  will  be  a 


time,  when  there  will  be  a  majority  of  the  membership  present 
at  the  meeting,  and  that  amendment  calls  for  a  vote  of  the  ma¬ 
jority  of  the  full  membership. 

I  prefer  to  have  a  two-thirds  vote  of  those  members  who 
have  the  Association’s  interests  at  heart  sufficiently  forward  to 
bring  them  here  and  take  part.  I  don’t  like  that  amendment. 

It  is  possible  that  this  may  be  too  drastic.  The  committee  is 
not  here  to  force  it  through,  but  that  is  the  recommendation  that 
was  presented  to  your  Board  of  Directors  with  the  exception  of 
the  amendment,  and  we  have  brought  it  to  you  for  your  consid¬ 
eration. 

MR.  TAYLOR:  The  mild  language  that  Mr.  Cover  suggests 
there  rather  appeals  to  me,  and  if  that  would  cover  the  spirit  of 
this  paper  I  should  like  to  have  Mr.  Gordon  explain  whether 
Mr.  Cover’s  amendment  would  properly  cover  the  spirit  of  that 
amendment  as  it  is  now  laid  out. 

MR.  GORDON :  This  says  that  “any  member  may  be  sus¬ 
pended  or  expelled  from  this  Association  for  violation  of  any 
rule  passed  in  the  carrying  out  of  the  basic  purposes  of  the 
Association.  A  majority  of  the  full  membership  shall  prescribe 
at  the  time  the  method  of  effectuating  this  provision.’’ 

My  idea  about  this  is  that  it  isn’t  quite  as  good  as  the  one 
that  the  committee  worked  out,  and  on  which  they  put  a  great 
deal  of  thought,  for  this  reason :  In  the  first  place,  we  have  this : 
“A  majority  of  the  full  membership  shall  prescribe  at  the  time 

the  method  of  effectuating  this  provision,’’  and  it  only  takes - 

MR.  COVER  (interrupting) :  It  takes  half  the  membership. 
That  isn’t  a  sacred  provision. 

I  would  consent  to  an  amendment  of  that. 

MR.  GORDON:  My  idea  is  this:  In  the  first  place,  this  isn’t 
quite  as  good  as  the  other  one,  because  this  by-law  gives  notice 
to  your  members  what  the  possibilities  are.  It  provides  first 
that  the  Boai’d  of  Directors  have  to  consider  the  thing  and  a 
member  has  a  right  to  defend  himself.  Then  it  has  to  be 
brought  up  at  the  annual  meeting,  where  a  member  again  has  a 
right  to  defend  himself,  and  it  takes  two-thirds.  It  seems  to 
me  that  the  provision  of  the  committee  protects  the  members 
much  better  than  the  other  provision. 

As  to  another  point,  I  don’t  know  enough  about  your  Associa¬ 
tion  to  say  where  you  say  “any  rule  passed  in  the  carrying  out 
of  the  basic  purposes  of  the  Association”  whether  that  means 
enough  to  clearly  show  you  members  what  they  can  do  and  what 
they  can’t.  Aren’t  there  any  rules  of  that  sort  that  you  have 
passed? 

PRESIDENT  KELLOGG:  No. 

MR.  COVER:  Mr.  President,  I  suppose  that  I  should  explain 
what  this  provision  as  offered  really  means.  It  is  this:  I  think 
Mr.  Gordon  will  agree  that  he  wouldn’t  have  much  choice  be¬ 
tween  being  suspended  as  a  member  of  the  bar  and  expelled,  and 
I  don’t  think  there  is  a  great  deal  of  difference  in  the  machin¬ 
ery  of  the  Association  between  being  suspended  for  a  year  and 
being  expelled,  so  far  as  the  effect  is  concerned. 

Mr.  President,  I  think  the  provision  in  this  by-law  as  offered 
by  Mr.  Ryder  is  just  as  iniquitous  so  long  as  it  gives  eight  men 
the  power  to  suspend  because  I  may  be  caught  with  a  quart  of 
liquor  in  my  house,  and  that  is  what  it  says.  I  think  it  is  just 
as  iniquitous  if  it  gives  the  board  of  eight  men  the  power  to  sus¬ 
pend  because  this  fellow  cuts  prices  or  talks  about  another  one. 

I  don’t  say  they  are  going  to,  but  it  gives  them  the  power  to  do 
it;  it  invites  that  political  situation. 

Mr.  President,  this  very  brief  by-law  suggested  isn’t  sacred; 
it  is  merely  intended  to  carry  out  in  a  few  words  the  purpose 
which  you  have  expressed  we  are  organized  for.  I  don’t  care 
whether  you  restrict  it  to  the  rules  passed  in  the  carrying  out 
of  the  basis  purposes  of  the  Association;  I  don’t  care  whether 
you  don’t  limit  it  to  51  per  cent  of  the  entire  membership,  but  I 
am  opposed  to  the  finish  to  the  naming  in  general  language  of 
this  provision  of  such  causes  as  these  as  constituting  the  basis 
for  the  suspension  or  expulsion. 

I  feel  that  this  section  that  I  have  offered,  while  not  sacred, 
can  constitute  the  basis,  either  by  amendment  or  otherwise,  for 
a  by-law  which  will  carry  out  the  purpose  without  containing 
the  iniquities  that  the  by-laws  as  originally  submitted  contains. 

PRESIDENT  KELLOGG:  Will  you  again  pardon  a  word 
from  the  Chair  on  this  motion?  Mr.  Cover  has  said  that  this 
particular  amendment  of  his  was  not  so  sacred  it  couldn’t  be 
amended.  Your  committee  have  given  a  great  deal  of  thought 
to  the  amendment  that  has  been  suggested  and  to  this  partic¬ 
ular  paragraph  in  the  by-laws.  There  is  no  .more  compulsion  to 
retain  that  in  the  by-laws  for  an  indefinite  period  than  there  is 
the  one  which  Mr.  Cover  has  suggested,  and  it  seems  to  me  that 
since  we  have  given  this  matter  mature  thought,  and  have  taken 
advice  and  counsel  on  it  and  have  the  better  interests  of  this 
Association  at  heart,  there  should  be  no  serious  objection  to 
giving  this  one  a  trial.  We  have  never  expelled  a  member  be¬ 
fore,  and  probably  none  of  these  things  will  ever  come  up,  but 
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in  my  opinion  there  should  be  something  in  the  by-laws  which 
would  enable  us  for  just  cause  and  before  the  whole  body  of 
this  Association  to  expel  a  member.  I  am  going  to  call  for  a 
vote  on  this  amendment  by  Mr.  Cover. 

MR.  COVER:  I  rise  to  a  question  of  personal  privilege.  1 
will  get  in  here  some  way  on  this.  Before  a  vote  is  taken  I  wish 
to  notify  this  meeting,  as  a  member  in  good  standing  in  this 
Association  (and  I  wish  to  offer  my  proxy  at  this  time  for  that 
purpose)  that  I  object  to  the  passage  of  this  resolution  on  the 
grounds  that  it  has  not  been  properly  offered,  that  there  is  not 
a  quorum  present,  and  I  will  offer  on  the  ground,  after  the  vote 
is  taken,  in  the  event  it  is  passed - 

PRESIDENT  KELLOGG  (interrupting) :  We  are  voting  on 
your  particular  amendment  at  the  moment,  sir. 

MR.  COVER:  On  my  particular  amendment?  That’s  all  right, 
go  to  it. 

PRESIDENT  KELLOGG:  You  have  all  heard  the  amendment 
as  offered. 

M  R.  GUTHRIE :  Do  the  by-laws  say  that  the  members  shall 
be  present,  either  in  person  or  by  proxy?  This  is  a  legal  meet¬ 
ing. 


JOHN  A.  HANNA 

Secretary 


PRESIDENT  KELLOGG:  They  do. 

You  have  all  heard  the  motion.  We  are  voting  on  the  amend¬ 
ment  offered  by  Mr.  Cover.  I  shall  read  it  to  you  again.  The 
amendment  upon  which  you  are  voting  is  on  Section  6,  Article  4 : 
“Any  member  may  be  suspended  or  expelled  from  this  Associa¬ 
tion  for  violation  of  any  rule  passed  in  the  carrying  out  of  the 
basic  purposes  of  the  Association.  A  majority  of  the  full  mem¬ 
bership  shall  prescribe  at  the  time  the  method  of  effectuating 
this  provision.” 

That  is  the  amendment  upon  which  you  are  voting,  and  I  ask 
again  all  those  in  favor  say  “aye.” 

The  amendment  is  lost. 

MR.  W.  M.  BUCKHOLTZ:  I  move  the  adoption  of  the  amend¬ 
ment  as  originally  offered. 

The  motion  was  seconded  by  several,  put  to  a  vote  and  was 
carried. 

MR.  COVER:  On  behalf  of  the  members  in  good  standing  I 
wish  to  state  that  we  notify  this  Association  that  we  regard  this 
resolution  as  having  been  improperly  passed,  for  the  reason  that 
it  was  improperly  offered  and  there  was  not  a  quorum  present. 

PRESIDENT  KELLOGG:  I  have  announced  that  there  was 
a  quorum  present.  There  is  a  quorum  present.  If  necessary  we 
will  call  the  roll. 

MR.  COVER:  I  have  no  objection  to  your  doing  anything  you 
please. 

PRESIDENT  KELLOGG:  We  will  call  the  roll  and  assure 
ourselves  that  we  have  a  quorum  present. 

Mr.  Gorsline  called  the  roll. 

PRESIDENT  KELLOGG:  I  am  going  to  appoint  Mr.  Cover 
sergeant-at-arms  to  see  that  nobody  leaves  the  meeting  before 
it  is  over. 

Twenty  per  cent  of  the  membership  constitutes  a  quorum. 

MR.  GORSLINE :  We  have  50  per  cent  here.  Sixty-six  pres¬ 
ent. 


MR.  COVER:  If  you  are  going  ahead  with  the  amendment 
I  should  like  to  rise  to  a  question  of  personal  privilege  to  say 
this:  There  is  no  sinister  implication  in  anything  I  have  said. 
Really,  the  purpose  of  my  making  that  final  statement  was 
merely  to  preserve  the  rights  of  anyone  in  case  of  abuse,  and  as 
a  matter  of  fact  I  don’t  think  it  matters  greatly  except  in  the 
case  of  abuse,  and  in  that  case,  with  all  due  respect  to  Mr.  Gor¬ 
don  and  others,  I  think  the  rights  have  been  preserved. 

MR.  RYDER:  Article  6,  under  the  heading  of  “Officers,”  Sec¬ 
tion  1,  Paragraph  ,  reads  as  follows:  “An  Assistant  Treasurer 
may  be  appointed  by  the  Board  of  Directors  if  such  action  seems 
advisable.” 

The  committee  recommends  that  there  be  inserted  an  amend¬ 
ment  to  read  as  follows:  “An  Assistant  Secretary  and  Assistant 
Treasurer  may  be  appointed  by  the  Board  of  Directors  if  such 
action  seems  advisable,  and  may  be  paid  such  salary  as  the 
Board  of  Directors  may  fix.”  There  was  no  provision  made  for 
any  remuneration  in  the  case  of  appointment  of  an  Assistant  in 
either  case,  and  we  were  forced  this  year  to  realize  that  it  some¬ 
times  becomes  necessary  to  have  temporary  assistance  at  a  time 
when  it  is  rather  expensive  for  the  individual  to  fill  that  bill. 
There  was  the  recent  case  of  our  Secretary,  Mr.  Hanna,  who  be¬ 
came  very  ill,  and  for  some  weeks  he  had  to  be  represented  by 
another  gentleman.  There  was  no  provision  whereby  his  remu¬ 
neration  could  be  fixed,  and  so  recommend  this  change  and  move 
its  adoption. 

MR.  OGDEN  SELLS:  I  second  the  motion. 

The  motion  was  put  to  a  vote  and  was  carried. 

PRESIDENT  KELLOGG:  Mr.  President,  after  the  success 
of  the  last  one  I  sort  of  hesitate  to  make  this  one,  but  I  am  going 
to  make  it  anyhow. 

This  is  on  Article  5,  Section  6.  Ever  since  we  moved  from 
Maine  to  Delaware  we  have  had  before  us  this  awful  question 
of  having  a  quorum.  I  know  that  you  would  all  welcome  shut¬ 
ting  me  up  on  this  subject,  and  I  am  going  to  suggest  a  way  to 
do  so. 

I  should  like  to  see  it  so  that  there  will  be  enough  proxies  for 
any  meeting  without  having  to  spend  an  extra  two-cent  stamp 
to  accomplish  it,  and  a  way  to  accomplish  that  is  to  have  the 
proxy  as  a  part  of  the  application  for  space,  in  which  may  be 
designated  either  the  blank  which  the  President  may  fill  in  or 
the  blank  that  the  member  may  fill  in,  either  one,  two,  three  or 
any  number  of  members,  to  represent  him  in  matters  at  the  Con¬ 
vention,  including  the  annual  meeting. 

It  is  a  simple  sort  of  thing.  It  obviates  every  form  of  legal 
objection.  It  insures  more  than  a  quorum  at  the  annual  meeting 
and  just  wipes  out  all  these  little  things  which  have  been  com¬ 
ing  up  the  last  few  years,  which,  I  believe,  do  have  some  sub¬ 
stance. 

In  other  words,  it  is  a  final  step  in  the  carrying  out  of  the 
original  purpose  in  moving  this  Association  from  being  incorpo¬ 
rated  in  the  State  of  Delaware. 

Therefore,  I  am  going  to  offer  as  a  substitute  for  Section  6  of 
Article  5  the  following: 

“Each  member  of  this  Association  present  in  person  or  repre¬ 
sented  by  proxy  shall  be  entitled  to  cast  one  ballot  upon  all 
questions.  As  a  condition  precedent  to  the  obtaining  of  exhibi¬ 
tion  space,  any  member  shall  specify  under  seal  the  person  or 
persons  authorized  to  represent  it  in  convention  matters,  includ¬ 
ing  the  annual  meeting.” 

PRESIDENT  KELLOGG:  Gentlemen,  is  there  a  second  to 
that  amendment? 

MR.  ERNEST  FINCH:  I  second  it. 

PRESIDENT  KELLOGG:  Are  there  any  remarks?  Before  I 
call  upon  Mr.  Gordon  to  explain  why  this  provision  is  written 
as  it  is,  I  want  to  have  you  read  the  amendment  suggested  by 
the  Committee  on  By-Laws  carefully,  because  it  makes  clear  that 
a  man  or  a  member  may  be  recognized  by  the  Chair  without  the 
formality  of  a  proxy.  If  a  proxy  is  sent  in  the  proxy  will  be 
voted.  If  the  member  is  represented  by  an  individual,  as  is 
stated  here,  and  the  Chair  recognizes  that  man  as  an  author¬ 
ized  representative,  or  one  whom  he  knows  is  associatd  with  the 
member,  that  man  shall  be  considered  as  present  and  the  mem¬ 
ber  firm  shall  be  considered  as  present  and  voting. 

Mr.  Cover  brings  up  the  question  of  whether  that  is  possible. 
Mr.  Taylor,  a  couple  of  years  ago  at  Atlantic  City,  talked  on  this 
subject  at  quite  some  length,  and  he  hoped  that  the  complications 
which  are  involved  in  obtaining  proxies  might  be  overcome  and 
done  away  with. 

It  was  the  thought  in  mind  that  we  took  counsel  upon  this 
proposition  in  order  to  give  the  Association  something  that 
would  be  simple  and  would  enable  us  to  act  without  all  of  the 
formality  which  has  attended  our  meetings  of  the  last  three 
years. 

I  am  going  to  call  upon  Mr.  Gordon  to  explain  the  law  on  this 
point.  It  may  be  possible  that  Mr.  Cover  may  disagree  with 
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Manufaeturmri  of: 
Beet  Topper 
Beet  Grader 
Beet  Splitter 
Beet  Quarterer 
Beet  Peeler 
Beet  Slicer 
Corn  Shaker 


Ayars  Electric  Process  Clock 

This  clock  will  take  care  of  any  number  of  kettles 
with  an  additional  number  of  pins. 

No  process  room  complete  without  clock.  Keep 
exact  time  of  cook.  Why  take  risk  without  it? 
Put  in  electric  pin.  Take  out  pin  when  bell  rings. 
Place  the  pin  with  number  same  as  kettle  ready  for 
cook  in  a  hole  in  dial  ring  opposite  short  hand  and 
as  soon  as  long  electric  hand  contacts  the  pin,  bell 
rings.  Take  out  pin  as  time  of  cook  is  done.  Keep 
on  putting  in  pins  as  soon  as  another  kettle  is  ready. 

NO  CALCULATING  -  AVOID  MISTAKE 

The  short  hand  is  ^idjustable  on  long  hand  and  can 
be  set  securely  to  electric  hand  as  many  numbers 
ahead  as  you  require  time  of  cook. 


Tomato  Fillers 
Tomato  Washer 
Tomato  Trimmer  and 
Scalder 

Tomato  Corer 

Hot  water  Exhauster 

Cooker 

Rotary  Syruper 


Com  Shaker 
Liquid  Plunger  Filler 
Angle  Hanger 


Can  Sterilizer 
Can  Cleaner 
Friction  Clutch 


AYARS  MACHINE  CO. 

SALEM,  NEW  JERSEY 


GOOD  WILL  thru  Confidence — BLOOD  TELLS” 


The  growing  of  seeds  as 
much  or  perhaps  more  so  than  in 
most  any  other  business  must  be 
founded  on  confidence. 

Confidence  in  the  men  with 
whom  you  deal--their  knowledge, 
their  experience  and  their  method 
of  doing  business. 

The  basis  of  good  seed  stock 
is  the  breeding  grounds. 

Hybridizing  such  as  you  see 
being  done  in  this  picture  requires 
scientific  knowledge,  fine  skill  and 
infinite  patience.  Thousands  of 
these  “crosses”  are  made  annual¬ 
ly  on  our  Idaho  Ranch. 


PEAS-BEANS 


ROGERS  BROS.  SEED  CO. 

BREEDERS  and  GROWERS 

CHICAGO,  ILL. 


SWEET  CORN 
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Mr.  Gordon,  but  at  the  same  time  I  am  going  to  ask  Mr.  Gordon 
to  explain  it  fully. 

MR.  GORDON :  I  shall  be  as  brief  as  I  can,  and  will  only  take 
a  couple  of  minutes  on  this:  When  the  committee  first  came  to 
us  on  this  matter  it  was  stated  that  your  meetings  were  held 
once  a  year,  and  that  the  primary  purpose  of  coming  to  the  Con¬ 
vention  was  to  hold  your  machinery  exhibit.  It  was  also  stated 
that  it  was  a  little  difficult  to  get  people  away  from  the  ex¬ 
hibits,  and  that  if  you  had  great  formality  with  regard  to  your 
proxies  it  may  be  that  a  proxy  would  be  issued  to  a  man  under 
the  hand  and  seal  of  his  corporation,  and  then  when  it  came  time 
to  hold  the  meeting  that  man  would  have  gone  home,  but  there 
would  be  some  other  person  here  representing  his  corporation, 
whom  everybody  knew  represented  the  corporation,  and  who 
would  be  a  desirable  person  to  take  part  in  the  meeting. 

Therefore,  the  committee  asked  us  to  look  into  the  question 
and  see  if  some  simple  way  couldn’t  be  devised  so  that  the  meet¬ 
ings  could  be  held  and  people  could  go  ahead  and  represent  the 
corporation  that  everybody  knew  they  represented. 


W.  M.  BUCHHOLTZ 
Director 

We  did  look  into  it  and  we  devised  this  by-law:  “Every  mem¬ 
ber  of  this  Association  present  in  person  or  by  proxy  shall  be 
entitled  to  cast  one  ballot  on  the  election  of  officers  and  directors 
and  upon  all  other  questions.  Any  member  shall  be  considered 
present  in  person  who  shall  have  present  at  the  meeting  some 
partner,  officer  or  employe  of  such  member  recognized  as  such 
by  the  presiding  officer.  Any  member  shall  be  considered  pres¬ 
ent  by  proxy  when  a  proxy  is  presented  which  the  presiding  of¬ 
ficer  recognizes  as  being  signed  by  such  member  personally  or 
on  behalf  of  such  member  by  «  partner  or  officer  thereof.  No 
special  form  of  proxy  shall  be  required,  and  it  need  not  be  under 
seal.  The  decision  of  the  presiding  officer  shall  be  final  as  to 
recognition  of  attendance  in  person  or  by  proxy,  but  the  pre¬ 
siding  officer  may  delegate  such  power  of  recognition  to  a  cre¬ 
dentials  committee  to  be  appointed  by  him.  The  Secretary  shall 
have  before  him  a  list  of  the  members  in  good  standing,  and,  if 
a  roll-call  is  demanded  on  any  matter,  the  name  of  each  mem¬ 
ber  or  his  representatives  shall  be  marked  off  as  he  answers.” 

In  a  word,  the  point  is  simply  this :  The  member  may  be  pres¬ 
ent  in  person  or  in  proxy.  Of  course,  a  corporation  can’t  come 
here  in  person  except  as  its  people  may  come  here.  This  by¬ 
law  provides  that  any  one  of  your  constituent  members  may 
be  recognized  as  being  present  in  person  if  somebody  is  here 
whom  the  Chair  knows  is  connected  with  that  organization, 
whether  he  has  any  papers  in  his  hand  to  prove  it  or  not.  It 
provides  also  that  they  may  be  recognized  as  being  present  in 
proxy  if  they  present  something  which  appears  to  the  Chair¬ 
man  to  be  a  fair  proxy  and  he  recognizes  it  as  such. 

It  seems  to  us  that  this  provides  a  sensible,  working  way  of 
doing  the  thing,  and  that’s  what  the  committee  thought.  We 
gave  them  what  they  wanted.  The  question  came  up  as  to 
whether  it  was  lawful  to  do  that. 

The  law  of  Delaware  as  to  the  votes  of  the  stockholders  pro¬ 
vides  that,  unless  otherwise  provided  in  the  certificate  of  incor¬ 
poration  (or  amendments  thereto)  in  a  corporation  which  is  to 
have  no  capital  stock,  every  member  of  such  corporation  shall 
at  every  meeting  be  entitled  to  one  vote  in  person  or  by  proxy, 


but  no  proxy  shall  be  voted  on  after  three  years  from  its  date 
unless  the  proxy  provides  for  a  longer  period.  Of  course,  the 
three-year  part  of  it  has  nothing  in  particular  to  do  with  this 
question.  The  point  is  that  a  corporation  may  vote  in  person 
or  by  proxy.  'There  is  no  provision  that  says  how  they  shall 
vote  in  person;  there  is  no  provision  as  to  how  they  shall  vote 
their  proxy. 

Another  section  of  the  laws  of  Delaware  says  that  a  corpora¬ 
tion  is  to  have  full  power  to  make  by-laws  not  inconsistent  with 
the  constitution  or  laws  of  the  United  States  or  of  this  state, 
fixing  and  altering  the  number  of  directors  for  the  management 
of  its  property  and  the  regulation  and  government  of  its  af¬ 
fairs.  In  other  words,  under  the  laws  of  Delaware,  your  corpo¬ 
ration  has  the  right  to  make  any  by-laws  it  wants  as  to  the 
government  of  its  affairs  so  long  as  they  are  not  inconsistent 
with  some  law  of  Delaware,  the  constitution  of  the  State  or  the 
Constitution  of  the  United  States.  We  find  nothing  in  any  of 
these  statute  condition  that  is  inconsistent.  Therefore,  we  con¬ 
clude  that  if  you  want  to  have  a  by-law  of  that  sort,  if  you 
think  it  advisable  and  workable,  it  is  up  to  you,  and  you  have 
a  perfect  right  to  do  it. 

In  order  to  get  a  check  on  this  we  thought  we  would  consult 
some  people  in  Delaware.  There  is  an  organization  there,  the 
Corporation  Service  Company,  and  those  people  have  been 
clients  of  ours  for  many  years  and  are  good  friends  of  ours,  and 
I  don’t  mind  getting  free  advice  from  them.  All  they  do  is  or¬ 
ganize  corporations  and  advise  people  about  them  under  the 
laws  of  Delaware.  Incidentally,  it  happens  that  the  corpora¬ 
tion  is  your  resident  agent  there  now,  owing  to  the  fact  that  it 
was  amalgamated  with  the  corporation  that  you  originally  had 
as  your  original  agent. 

Mr.  Gordon  read  communications  regarding  legality  of  pro¬ 
posed  amendment  to  Section  6,  Article  5,  of  the  by-laws. 

MR.  GORDON :  To  summarize,  the  by-law  is  all  right  legally, 
if  you  want  to  have  it. 

MR.  COVER:  Mr.  President,  it  is  not  my  purpose  to  reply  to 
Mr.  Gordon  on  the  legal  phase  of  this.  We  all  know,  as  a  mat¬ 
ter  of  fact,  that  you  can  go  into  any  court  and  find  lawyers  on 
both  sides  of  a  case,  and  they  both  think  they  are  right. 

I  don’t  believe  a  corporation  has  the  power  to  delegate  the 
power  to  vote  without  its  corporate  seal  no  more  than  it  has  the 
right  to  give  a  deed  without  its  corporate  seal. 

The  purpose  of  this  section  as  offered  is  not  to  raise  any  legal 
question.  It  is  to  obviate  for  all  time  by  a  practical  method  the 
objections  which  are  answered  by  Mr.  Gordon  or  by  yourself,  as 
the  case  may  be,  and  it  doesn’t  specify  that  you  must  delegate 
any  one  individual  person;  you  can  delegate  every  person  that 
you  can  mention  on  your  behalf.  It  only  eliminates  the  ques¬ 
tion  by  providing  that  every  member  who  is  exhibiting  at  this 
Clonvention  be  represented  here  by  proxy.  That  is  all.  It  just 
wipes  out  all  of  the  arguments  that  we  have  been  having  over 
the  years  and  brings  it  down  to  earth  and  carries  out  the  orig¬ 
inal  purpose  by  virtue  of  which  we  moved  to  Delaware.  That 
is  all  it  is;  it  is  not  a  legal  question  at  all.  Therefore,  I  move 
the  adoption  of  this  amendment. 

PRESIDENT  KELLOGG:  Read  it  again,  please. 

MR.  COVER:  Each  member  of  this  Association  present  in 
person  or  represented  by  proxy  shall  be  entitled  to  cast  one  bal¬ 
lot  upon  all  questions.  As  a  condition  precedent  to  the  ob¬ 
taining  of  exhibition  space,  any  member  shall  specify  under  seal 
the  person  or  persons  authorized  to  represent  it  in  convention 
matters,  including  the  annual  meeting. 

PRESIDENT  KELLOGG:  Is  there  a  second  to  that  motion? 

MR.  COVER;  Mr.  Finch  seconded  the  motion. 

MR.  TAYLOR:  As  I  see  it,  it  means  that  everybody  who  ap¬ 
plies  for  space  must  accompany  that  requisition  with  a  proxy. 

MR.  COVER:  What  would  happen  would  be  this:  There  would 
be  an  application  for  space,  and  at  the  bottom  would  be  “Whom 
do  you  want  to  represent  you  at  the  annual  meeting?”  You 
can  fill  in  there  any  names  you  care  to  from  your  company  or 
anybody  else. 

MR.  TAYLOR:  In  the  absence  of  any  individual  who  might 
appear  on  that,  the  Association  could  vote  it? 

MR.  COVER;  You  could  even  provide  to  leave  it  blank  so  the 
President  of  the  Association  could  be  delegated  as  your  proxy. 
There  is  no  objection  to  anything  like  that. 

MR.  TAYLOR:  Isn’t  there  a  possibility  of  having  the  same 
condition  as  we  have  here  this  morning? 

MR.  COVER:  What  about  that? 

MR.  TAYLOR:  If  we  had  the  plan  you  suggest  it  would  mean 
that  these  sixty-six  voting  members  could  absent  themselves 
from  this  meeting  and  have  their  votes  properly  cast  by  the  of¬ 
ficers  of  the  Association. 

MR.  COVER:  Yes. 


should  be  youp 


WHEN  GOODS  ARE  BOUGHT  ON  APPEARANCE— THAT 
IS  WHEN  YOUR  LABEL  CAN  BE  YOUR  SILENT 
SALESMAN— THE  FEW  CENTS  ADDITIONAL  THAT 
\  GOOD  LABELS  COST  IS  MONEY  WELL  SPENT.  M 


February  18,  1929  ‘ 


5  5  Beech  Sh,  emeifiriATi.'' 
98  M.3rdSr.,BRGDKLVt1. 
fj-39efossSr.,BA[/nnORE. 


vuhethe'^ 


THE  1928  DIRECTORY  OF  CANNERS 


A  list  of  the  cannera  of  the  United  States,  compiled  by  the  National  Canners  Association, 
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CANNERS  SEED  PEAS 

Our  seed  peas  are  grown  under  the  personal 
supervision  of  members  of  our  firm  in  the  Paci¬ 
fic  Northwest  where  climatic  conditions  are 
most  favorable  for  high  vitality. 

**OUR  SEEDS  GROW  FRIENDS*^ 

WRITE  FOR  FUTURE  CONTRACT  PRICES 

Washburn- Wilson  Seed  Co. 

Moscow,  Idaho 


Are  You  Losino  Money 
By  Using  Field  Crates? 


We  do  not  know  of  a  single 
canner  who  has  used  the  % 
field  Hamper  who  has  changed 
back  to  crates. 


Our  long  list  of  pleased  custom¬ 
ers  is  our  best  salesman. 


Planters  Mfg.  Co.,  Inc. 

Portsmouth,  Va. 
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MR.  TAYLOR:  Isn’t  there  a  danger  in  the  event  of  a  thing 
like  that  being  possible?  A  certain  amount  of  personal  interesc 
in  the  meeting  may  be  lost.  Many  of  the  members  who  came 
here  to  vote  might  have  found  plenty  of  good  and  legitimate 
reasons  for  absenting  themselves  from  this  meeting.  That  would 
raise  the  point  in  their  minds  that  if  they  absent  themselves 
from  the  meeting  their  proxies  would  be  voted,  and  then  we 
might  have  only  a  handful  of  men  present  in  the  meeting  with 
the  rest  of  them  out  taking  care  of  business  when  they  ought  to 
be  here.  I  am  afraid  we  would  lose  that  personal  contact  that 
I  think  every  man  ought  to  have  in  this  Association. 

MR.  COVER:  The  officers  of  the  Association  couldn’t  do  any 
voting  unless  that  was  specified  in  the  proxies,  or  unless  the 
proxies  said  something  like  that  on  their  face.  As  a  matter  of 
fact,  I  felt  the  practical  operation  of  it  would  be  this:  The  ap¬ 
plication  for  space  could  contain  a  statement  on  the  bottom  des¬ 
ignating  the  representatives  at  all  convention  matters,  including 
the  annual  meeting,  and  on  that  the  average  member  would  nil 
out  any  or  all  of  the  people  present  on  its  behalf.  For  instance, 
in  our  company  we  have  five  men  here,  and  if  we  wanted  any 
of  them  we  would  specify  not  all  of  them,  but  the  one  to  be 
present,  I  think  there  would  be  very  little  delegation  to  the 
President  of  the  Association  or  anyone  else  of  our  voting  power. 

I  don’t  see  how  it  could  in  any  way  create  a  lack  of  interest  in 
the  accomplishment  of  results,  because  if  any  individual  mem¬ 
ber  were  willing  to  delegate  that  power  to  the  President  he 
would  be  willing  to  create  that  situation  anyhow,  so  I  can’t  see 
where  there  could  be  any  abuse  on  the  one  hand  or  any  outside 
effect  on  the  other. 

PRESIDENT  KELLOGG:  Gentlemen,  I  am  going  to  ask  your 
permission  to  say  just  another  word  on  this  point. 

You  have  heard  what  Mr.  Gordon  said  about  the  legality  of  a 
representative  of  a  firm  being  present  and  recognition  by  the 
Chair.  Up  to  three  years  ago,  and  perhaps  for  a  longer  period, 
these  meetings  were  attended  by  member  firms  or  corporations 
who  were  most  interested  in  Association  work.  The  proposition 
as  suggested  by  Mr.  Cover  means,  for  instance,  in  my  case,  that 
I  must  go  to  Mr.  Phelps,  if  I  am  in  Association  work,  and  have 
him  sign  a  proxy,  then  it  has  to  go  down  to  the  Secretary  and 
have  him  put  the  seal  of  the  corporation  on  it,  and  all  that  for¬ 
mality  with  reference  to  application  for  space  in  the  exhibits 
of  the  Association.  It  is  the  same  with  everybody  else. 

If  we  can  recognize  a  corporation  by  a  representative  who  has 
enough  interest  to  come  to  the  meeting,  and  that  can  be  done 
legally  (and  Mr.  Gordon  says  it  can),  it  seems  to  me  that  the 
by-law  as  it  stands  should  be  passed.  I  ask  your  pardon  for 
speaking  from  the  Chair  on  this  motion. 

MR.  SELLS:  I  move  the  tabling  of  the  amendment. 

The  motion  was  seconded. 

MR.  COVER:  The  motion  is  out  of  order. 

PRESIDENT  KELLOGG:  I  rule  the  motion  is  out  of  order. 

You  have  heard  the  motion  made  by  Mr.  Cover  and  seconded 
by  Mr.  Finch.  All  those  in  favor  signify  by  saying  ‘aye.”  I 
vote  the  21  proxies  “no.”  The  motion  is  lost.  Are  there  any 
other  amendments? 

MR.  RYDER:  The  committee  moves  the  adoption  of  the  pro¬ 
posed  by-laws  as  amended. 

MR.  HERRINGTON:  I  second  the  motion. 

MR.  MAY :  Do  the  present’  proxies  in  hand  now  carry  the 
right  of  voting  for  three  years  hence  at  every  annual  meeting? 

PRESIDENT  KELLOGG:  No.  They  are  just  for  this  par¬ 
ticular  meeting. 

You  have  heard  the  motion  made  and  seconded  that  the  by¬ 
laws  as  amended  at  this  meeting  be  adopted. 

Are  there  any  further  remarks? 

The  motion  was  put  to  a  vote  and  carried. 

President  Kellogg:  I  vote  the  21  proxies  aye.  The  motion  is 
carried. 

Gentlemen,  we  have  with  us  today  Mr.  Ben  Nott,  President  of 
the  National  Canners  Association,  who  has  sat  through  our  little 
session  here.  I  presume  he  has  also  had  some  meetings  of  this 
sort,  and  perhaps  he  would  be  willing  to  tell  us  about  some  of 
his  experiences,  but,  whether  he  does  or  not,  we  are  always  glad 
to  welcome  our  good  friend  Mr.  Ben  Nott  and  are  always  glad 
to  hear  from  him.  (Applause.) 

President  Nott  Speaks 

MR.  BEN  NOTT:  Mr.  President  and  Members  of  the  Canning 
Machinery  and  Supplies  Association:  I  am  glad  to  say  that  this 
was  most  interesting.  It  seems  like  old  times.  I  want  to  say  a 
word  or  two  before  I  read  this  short  address. 

In  the  past  year,  representing  the  National  Canners  Associa¬ 
tion,  visiting  the  various  state  conventions,  I  must  say  that  one 
of  the  most  pleasing  memories  is  going  to  be  my  contact  with 
you  machinery  body  supply  boys.  You  are  regular  fellows. 


Of  the  many  links  in  the  chain  of  production  and  distribution 
of  canned  foods  from  the  field,  through  the  factory,  the  distrib¬ 
utors’  warehouses,  the  retailers’  shelves  and  on  to  the  ultimate 
consumer,  there  is  no  single  link  of  more  vital  importance  to  the 
industry  than  you,  the  manufacturers  of  machinery  and  sup¬ 
plies.  Without  your  pioneer  spirit,  vision  and  ingenuity,  the 
canner  would  still  be  shaping  his  own  cans,  filling  them  by  hand, 
and  following  the  very  crude  methods  practiced  within  the  mem¬ 
ory  of  many  of  you  in  this  room. 

You  have  by  no  means  merely  followed  along  with  the  prog¬ 
ress  of  the  canning  industry;  on  the  contrary,  you  have  taken 
the  initiative,  and  at  all  times  have  been  in  the  vanguard. 

If  I  were  to  take  hours  of  your  time  in  reviewing  your  contri¬ 
butions  to  the  canning  industry,  my  efforts  would  be  slight  com¬ 
pared  with  your  exhibits  of  accomplishment  in  the  Machinery 
Hall  downstairs. 

It  was  not  my  thought  in  accepting  your  cordial  invitation  on 
your  program  today  to  offer  you  a  single  bit  of  advice  on  how 
to  conduct  your  business,  but  I  was  glad  to  avail  myself  of  this 
opportunity  to  express  to  you  on  behalf  of  the  National  Can¬ 
ners  Association  the  indebtedness  of  our  members  for  the  part 
that  you  men,  and  your  companies,  have  taken  in  the  upbuild¬ 
ing  of  our  industry. 

However,  it  must  be  borne  in  mind  at  all  times  by  all  of  us 
that  your  magnificent  industry  cannot  endure,  carry  on  and  en¬ 
joy  the  prosperity  that  you  deserve  without  a  reasonable  amount 
of  vision,  and  you  should  see  to  it,  as  far  as  it  lies  in  your  power, 
that  in  order  to  make  your  business  profitable  it  will  be  quite 
necessary  for  you  to  help  make  the  canners’  business  profitable, 
and  production  should  be  balanced  with  consumption  at  all  times, 
as  nearly  as  possible,  in  order  to  build  our  great  industries  in 
the  way  we  are  interested  in  having  them  grow. 

All  of  your  achievements,  and  all  that  you  have  done  for  your¬ 
selves  and  the  canning  industry,  is  the  product  of  your  research 
and  experiments  in  your  laboratories  and  factories.  Using  this 
wealth  of  information  plus  team  work  we  are  not  only  producing 
in  enormous  volume,  but  of  vastly  greater  importance,  a  uni¬ 
formly  high  and  dependable  quality. 

Out  of  it  all  we  are  rapidly  building  confidence  in  canned 
foods  with  the  consuming  public.  Confidence,  with  tbe  house¬ 
wives  that  the  food  products  in  closed  containers  are  of  depend¬ 
able  quality,  and  insuring  an  available  supply  the  year  round. 
All  of  us  in  the  related  industries  recognize  that  we  must  pro¬ 
duce  and  distribute  more  efficiently  and  more  economically  in  the 
future  than  we  have  in  the  past. 

Permit  me  to  take  advantage  of  this  opportunity,  here  at 
your  opening  session,  to  wish  you  a  successful  and  profitable  con¬ 
vention.  During  the  past  year  it  has  been  a  real  pleasure  to 
work  with  your  genial  and  capable  President,  Gordon  H.  Kel¬ 
logg.  (Applause.) 

PRESIDENT  KELLOGG:  We  also  have  with  us  a  man  whom 
I  have  greatly  enjoyed  knowing,  though  I  didn’t  have  the  pleas¬ 
ure  of  even  an  acquaintance  with  him  until  this  year.  He  has 
been  a  wonderful  fellow  to  work  with,  and  is  such  a  fine  cbap 
that  he  said  he  would  be  willing  to  come  up  here  and  say  a  few 
words  to  us  this  morning.  I  want  you  all  to  know  bim,  because 
after  you  have  learned  to  know  him  you  will  find  how  real  he  is. 
Mr.  H.  E.  Lincoln,  President  of  the  National  Food  Brokers  As¬ 
sociation.  (Applause.) 

President  Lincoln’s  Address 

MR.  H.  E.  LINCOLN:  Mr.  President,  I  wish  I  had  the  ability 
to  give  you  as  fine  a  talk  as  your  President  gave  the  Brokers 
yesterday.  He  gave  us  a  wonderful  talk,  and  I  assure  you  that 
we  all  appreciate  it  to  the  fullest  extent.  I  have  just  a  short  ad¬ 
dress  to  make. 

It  has  always  appeared  to  me  that  the  members  of  your  Asso¬ 
ciation  hold  an  enviable  position  in  the  business  world.  You 
manufacture  and  produce  products  every  canner  in  tbe  country 
requires,  and  which  they  cannot  operate  without,  no  matter  bow 
hard  they  try. 

Of  course,  there  is  competition  among  yourselves,  which  is  to 
be  expected,  and  is  necessary  in  this  day  and  age. 

Many  of  your  members  deserve  a  large  measure  of  credit  for 
the  continued  effort  and  the  large  expenditure  of  time  and  money 
in  what  might  be  termed  research  work  in  helping  the  canner 
to  improve  bis  pack  by  new  and  improved  methods,  all  of  which 
react  to  benefit  both  the  canners  and  yourselves.  This  is  of  in¬ 
estimable  help  to  many  of  the  smaller  canners  of  the  country 
who  are  without  means  to  carry  on  the  work  individually. 

We  of  the  brokerage  fraternity  consider  that  we  are  just  as 
indispensable  to  the  canning  industry  as  you  gentlemen  are. 
Occasionally  we  find  a  canner  who  thinks  he  can  go  over  the 
heads  of  the  men  who  were  largely  responsible  in  marketing 
the  canners’  merchandise,  and  who  made  the  success  of  the  can¬ 
ner  possible.  I  am  convinced  that  most  canners  who  have  tried 
such  tactics  are  seeing  the  error  of  their  ways,  and  realize  tbe 
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advantage  to  them  in  the  tremendous  organization  the  ener¬ 
getic  and  progressive  brokers  of  this  country  offer  them. 

In  a  measure  our  interests  are  mutual,  both  of  us  offering  and 
selling  service.  Your  members  by  offering  service  in  providing 
latest  and  best  modern  machinery  and  equipment,  and  the  brok¬ 
ers  selling  service  by  placing  the  canners’  commodities  before  the 
buyers  of  this  country,  and  at  the  minimum  selling  cost  the  can¬ 
ners  can  obtain. 

It  is  up  to  us  to  pull  together  for  the  betterment  of  the  indus¬ 
try,  and  to  put  forth  our  best  efforts  to  help  the  canner,  and 
incidentally  to  help  each  other.  We  are  both  needed  in  this  great 
industry  which  today  is  the  outstanding  feature  in  supplying 
the  consumer  with  wholesome  and  sanitary  foods. 

It  has  been  my  good  fortune  the  past  year  to  come  in  contact 
on  several  occasions  with  your  worthy  President,  and  to  him  I 
wish  to  pay  my  respects. 

It  has  been  a  real  pleasure  to  appear  before  you  today,  and 
on  behalf  of  the  National  Food  Brokers  Association  I  wish  to 
extend  hearty  greetings,  and  I  trust  your  Association  will  con¬ 
tinue  to  prosper  in  the  future  as  it  has  in  the  past.  (Applause.) 

PRESIDENT  KELLOGG:  Gentlemen,  you  know  when  I 
talked  to  you  last  year,  when  you  elected  me  President,  I  said  I 
hoped  there  would  be  much  peace  and  harmony  in  the  Associa¬ 
tion.  I  don’t  want  any  of  you  gentlemen  to  misunderstand  the 
situation  that  has  developed  this  morning.  I  hope  you  all  know 
Ralph  Cover  (and  I  am  talking  personalities  now)  as  I  have 
learned  to  know  him  in  the  last  two  or  three  years.  I  know  that 
his  interest  has  been  the  interest  of  the  Association.  What¬ 
ever  amendments  he  has  made,  or  whatever  suggestions  he  has 
made  before  this  meeting,  I  know  were  made  with  the  best  in¬ 
terests  of  this  Association  at  heart.  I  can  tell  you  personally 
that  whatever  has  been  done  here  this  morning  has  been  done 
with  sincerity  and  after  mature  deliberation.  There  should  be 
no  ill-feeling  whatever  toward  Mr.  Cover.  I  regard  him  most 
highly,  and  I  feel  that  you  all  should,  too,  because  he  does  have 
your  interests  at  heart. 

I  want  to  say  one  other  thing:  There  has  been  some  question 
as  to  the  legality  of  holding  an  annual  meeting  at  this  time. 
It  is  very  possible  that  in  the  minutes  in  the  early  days  of  the 
formation  of  the  Association  there  was  a  by-law  passed  that 
would  enable  us  to  hold  an  annual  meeting  at  the  time  and  place 
of  the  National  Canners’  meeting.  On  the  other  hand,  we  want 
to  be  sure  that  we  have  a  basis  to  go  on.  That’s  why  we  went 
ahead  with  these  amended  by-laws  the  first  thing  this  morning. 
We  are  going  to  call  a  meeting  (for  which  we  are  going  to  ask 
you  for  proxies)  down  in  Delaware  the  first  Tuesday  in  March. 
We  want  you  to  know  that  we  are  not  trying  to  put  anything 
over  on  you.  We  want  you  to  understand  that  we  are  going  to 
make  legal  all  the  things  we  have  done  in  the  past.  They  prob¬ 
ably  are  legal  right  now,  but  in  order  to  be  sure  we  are  going  to 
have  a  meeting  in  the  State  of  Delaware.  It  won’t  require 
much  in  the  way  of  attendance  other  than  a  lot  of  proxies,  and 
then  we  will  have  a  basis  to  go  on  that  will  be  lawful  and  sound 
and  permit  us  to  do  things  without  taking  up  quite  so  much 
time. 

We  are  going  to  adopt  the  same  by-laws  and  elect  the  same 
officers  and  validate  everything  we  have  done  to  date. 

I  think  the  report  of  the  Treasurer  is  in  order. 

TREASURER  SCOTT:  Mr.  President  and  Members  of  the 
Association:  It  is  not  customary  at  this  time  for  the  Treasurer 
to  make  a  detailed  report  of  the  condition  of  the  treasury.  That 
was  taken  up  in  the  meeting  of  the  Board  of  Directors.  No 
doubt  you  will  be  interested  in  knowing  the  situation  of  the 
fund.  On  April  10  we  had  remaining  in  the  treasury  $38,964.23; 
we  received  since  that  time  $13,009.67,  making  a  balance  of 
$51,973.90.  We  have  expended  out  of  that  fund  up  to  date 
$5,325.75,  leaving  a  balance  in  the  treasury  at  this  time  of  $46,- 
648.15.  Most  of  these  funds  are  invested  in  Government  bonds 
and  the  balance  in  the  bank.  There  are,  however,  the  expenses 
of  this  Convention  to  come  out  of  this  fund,  which,  of  course,  we 
are  not  able  to  estimate.  This  report  will  be  submitted  to  your 
Board  of  Directors  in  April. 

MR.  BUCHHOLTZ:  I  move  the  Treasurer’s  report  be  adopted 
and  placed  on  file. 

MR.  MAY :  I  second  the  motion. 

The  motion  was  put  to  a  vote  and  was  carried. 

PRESIDENT  KELLOGG:  Next  is  the  report  of  the  Secre¬ 
tary,  Mr.  Hanna. 

SECRETARY  HANNA:  I  think  you  all  know  that  I  have  no 
report  to  make.  I  wasn’t  very  well  for  a  while  and  wasn’t  able 
to  do  much  work,  and  your  Directors  were  kind  enough  to  send 
me  a  very  able  and  efficient  helper,  who  helped  me  a  great  deal, 
Mr.  Gorsline.  I  think  we  can  let  him  tell  what  was  done.  That 
would  be  the  best  plan.  He  did  most  of  it  anyway. 


MR.  GORSLINE :  I  have  no  report  to  make. 

PRESIDENT  KELLOGG:  I  think  the  next  order  of  business 
is  that  of  election  of  officers,  and  the  Chair,  in  accordance  with 
these  amended  by-laws,  has  appointed  a  Nominating  Committee. 
Of  course,  there  can  be  nominations  made  from  the  floor. 

I  believe  the  first  officer  to  be  nominated  is  that  of  president. 
Mr.  Carl  Cooling  is  chairman  of  the  Nominating  Committee. 

Mr.  Buchholtz,  will  you  take  the  chair,  please? 

Mr.  Buchholtz  assumed  the  chair. 

CHAIRMAN  BUCHHOLTZ:  We  will  have  the  report  of  the 
Nominating  Committee  by  Mr.  Carl  Cooling. 

MR.  COOLING:  Mr.  Chairman,  after  the  efficient  term  of 
office  that  our  President,  Mr.  Kellogg,  has  given  us,  I  don’t 
think  that  this  Association  could  look  any  further  or  should  look 
any  further,  and  it  is  with  a  great  deal  of  pleasure  that  I  pre¬ 
sent  the  name  of  Gordon  H.  Kellogg  as  President  of  this  Asso¬ 
ciation  for  the  next  year. 

MR.  COVER:  Mr.  President  and  Chairman:  When  Gordon 
Kellogg  was  elected  a  year  ago  we  had  a  little  tootle-too,  and 
after  it  was  over  I  told  him  I  believed  that  the  most  effective 
government  in  the  world  was  a  benevolent  despotism,  in  which 
the  ruler  ruled,  and  that  I  was  for  his  re-election.  Since  that 
time  I  have  had  occasion  to  co-operate  with  Mr.  Kellogg  a  whole 
lot,  and  everything  that  has  happened  this  morning  was  old 
news  to  him.  I  just  want  to  say  that  it  is  more  fun  to  be 
licked  by  him  than  to  win  from  a  lot  of  people,  and  it  is  a  great 
pleasure  to  second  his  nomination.  (Applause.) 

CHAIRMAN  BUCHHOLTZ:  Are  there  any  other  nomina¬ 
tions? 

MR.  SELLS:  I  move  the  nominations  for  President  be  closed. 

The  motion  was  seconded,  put  to  a  vote  and  was  carried. 

CHAIRMAN  BUCHHOLTZ:  You  have  heard  the  nomination 
of  Gordon  H.  Kellogg  for  President  of  this  Association.  Are 
you  ready  for  the  question? 

The  question  was  called  for,  was  put  to  a  vote  and  carried. 

CHAIRMAN  BUCHHOLTZ:  Mr.  Kellogg,  you  are  elected 
unanimously.  ( Applause. ) 

President  Kellogg  assumed  the  chair. 

PRESIDENT  KELLOGG:  Gentlemen,  it  certainly  has  been  a 
lot  of  fun,  but  I  appreciate  the  honor.  You  know,  the  only  jus¬ 
tification  or  reason  for  a  man  taking  the  job  of  president  of  an 
association  like  this  is  the  friendships  that  he  makes,  and  they 
are  wonderful.  Unfortunately,  in  the  early  days  of  my  associ¬ 
ation  with  the  Canning  Machinery  and  Su’^plies  Association  I 
gave  most  of  my  attention  to  my  prospective  customers.  I  still 
have  to  work  for  a  living,  as  I  did  then,  but  I  didn’t  get  to 
know  so  many  of  the  Machinery  and  Supplies  people.  Now  that 
I  have  been  active  and  associated  in  association  work,  I  can’t 
tell  you  how  much  I  appreciate  knowing  you  and  how  much  I 
appreciate  the  honor  which  you  have  tendered  me  again. 

Does  the  Nominating  Committee  have  any  other  nominations? 

MR.  COOLING:  While  we  all  appreciate  the  fact  that  Gordon 
has  been  a  regular  fellow  in  trying  to  bring  this  Association  up' 
to  where  it  is,  yet  I  feel  that  he  must  have  had  a  good  assistant 
who  no  doubt  has  done  some  good  work  also.  Therefore,  I  feel 
that  Bradley  Dewey  has  been  a  regular  fellow,  and  I  want  to 
present  his  name  as  Vice-President  of  the  Association  for  next 
year. 

The  motion  was  seconded. 

PRESIDENT  KELLOGG:  You  have  all  heard  the  nomina¬ 
tion  of  Mr.  Bradley  Lewey  as  Vice-President. 

MR.  BUCHHOLTZ:  Gentlemen,  in  nominating  and  electing- 
officers  and  directors  of  this  Association  we  assume  quite  a  re¬ 
sponsibility,  and  the  men  whom  we  nominate  and  elect  also  as¬ 
sume  quite  a  responsibility. 

Our  good  President  may  call  a  meeting  in  Chicago,  he  may 
call  it  in  New  York,  Cleveland,  maybe  at  a  time  when  a  man  is. 
very  busy,  yet  a  director  or  officer  is  obliged  to  be  there.  1 
believe  that  any  man  nominated  for  any  office  in  this  Associa¬ 
tion  should  consider  well  before  he  accepts  that  nomination, 
either  as  an  officer  or  director,  whether  his  position  with  the 
firm  is  such  that  he  can  attend  these  meetings,  or  that  he  would 
not  care  to  give  the  time  necessary  for  work  on  committees.  If 
he  can’t  attend  these  meetings  on  the  call  of  the  President,  he 
should  -withdraw  in  fairness  to  himself  and  to  our  Association. 

We  are  proud  of  our  Association  today;  we  have  a  wonder¬ 
ful,  big  membership,  we  have  ample  funds  in  the  treasury,  and 
we  have  a  right  to  feel  so  proud. 

Going  back  twenty-five  years  ago,  gentlemen,  the  situation 
was  reversed.  At  that  time  in  the  infancy  of  this  Association, 
from  one  year  to  another  it  looked  like  failure.  We  looked  to 
those  old  pioneers  who  gave  their  time  and  their  money  and 
went  from  one  place  to  another  as  being  the  real  foundation  of 
this  wonderful  Association.  They  deserve  credit  and  we  rarely 
give  them  a  thought. 
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My  candidate  for  vice-president  is  one  of  those  pioneers;  he  is 
one  of  the  men  who  gave  his  time,  energy  and  his  good  money 
to  continue  this  work,  this  organization,  and  I  am  proud  to  name 
as  my  candidate  a  successful  business  man,  a  man  who  has  been 
on  committees,  chairman  of  committees,  a  man  who  has  been 
willing  to  work,  and  work  hard,  at  all  times.  I  have  been  asso¬ 
ciated  with  him  for  three  years  on  your  Board  of  Directors. 
There  never  has  been  a  meeting  called,  either  by  the  President 
or  of  a  committee,  that  he  has  not  attended.  He  has  given  his 
time  and  his  money  again  and  again,  and  I  am  proud  to  name 
Mr.  S.  M.  Ryder  as  my  candidate  for  Vice-President,  and  I 
wish  you  would  give  it  good  consideration. 

MR.  GUELF:  I  want  to  have  the  pleasure  of  seconding  the 
nomination  of  Mr.  Ryder  for  Vice-President. 

Upon  motion  regularly  made  and  seconded,  the  nominations 
for  Vice-President  were  closed. 

PRESIDENT  KELLOGG:  I  shall  appoint  Howard  Turner 
and  Mr.  Sells  to  act  as  tellers 

MR.  RYDER:  Mr.  President,  I  feel  embarrassed  a  little,  not 
usually  the  case  when  I  am  on  my  feet.  You  will  pardon  me 
if  I  indulge  myself  and  possibly  bore  you  for  a  few  minutes. 

Mr.  Buchholtz  has  been  rather  eulogistic,  and  I  appreciate  it. 
It  is  quite  true  that  I  have  attended  these  meetings,  and  this 
is  the  twenty-sixth  consecutive  annual  meeting  of  the  Associa¬ 
tion.  Never  have  I  sought  office,  never  have  I  put  myself  in  the 
position  of  seeking  it,  until  this  morning.  Last  year  I  con¬ 
sented  and  was  defeated.  Upon  my  defeat  I  requested  the 
unanimous  vote  of  the  Association  for  the  successful  nominee. 

I  do  not  know  how  you  are  going  to  cast  your  vote.  It  may 
be  that  you  believe  what  I  say;  it  may  be  that  by  reason  of 
that  you  will  vote  for  my  opponent,  and  it  may  be  also  well 
within  your  province  that,  owing  to  my  having  blown  my  horn 
perhaps  a  little  injudiciously  (and  if  a  man  doesn’t  blow  his 
own  horn  who,  under  heaven,  will  blow  it  for  him?)  you  may 
think  I  am  not  the  man  you  want  to  vote  for.  In  that  case  vote 
vote  for  neither,  and  put  in  the  name  of  the  man  you  do  want. 

Now  I  want  this  office,  but  yet,  men,  I  shall  be  just  as  happy 
if  you  don’t  give  it  to  me.  (Applause.) 

MR.  ALMY :  I  want  to  add  just  one  word  about  the  absence 
of  Mr.  Dewey.  I  just  left  him.  He  had  a  call  this  morning  at 
half-past  eight  to  be  at  a  meeting.  He  has  a  high  fever  and 
was  out  of  his  head  before  that.  He  is  a  sick  man  with  the 
grippe,  and  he  asked  me  to  come  down  and  present  his  regrets. 

PRESIDENT  KELLOGG:  I  want  to  announce  that  I  am  not 
going  to  vote  the  proxies.  They  were  sent  here  for  a  specific 
purpose  to  vote  on  these  amendments.  We  shall  call  the  roll, 
and  as  each  member’s  name  is  called  the  Secretary  will  check 
it  off.  We  will  eliminate  all  of  these  proxies. 

Mr.  Gorsline  called  the  roll. 

PRESIDENT  KELLOGG:  Will  the  tellers  please  count  the 
ballots? 

Mr.  Cooling — Your  Nominating  Committee  places  in  nomi¬ 
nation  the  following  names  as  directors: 

H.  J.  Carr,  of  the  Anchor  Cap  and  Closure  Company;  Fred 
Taylor,  of  the  Taylor  Instrument  Company,  and  Mr.  Frank 
Chapman,  who  is  now  serving  the  unexpired  term  of  Mr.  Gors¬ 
line. 

PRESIDENT  KELLOGG:  I  think  we  will  have  to  vote  on 
each  of  these  directors  individually. 

MR.  COOLING:  I  might  say  that  when  Mr.  Gorsline  resigned 
Mr.  Chapman  was  appointed  by  the  Board  of  Directors  to  act 
until  the  next  annual  meeting. 

PRESIDENT  KELLOGG:  Mr.  Chapman  was  appointed  by 
the  Board  to  fill  the  unexpired  term  of  Mr.  Gorsline  or  until  the 
annual  meeting  confirmed  or  rejected  the  appointment. 

MR.  COVER:  I  move  that  the  nominations  be  closed,  and,  if 
it  is  the  committee’s  intention,  the  first  two  gentlemen  named 
be  elected  the  two  new  directors,  with  Mr.  Chapman  elected  to 
fill  the  unexpired  term  of  Mr.  Gorsline.  When  the  nominations 
are  closed  we  can  then  vote  by  acclamation  and  save  a  lot  of 
time. 

The  motion  was  seconded. 

PRESIDENT  KELLOGG:  The  motion  has  been  made  and 
seconded  that  the  nominations  be  closed,  and  that  Mr.  Carr  and 
Mr.  Taylor  be  elected  as  new  directors  and  that  Mr.  Chapman 
be  elected  to  fill  the  unexpired  term  of  Mr.  Gorsline. 

Upon  motion  regularly  made,  seconded  and  carried,  the  Secre¬ 
tary  cast  the  affirmative  ballot  for  the  directors  as  nominated. 

PRESIDENT  KELLOGG:  I  declare  these  directors  elected. 

The  vote  stands  18  votes  for  Mr.  Ryder  and  13  votes  for  Mr. 
Bradle”  Dewey. 

I  declare  Mr.  Ryder  elected  Vice-President  of  the  Association. 
If  there  is  no  further  business  to  come  before  the  meting,  we 
stand  adjourned. 

The  meeting  adjourned  at  12  o’clock. 


SPECIAL  NOTICE 


Cadiz,  Ohio,  February  11,  1929. 

To  the  Members  of  the  Canning  Machinery  and  Supplies  Asso¬ 
ciation  : 

At  the  annual  meeting  of  the  Association,  held  in  Chicago, 
January  23,  1929,  by-laws  were  adopted,  a  copy  of  which  is  en¬ 
closed,  and  the  following  officers  and  directors  were  elected: 
Gordon  H.  Kellogg,  President  for  one  year. 

S.  M.  Ryder,  Vice-President  for  one  year. 

Directors:  Fred  K.  Taylor,  for  three  years;  H.  J.  Carr,  for 
three  years;  Frank  D.  (Chapman,  for  two  years,  to  fill  unex¬ 
pired  term  of  S.  G.  Gorsline,  resigned. 

It  appears  that  there  is  some  doubt  as  to  the  validity  of  this 
action  taken  at  the  January  meeting.  The  original  by-laws  of 
the  Association  are  adopted  at  its  first  meeting,  held  in  its  office 
in  Delaware,  November  17,  1919,  provided  by  Article  5,  Section 
1,  thereof,  that  the  annual  meeting  should  be  held  on  the  first 
Tuesday  in  March  of  each  year  at  Wilmington,  Delaware,  and  by 
Article  10  that  these  by-laws  might  be  amended  only  by  vote  of 
two-thirds  of  the  members  of  the  Association  present  at  any  an¬ 
nual  meeting.  Apparently  the  Association  has  always  had  its 
meetings  at  the  same  time  and  place  as  the  annual  meetings  of 
the  National  Canners  Association,  and  the  provision  for  holding 
the  meetings  in  Delaware  has  been  ignored.  Apparently  no 
meeting  has  been  held  in  Delaware  since  the  original  meeting. 
Although  it  has  been  supposed  that  the  by-laws  were  amended 
to  provide  for  the  meeting  of  the  Association  at  the  same  time 
and  place  as  the  National  Canners  Association,  no  definite  record 
of  this  can  be  found,  and  possibly  no  such  amendment  would  be 
legal  unless  made  at  a  meeting  held  in  Delaware. 

Meanwhile,  the  members  of  the  Association  have  acquiesced 
in  the  holding  of  the  annual  meetings  at  various  places  and  no 
question  has  ever  been  made  as  to  the  annual  meeting.  The 
meeting  in  January  had  a  large  attendance  and  the  by-laws 
adopted  and  officers  elected  certainly  represent  the  wishes  of  the 
membership.  In  order  that  there  may  be  no  question  as  to  the 
validity  of  the  proceedings  at  the  January  meeting,  and  in  fact 
of  all  proceedings  down  to  this  time,  your  officers  propose  to 
call  a  meeting  to  be  held  on  the  date  and  at  the  place  originally 
set  forth  in  the  by-laws,  to  wit,  the  first  Tuesday  in  March,  or 
March  5,  1929,  at  the  office  of  the  company,  at  Wilmington,  Del., 
to  wit,  at  the  office  of  the  Corporation  Service  Company  (which 
owns  and  operates  the  Delaware  Charter  Guarantee  and  Trust 
Company),  Delaware  Trust  Building,  900  Market  street,  Wil¬ 
mington,  Del. 

At  this  meeting  it  is  proposed  to  elect  as  officers  and  directors 
of  the  Association  the  same  persons  as  those  elected  at  the  meet¬ 
ing  in  Chicago  in  January,  to  adopt  as  by-laws  of  the  Associa¬ 
tion  the  same  by-laws  as  those  adopted  at  the  Chicago  meeting, 
and  to  ratify  all  acts  of  officers  and  directors,  committees,  agents, 
etc.,  of  the  Association,  from  the  organization  of  the  Association 
down  to  the  time  of  the  March  meeting.  In  other  words,  the 
purpose  of  the  March  meeting  is  to  ratify  everything  that  has 
been  done  in  the  name  of  the  Association  and  to  make  sure  that 
there  will  be  no  question  as  to  the  power  of  the  Association’s 
officers  and  directors  in  the  future. 

Your  officers  are  not  prepared  to  say  with  certainty  whether 
it  is  necessary  to  go  through  these  proceedings  and  to  hold  the 
meeting  in  March.  It  is  certain,  however,  that  either  the  pro¬ 
ceedings  taken  at  the  recent  Chicago  meeting  are  valid  or  the 
proceedings  to  be  taken  in  the  meeting  to  be  held  in  Wilmington 
in  March  will  be  valid.  As  it  is  proposed  to  do  exactly  the  same 
things  in  Wilmington  as  were  done  in  Chicago,  it  will  then  make 
no  difference  which  meeting  is  in  fact  the  lawful  one.  Therefore 
the  new  by-laws,  which  will  have  been  adopted  at  both  meetings, 
will  record  the  situation  fully. 

We  are  therefore  enclosing  three  forms  of  proxies:  No.  1,  the 
proxy  for  a  corporation ;  No.  2,  the  proxy  for  an  individual,  and 
No.  3,  the  proxy  for  partnership.  Please  have  the  form  of  proxy 
applicable  to  your  particular  firm  signed  as  indicated  on  the 
proxy  and  returned  in  the  enclosed  envelope  to  John  A.  Hanna, 
Secretary,  Canning  Machinery  and  Supplies  Association,  Cadiz, 
Ohio.  You  will  note  these  proxies  are  made  out  to  Gordon  H. 
Kellogg,  President,  and  S.  M.  Ryder,  Vice-President,  in  the  al¬ 
ternative  with  power  of  substitution.  In  the  case  of  a  corpora¬ 
tion  kindly  have  the  cornorate  seal  put  on  the  proxy.  In  the  case 
of  a  partnership  have  it  sigrned  by  some  member  of  the  firm. 

He  are  also  enclosing  herewith  a  formal  call  for  the  March 
meetinor.  This  is  signed  by  Mr.  Hanna,  who’  is  now  the  Secre¬ 
tary  of  the  Association,  and  who  has  been  the  Secretary  since  its 
original  organization. 

Very  truly  yours, 

CANNING  MACHINERY  AND  SUPPLIES  ASSOCIATION. 

John  A.  Hanna,  Secretary. 
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February  18,  1921> 


News  Around  The  Industry 

The  Doings  of  Canners  and  Others  in  All  Sections  of  the  Country — 
A  Family  Chat  of  Every  Day  Happenings. 


Joins  Brokerage  House — E.  M.  Records,  who  for  18  years  was 
a  packer  of  the  famous  “Just-Rite”  products,  is  now  associated 
with  Philip  Barr  &  Co.,  of  105  Hudson  street. 


New  York  Representatives — Jessup  &  Roberts  have  been  ap¬ 
pointed  New  York  representatives  of  the  Illinois  Canning  Co., 
of  Hoopeston,  Ill.;  B.  M.  Teed  &  Co.,  of  York,  Pa.,  and  the  Krier 
Preserving  Co.,  of  Belgium,  Wis. 


Liquid  Acquires  O.  &  J. — On  January  7th  the  Liquid  Carbonic 
Corporation,  Chicago,  Ill.,  acquired  the  assets  and  business  of 
the  O.  &  J.  Machine  Company,  Worcester,  Mass.  The  business 
will  be  continued  in  the  present  Worcester  plant  as  a  division 
of  the  Liquid,  with  Mr.  C.  H.  Oslund,  former  president  of  the 
O.  &  J.  Company,  in  charge  of  manufacturing  operations. 


Grant  Raised  Whiskers,  Hoover  Spinach — President-elect  Her¬ 
bert  Hoover  is  a  spinach  enthusiast,  and  spinch  grown  on  his 
own  farm  in  California  will  soon  be  on  the  market.  A  ninety- 
acre  spinach  crop  is  being  harvested  on  the  Herbert  Hoover 
farm  in  Central  California,  tributary  to  San  Francisco,  and  will 
be  packed  in  a  cannery  at  Porterville,  Cal. 


Pineapple  Company  Shows  Gain — James  D.  Dole,  president 
of  the  Hawaiian  Pineapple  Company,  Ltd.,  announced  that  net 
profits  for  1928  totaled  $2,363,751,  or  $3.76  per  share  on  the  $20 
par  value  stock.  This  is  an  increase  of  more  than  $1,000,000 
over  the  profits  of  the  company  in  1927. 


Growers’  Association  Formed — The  Bear  River  Canning  Peach 
Growers’  Association  has  been  organized  at  Wheatland,  Cal., 
with  T.  D.  Urbahns,  of  Yuba  City,  as  president,  and  Daniel  H. 
Blood  as  secretary-treasurer.  The  new  association  has  been  di¬ 
vided  into  sections  to  deal  with  such  problems  as  co-operative 
marketing,  co-operating  canning,  long-term  contracts  and  inde¬ 
pendent  growers.  Members  represent  a  production  of  about 
40,000  tons. 


Fig  Canners  Incorporate — ^The  Associated  Kadota  Fig  Grow¬ 
ers  and  Canners  of  Stockton  has  been  incorporated  at  Stockton, 
Cal.,  with  a  capital  stock  of  $500,000,  by  James  F.  Klemme,  of 
Stockton,  and  John  W.  Oliver,  Vallejo. 


New  Western  Tin  Mill — Gov.  C.  C.  Young  has  accepted  an  in¬ 
vitation  to  participate  in  the  dedication  of  the  new  12,500,000 
tin  mill  of  the  Columbia  Steel  Corporation,  Pittsburg,  Cal., 
March  12.  The  mill  is  the  first  of  its  kind  in  the  Far  West. 


May  Add  Preserves  and  Jellies  to  Line — The  Texas  Dehydrat¬ 
ing  Company,  Dallas,  Texas,  is  contemplating  the  addition  of 
a  preserving  plant  to  handle  all  kinds  of  fruits  and  jellies,  in 
addition  to  their  canning  and  dehydrating  operations. 


Cannery  Will  Expand — Looking  forward  to  an  output  of  ap¬ 
proximately  200,000  cases  in  the  1929  season,  chiefly  of  fruit 
grown  on  their  own  lands,  the  E.  Clemens  Horst  Co.,  of  Wheat- 
land,  Cal.,  will  spend  between  $30,000  and  $35,000  this  spring  in 
addition  to  its  plant,  including  a  plant  in  which  to  place  its 
newer  lines  of  canning  machinery  for  the  increased  pack. 


New  Borden  Plant — The  Borden  Farm  Products  Co.  has  filed 
plans  for  a  new  distributing  plant  in  Mount  Vernon,  N.  Y.,  which 
will  employ  250  to  300  men.  This  plant  will  be  an  important 


adjunct  to  the  Borden  company’s  distributing  facilities  in  sub¬ 
urban  New  York  territory.  Actual  construction  is  being  held 
up  temporarily  on  account  of  questions  about  the  municipal  zon¬ 
ing  law. 


Enlarge  Wisconsin  Cannery — The  Fame  Canning  Company 
has  taken  down  its  Cumberland  (Wis.)  -plant  and  is  now  build¬ 
ing  a  more  modern  and  more  efficient  cannery.  Whereas  this 
company  formerly  confined  its  Wisconsin  activities  to  the  can¬ 
ning  of  peas,  in  its  new  plant  will  be  added  green  lima  beans, 
green  beans,  carrots,  beets,  kraut  and  peas  and  carrots  mixed. 


Canned  Salmon  on  Radio — A  nation-wide  broadcast  from 
Seattle  over  forty-three  stations  February  14  advertised  the 
salmon  industry  of  the  Pacific  Northwest  and  Alaska.  The  pro¬ 
gram  opened  a  national  advertising  pro^am  to  promote  the 
sale  and  use  of  pink  salmon  by  the  Associated  Salmon  Packers. 


Buy  Alaska  Canneries — Two  more  Alaska  salmon  packing 
plants  have  been  purchased  by  the  Skinner  &  Eddy  interests, 
bringing  their  holdings  in  Alaska  to  eight  plants.  The  latest 
properties  acquired  are  the  Deep  Sea  plant  at  Port  Althorp,  a 
200,000-case  factory,  and  the  Franklin  Packing  Co.’s  plant  at 
Port  Ashton,  which  is  expected  to  put  out  between  50,000  and 
75,000  cases  this  year.  The  combined  holdings  will  be  called  the 
Alaska  Pacific  Salmon  Corporation,  G.  W.  Skinner,  president, 
and  will  have  a  total  output  of  about  800,000  cases  of  salmon, 
mostly  pinks,  annually. 


Will  Increase  1929  Activities — The  Columbia  River  Packers’ 
Association  has  completed  a  successful  year  and  is  preparing  to 
enlarge  the  scope  of  operations  in  1929.  Operations  will  be 
extended  to  Southeastern  Alaska  this  year  through  the  pur¬ 
chase  of  a  cannery  in  the  Ketchikan  district,  and  this  plant  will 
handle  pinks,  adding  a  new  variety  to  the  company’s  output  and 
rounding  out  its  operations. 

The  company  has  released  its  report  for  the  year  1928,  show¬ 
ing  that  sales  of  $2,785,232  were  made,  with  a  net  income  of 
.$195,178  after  charges.  This  concern  recently  added  to  its  facil¬ 
ities  through  the  purchase  of  the  canneries  and  salmon  traps  of 
the  F.  C.  Barnes  Company  at  Lake  Bay,  plants  with  an  annual 
output  of  about  35,000  cases. 


How  Quality  Wins  Out — There  seems  to  be  no  question  as  to 
the  goodness  of  K.  Hovden  Company’s  products,  as  they  re¬ 
ceived  a  gold  medal  award  at  the  Panama  International  Exposi¬ 
tion  in  San  Francisco  in  1915  and  the  grand  prize  at  the  Gas¬ 
tronomic  International  Exposition  at  Paris,  France,  in  Decem¬ 
ber,  1928,  so  that  it  is  quite  obvious  that  their  products  are  of 
exceptionally  high  merit.  Their  method  of  handling  probably 
bas  much  to  do  with  this,  as  their  fish  are  steam  processed, 
thereby  leaving  no  after  taste,  and  the  natural  flavor  is  re¬ 
tained  the  same  as  if  eating  freshly-cooked  fish.  Each  year 
they  are  enjoying  an  increasingly  popular  demand  for  their 
products,  which  is  the  case  whenever  strictly  high  quality  is 
adhered  to. 


Seeking  Additional  Factories — The  Pacific  American  Com¬ 
pany,  the  world’s  largest  packer  of  salmon,  is  negotiating  for 
the  purchase  of  five  additional  canneries  in  various  parts  of 
Alaska.  The  canneries  involved  are  those  of  the  Alaska-Port- 
land  Packers’  Association,  two  in  number,  and  those  of  the 
Alitak  Packing  Company,  Robinson  Packing  Corporation  and 
Petersburg  Packing  Company.  A  meeting  of  the  board  of  di¬ 
rectors  of  the  Pacific  American  Packing  Company  was  held  at 
Bellingham,  Wash.,  early  in  the  month,  when  an  initial  dividend 
of  $1.50  a  share  was  declared  on  the  common  stock. 


February  18,  1929 


THE  CANNING  TRADE 


PHILLIPS  SALES  CO.  Inc., 

BROKERS  and  COMMISSION 

Canned  Foods  and  Canners’  Supplies 

Located  in  the  heart  of  Maryland’s  great  packing  industry. 
Brokers  and  representatives  desired  in  all  markets. 
Packers’  accounts  solicited. 

CAMBRIDGE,  MD.  U.  S.  A. 


RUSTLESS 

BRINE  TANKS  and  COILS 


BRINE  TANK 


BERLIN  CHAPMAN  RUSTLESS  BRINE  TANKS  AND 
RUSTLESS  COILS  have  been  giving  satisfaction  to  a  number 
of  canners  for  the  last  two  years.  With  a  great  deal  of  pre¬ 
liminary  experimental  work  and  at  a  considerable  cost  we  have 
finally  found  the  proper  metal  to  use  with  different  foods  and 
with  brines,  and  what  is  more  important  how  to  work  these 
metals.  The  working  of  these  metals  has  been  the  biggest  pro¬ 
blem  that  confronted  us.  After  two  years  of  successful  use  we 
feel  free  in  offering  our  Brine  Tanks  and  Mixing  Tanks,  as  well 
as  special  metal  coils,  to  the  canning  trade  in  general.  No 
matter  what  'your  problems  are  either  in  Brine  Tanks  or  in 
special  food  tanks,  Berlin  Chapman  engineers  can  solve  them. 


BERLIN  CHAPMAN  CO.,  Berlin,  Wisconsin 

^PERLINfHftPMAN^ 

'0canning\# 


VCANNING^  MACHINEKY 

Single  Unit  or  J!  Complete  Canning  Plant 
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Safeway  Acquires  Coast  Stores — The  acquisition  of  183  Pig- 
giy- Wiggly  grocery  stores  in  the  Los  Angeles  metropolitan  area 
by  the  Safeway  Stores  Co.  has  been  announced  by  Edward  Dale, 
vice-president  of  the  latter  firm.  The  value  of  the  183  merged 
stores  was  estimated  at  $3,500,000.  The  consolidation  was  de¬ 
scribed  as  forming  the  third  largest  gfrocery  chain  in  the  coun¬ 
try.  The  chain’s  business  volume  for  1929  was  estimated  at 
$180,000,000. 


MacMarr  Chain  in  California — Inclusion  of  300  stores  in 
Southern  California  in  the  MacMarr  Stores,  Inc.,  a  newly-formed 
grocery  chain  of  the  Northwest,  has  been  announced  by  Ross 
D.  McIntyre,  president  of  the  new  coastwide  corporation.  Hold¬ 
ings  of  the  organization,  when  the  California  negotiations  are 
complete,  will  be  worth  from  $8,000,000  to  $10,000,000.  Five 
firms,  involving  300  stores  in  Los  Angeles  and  Southern  Cali¬ 
fornia,  are  to  be  added  to  the  Northwest  group,  but  all  of  the 
contracts  have  not  been  signed,  pending  the  outcome  of  audits. 
The  merger  is  being  handled  by  Merrill,  Lynch  &  Co.,  New  York 
investment  brokers. 

J.  C.  TALIAFERRO  DEAD 


ing  machinery,  the  designer  of  much,  but  possibly  the 
“improver”  of  more.  To  him  came  patentees  of  all 
kinds,  and  to  him  was  submitted  those  devices  which 
seemed  to  contain  promise  of  success.  Many  left  him 
with  anything  but  a  feeling  of  reverence,  because  he 
had  turned  “thumbs  down”  on  their  pet  ideas ;  and  no 
matter  how  tactfully,  or  with  what  degree  of  consider¬ 
ation  a  patentee  with  a  new  idea  is  turned  down,  he 
feels  resentful.  And  naturally  so,  because  the  child 
of  his  brain  has  been  discountenanced.  But  it  was  not 
all  of  this  kind.  Frequently  the  patentee  found  this 
master  able  to  put  the  one  deft  touch  that  gave  perma¬ 
nent  life  to  the  thing — and  then  he  was  idolized. 

Mr.  Taliaferro  was  a  deep  student  of  the  canned 
foods  industry,  interested  in  its  every  phase.  And  the 
industry  has  lost  a  great  friend  and  helper.  But  he 
has  left  his  impress,  and  history  will  only  bring  that 
out  the  more  clearly. 


All  the  canned  foods  industry  was  shocked  to  read 
this  prominent  article  in  “The  Sun,”  of  Balti¬ 
more,  on  Monday  morning,  February  11th: 
“John  Christopher  Taliaferro,  Vice-President 
and  an  organizer  of  the  Continental  Can  Company, 
died  of  pneumonia  yesterday  at  his  home,  105 
Underwood  Road,  Guilford. 


“The  son  of  the  late  Robert  Brooke  Taliaferro 
and  Frances  Gilmor  Jones,  he  was  born  January 
28,  1859,  at  Gloucester,  Va.,  where  he  spent  his 
early  life.  His  first  employment  was  with  the 
Treadiger  Iron  Works  at  Richmond.  He  filled 
many  positions  with  that  company  before  coming 
to  Baltimore  in  1897  to  be  associated  with  the  Nor¬ 
ton  Brothers  Tin  Plate  and  Can  Company. 

“In  1904  this  firm  was  sold  to  a  large  corpora¬ 
tion  and  members  of  the  firm  and  Mr.  Taliaferro 
organized  the  Continental  Can  Company.  (Note: 

In  1901  the  Norton  Tin  Plate  and  Can  Company 
was  absorbed  by  the  American  Can  Company,  and 
in  1904  the  Continental  Can  Company  was  formed. 
Editor.)  Although  he  virtually  retired  about  three 
years  ago,  he  retained  his  office  at  the  company’s 
headquarters  and  took  an  interest  in  its  activities. 

“He  was  a  member  of  the  boards  of  directors  of 
the  National  Bank  of  Baltimore,  the  Century  Trust 
Company,  the  Calvert  Bank  and  the  old  Alabama 
Company.  He  also  was  a  member  of  the  vestry 
of  Christ  Protestant  Episcopal  Church  and  the 
Merchants’  Club  and  Elkridge  Hounds. 

“Mr.  Taliaferro  was  known  in  the  canning  in¬ 
dustry  for  his  inventions,  some  of  which  had  a  far- 
reaching  effect  on  the  business. 

“Besides  his  widow,  who  was  Miss  Austina 
Brockenbrough,  of  Richmond,  he  is  survived  by 
two  sons,  John  Christopher  Taliaferro,  Jr.,  and 
Francis  C.  Taliaferro,  and  two  daughters,  Mrs. 
Wethred  Woodruff  and  Mrs.  David  L.  S.  Brewster. 

“Funeral  services  will  be  conducted  at  3  P.  M. 
tomorrow  at  Christ  Protestant  Episcopal  Church 
by  the  Rev.  Edwin  Barnes  Niver,  former  rector, 
and  the  Rev.  Francis  A.  Gray,  rector  of  St.  John’s 
Protestant  Episcopal  Church,  Kingsville,  Md. 
Burial  will  be  in  Greenmount  Cemetery.” 

The  crude  story  is  told,  but  it  would  take  a  volume 
to  tell  what  Mr.  Taliaferro  was  in  the  development  of 
the  canned  foods  industry,  through  the  perfecting  of 
the  art  of  can  making — for  art  it  is.  He  was  looked 
upon — and  was — an  authority  on  automatic  can  mak¬ 


ADDITIONAL  FOOD  DYES  APPROVED  BY  THE 
DEPARTMENT  OF  AGRICULTURE 


TWO  new  food  dyes  have  been  approved  for  addi¬ 
tion  to  the  list  of  colors  that  will  be  certified  by 
the  United  States  Department  of  Agriculture, 
according  to  a  recent  announcement  by  the  Food,  Drug 
and  Insecticide  Administration. 

These  colors,  which  will  be  known  as  Buttercup  Yel¬ 
low  and  Ponceau  S.  X.,  have  been  tested  both  chem¬ 
ically  and  physiologically,  and  found  to  be  harmless  to 
health  and  otherwise  suitable  for  food  use,  according 
to  the  Federal  food  officials.  Copies  of  the  descriptions, 
specifications  and  special  analytical  methods  for  these 
two  dyes  will  be  sent  upon  request  to  any  interested 
parties.  Requests  should  be  addressed  to  the  Food, 
Drug  and  Insecticide  Administration,  United  States 
Department  of  Agriculture,  Washington,  D.  C. 

Two  months  subsequent  to  January  28,  1929,  these 
colors  will  be  officially  placed  on  the  permitted  list  by 
the  issuance  of  a  supplement  to  Service  and  Regula¬ 
tory  Announcements,  Food  and  Drug  No.  3. 

Sam  Gorsline  Scout  Commissioner 


SAMUEL  G.  GORSLINE,  or  as  he  is  better  known  to  a  great 
host  of  the  industry,  “Sam,”  and  who  recently  changed  his 
occupation  from  Chicago  representative  of  the  Anderson- 
Bamgrover  Manufacturing  Company  to  the  laboratories  of  the 
American  Can  Company,  at  Maywood,  Ill.,  is  not  content  with 
doing  a  full  day’s  hard  work  every  day  of  the  week,  but  finds 
time  to  mingle  with  the  Boy  Scouts  of  Chicago  in  his  off-hours. 

We  recently  had  occasion  to  comment  upon  the  splendid  atten¬ 
tion  being  given  to  the  boys  of  Philadelphia  and  the  high  com¬ 
mendation  given  them  by  Mayor  Mackey  of  Philadelphia,  which 
will  indicate  that  the  world  is  coming  to  regard  the  boy  more 
fittingly,  as  is  his  due.  He  is  a  boy  today  and  the  man  of  the 
world  tomorrow,  and  it  is  about  time  the  world  woke  up  to  this. 
So  the  Boy  Scouts  of  Chicago  are  possibly  its  most  important 
citizens  today. 

On  Thursday  evening,  January  31st,  at  the  annual  meeting 
of  the  Chicago  Scout  Council  at  the  Hotel  Sherman,  Sam  G. 
Gorsline  was  elected  to  the  important  office  of  Scout  Commis¬ 
sioner  for  the  City  of  Chicago.  This  is  the  ranking  office  for 
volunteer  Scout  work.  The  Commissioner  is  responsible  for 
the  quality  of  Scout  work  and  the  personnel  connected  with  the 
Scout  movement  in  the  city.  The  responsibility  of  this  position 
will  be  realized  when  you  know  that  there  are  15,000  Scouts  in 
Chicago  and  several  hundred  Scout  Troops.  It  is  a  tribute  to 
Mr.  Gorsline  to  receive  such  a  nomination,  and  we  congratulate 
him.  You  may  not  know  that  Mr.  Gorsline  has  a  son  in  the 
Naval  Academy  at  Annapolis.  The  boy  is  as  proud  of  his 
association  with  the  Navy  as  his  dad  is  of  his  boy;  and  we  are 
proud  of  both  of  them. 
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Advantages  of  |  bu.  ham¬ 
pers  over  field  crates : 

— Hunpen  netl  when  empty  ciate* 
won't. 

— Fniiti  and  vegetables  cany  better 
in  hampers. 

—  Hampers  speed  up  field  work. 

SWING’S  %  HAMPERS 

ARE  BEST  QUALITY. 

Give  us  a  chance  to  prove 

our  claims. 


Send  us  an  inquiry. 


SWING  BROTHERS  RIDGELY,  MD. 


Serving  the  Industry  Since  1907 

ALBERT  T.  BACON  &  CO. 

Certified  Public  Accountants 

76  William  Street 

NEW  YORK 

208  S.  La  SallejStreet  Southern  Building 

Chicago  Washington 


Spot 

Alaska  Seed 
Peas 

Excellent  strain,  carefully 
rogued 

Write  or  wire  us  for  prices. 

Hogg  &  Lytle,  Ltd. 

Office:  1809  Royal  Bank  Bldg. 

Toronto,  Can. 


I 


INOCULATE  PEA  SEED 


WITH 


“More  and  Better  Peas  from  Fewer  Acres” 

We  specialize  in  the  preparation  of  high  quality  cultures  for  the 
inoculation  of  peas.  The  application  of  our  cultures  on  pea  seed 
insures  the  presence  of  NODULEIS  on  the  roots — so  essential  to 
yield,  quality  of  crop,  and  soil  enrichment. 

THE  URBANA  LABORATORIES 
Orbana.  Illinois 


TRY  “TOWNSEND”  AT  OUR  RISK 


TTic  Choice  of  the  Careful  Buyer 

NOW  is  the  best  time  to  order  a 
TOWNSEND  Siring  Bean 
Cutter:  our  special  seasonal  dis¬ 
counts  are  largest  this  month. 

The  1929  model  has  many  im¬ 
provements  over  the  models 
which  made  the  reputation. 
Trade-ins  will  be  accepted. 

It  will  pay  to  get  our  proposition 
at  once. 


whe 


troubles  will  be  over 
>  you  instaU  a  TOWNSEND” 


Burton,  Cook  &  Co. 

Rome,  N.  Y. 


(Sacceeeort  to  Z.  P.  Towneend.  the  original  patentee) 


WAREHOUSING 

Field  and  Metropolitan  warehousing,  the  first 
merging  into  the  latter  if  desired. 

FINANCING 

Loans  arranged  thro’  affiliated  orgmiization  at  lowest 
rates  consistent  with  collateral  available. 

SERVICE 

General  information,  available  thro*  wide 
spread  contacts  with  producers  and  consum¬ 
ers.  a  service  we  offer  to  clients. 

GUARDIAN  WAREHOUSING  COMPANY 
222  West  Adam*  Street 
Chicago. 


AMSCAN 


CERTIFIED 

Sealing  Fluid 


The 


Golden 


Band 


Insist  on  AMSCAN — the  per¬ 
fect  Sealing  Compound— and 
be  safe. 


THE  MAX  AMS  MACHINE  CO.,  NEW  YORK 


30 


THE  CANNING  TRADE 


February  18,  1929 


Wanted  and  For  Sale. 

This  is  a  page  that  must  be  read  each  week  to  be  appreciated.  You  are  unlikely  to  be  interested  every  week  in 
what  is  offered  here,  but  it  is  possible  you  will  be  a  dozen  times  in  the  year.  If  you  fail  to  see  and  accept 
your  opportunity  your  time  is  lost,  together  with  money.  Rates  upon  application. 


For  Sale — Machinery 


Fur  SALE— New  Copper  Steam  Jacketed  Kettles  and 
Mixers,  twelve  sizes,  15  to  500  gallons,  always  in 
stock,  all  extra  heavy  and  tested  225  pounds  pres¬ 
sure.  Also  New  Copper  Pulp  Coils  in  stock,  for  1000 
gallon  tanks. 

Hamilton  Copper  &  Brass  Works,  Hamilton,  Ohio 
Kettle  Manufacturers,  Established  1876 


FOR  SALE— Guaranteed  Machinery. 

1  Sprague  Tomato  Steamer,  for  breaking 

down  tomatoes  $  200.00 

1  Sprague  Tomato  Picking  Table,  with 

continuous  metal  conveyor  belt  100.00 

3  Sets  Sprague  Low  Inner  Section  Flash 

Coils,  each  150.00 

1  Right  System  Tomato  Scalder,  new  200.00 

1  Swartout  Steam  Trap,  1  inch  connection  1 0.00 

I  Sprague  Gravity  Pulp  Tester  40.00 

1  Sprague  Universal  Liquid  Filler,  No.  1 

size,  10  valve  type  250.00 

3  Sprague  Corn  Cutters,  Model  5,  com¬ 
plete,  each  200.00 

1  Hill  Deep  Well  Pump,  steam  head,  new  100.00 

1  Steam  Engine,  25  horse  power  100.00 

1  Fairbanks  Steam  Boiler  feed  Pump  50.00 

1  Vertical  Boiler,  50  horse  power  250.00 

10  Five  Tier  Processing  Crates,  each  7.50 

30  crate  Covers,  34  in.  diamenter,  each  1.50 


100  feet  1-11-16  Shafting,  and  hangers  for  same 
Lot  of  Sprockets,  Head  Shafts,  Conveyor  Chain 

suitable  for  Corn  Conveyor;  prices  on  application. 
Maryland  Shipping  Point  on  above  machinery. 
Address  Box  A- 1637  care  of  The  Canning  Trade. 

FOR  SALE— 2  Apron  Conveyors  for  Peas  or  Corn  150 
feet  centers,  1  Peeling  Table  400  feet  long  accommo¬ 
dating  50  women,  1  Zastrow  Hoist,  10  Floor  Trucks 
different  sizes.  Monitor  Bean  Grader,  1  Lewis  Bean 
Cutter,  2  Sprague  Model  M  Corn  Cutters,  right  and 
left,  2  Burnham  Corn  Cookers,  Shafting,  Pulleys, 
Hangers  and  Conveyors  of  different  sizes.  Boilers, 
Feed  Pumps,  Feed  Water  Heater,  Engines,  Motors. 
Write  for  complete  list  of  machinery. 

Oswego  Preserving  Co.,  Oswego,  N.  Y. 

FOR  SALE — 1  Ayars  Improved  Universal  Tomato  Filler 
for  No.  2  and  No.  3  cans.  This  machine  is  practically 
new.  In  A-1  condition.  Will  be  sold  at  a  reasonable 
price  to  a  quick  buyer. 

Address  Box  A-1643  care  of  The  Canning  Trade. 

FOR  SALE— 8  Apple  Paring  Machines,  Triumph  No. 
1899,  Boutell  Manufacturing  Co.  make.  Will  be  sold 
cheap  as  we  are  not  canning  apples  now. 

Manlius  Improvement  Co.,  Manlius,  N.  Y. 


FOR  SALE— 200  gal.  copper  steam  jacketed  kettles,  re¬ 
conditioned,  excellent  value. 

Address  Box  A-1593  care  of  The  Canning  Trade. 


FOR  SALE— 

15  Process  Crates,  4  can  tiers,  double  hooked  han¬ 
dles. 

5  Standard  40x72  inch  Open  Process  Kettles,  com¬ 
plete  with  steam  cross. 

1  Peerless  Steam  Hoist  Circular. 

2  Sprague  Buggy  Trucks. 

1  Ayars  Universal  Tomato  Filler  (New). 

2  Universal  Steam  and  Hot  Water  Exhaust  Boxes. 
1  Cyclone  Pulp  Machine. 

1  Sprague  No.  2  Horizontal  Tomato  Scalder,  96 
inch  Inspection  Space. 

1  Gardner  15  H.  P.  Steam  Engine. 

2  Monitor  Thomas  Sanitary  Tomato  Washers  and 

Scalders. 

10  1-crate-deep  Open  Process  Kettles,  33x36  inches, 
15  crates  for  same. 

1  Robins  Circle  Steam  Hoist,  all  steel. 

1  15  H.  P.  Nagle  Steam  Engine. 

4  Merrell  Soule  Traveling  Hoists  (Hand  Operated) . 
All  above  machinery  and  equipment  in  good,  service¬ 
able  condition,  mostly  new,  used  only  one  season  and 
priced  cheap  for  quick  sale. 

Kentucky  Canning  Co.,  Paris,  Kentucky. 

FOR  SALE— Five  used  Chisholm-Scott  Viners.  Old 
type,  in  good  condition. 

The  Fuller  Canneries  Co.,  Rockefeller  Bldg., 

Cleveland,  Ohio 

FOR  SALE — One  Silker  and  Fan  for  Whole  Grain  Corn 
in  good  used  condition.  Price  $100.00  F.O.B.  New 
Freedom,  Pa. 

-  Charles  G.  Summers  Jr.,  Inc.,  Foot  of  Fell  St, 

Baltimore,  Md. 

FOR  SALE- 

One  25,  one  20,  one  15  hp  Steam  Engines 
2  1000  gallon  Wood  Tanks,  complete  with  Copper 
coils  and  Traps 

1  350  gallon  Copper  Jacketed  Kettle 
1  Air  Compressor  for  Lifting  Water  from  Well 

1  Complete  System  for  Preheating  Water  for  Boilers 
4  (joodell.  Ranger,  Apple  and  Pear  Peelers,  Motor 
driven 

2  Steam  Pumps' 

Lot  Shafting  and  Hangers,  all  sizes. 

Scott  &  Daly.,  Inc.,  Dover,  Del 


FOR  SALE — 4  Peerless  Huskers,  3  Sprague’s  Model  5 
Cutters,  2  M.  A.  Cutters,  1  M.  S.  Silker,  1  Peerless 
Syruper,  1  Lewis  Bean  Cutter,  3  Picking  Tables, 
14  30x44  Process  Kettles,  complete  office  equipment. 
Write  for  list  of  machinery. 

A.  R.  Hunt,  Executor  Estate  of  L.  P.  Haviland, 
Oswego,  N.  Y. 
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Wanted — Machinery 

WANTED— Chisholm-Ryder  Bean  Snipping  Machines, 
one  medium  and  one  large,  in  good  condition. 

Address  Box  A-1634  care  of  The  Canning  Trade. 

WANTED— One  16  foot  late  model,  allpurpose  Sprague- 
Sells  Blancher.  Must  be  in  good  condition.  Give 
year  and  price  wanted. 

Address  Box  A-1640  care  of  The  Canning  Trade. 

WANTED— Pea  Filler.  State  make,  condition  and 
lowest  price. 

Address  Box  A-1648  care  of  The  Canning  Trade. 

WANTED— 2  Closed  Retorts,  Crates,  Cavers,  Piping, 
10  Blanching  Baskets  and  Vat. 

Addresy  Box  A-1647  care  of  The  Canning  Trade. 

For  Sale — Factories 

FOR  SALE — One  of  the  best  Corn  Plants  on  the  Pen¬ 
insula,  located  Mount  Pleasant,  Delaware. 

H.  P.  Strasbaugh,  Aberdeen,  Md. 

FOR  SALE — Four  small,  modern  Tomato  Canneries,  one 
also  fully  equipped  for  handling  String  Beans.  Loc¬ 
ated  in  best  canning  sections  of  East  Tennessee. 
Priced  at  bargain  for  quick  sale. 

Old  Dominion  Canning  Co.,  Roanoke,  Va. 

FOR  SALE — Two  canning  factories.  One  fully  equip¬ 
ped  for  packing  Corn  and  Tomatoes.  One  fully 
equipped  for  canning  Tomatoes.  Both  located  on 
Railroad  sidings.  Iron  buildings,  cement  floors, 
labor  houses,  contracts  easy  to  place  with  growers. 
Located  Eastern  Shore  of  Maryland.  Special  low 
prices  to  quick  buyers.  Reason  offered  for  sale  ac¬ 
count  of  age  and  other  business  interests. 

Address  Box  A-1626  care  of  The  Canning  Trade. 

FOR  SALE — Ideal  location  on  waterfront  in  Anne 
Arundel  County,  Md. ;  plant  fully  equipped  to  pack 
stringless  beans  and  tomatoes;  Ih  acres  of  land;  ex¬ 
cellent  farming  district. 

Address  box  A-1617  care  of  The  Canning  Trade. 

FOR  SALE— Plant  fully  equipped  to  pack  peas  and 
corn;  Carroll  Co.,  Md.  4  acres  of  land;  good  farming 
section;  large  3  story  warehouse  and  factory;  an  op¬ 
portunity. 

Address  Box  A-1619  care  of  The  Canning  Trade. 

FOR  SALE— As  we  have  divorced  our  Brokerage  and 
Commission  business  from  our  packing  interests  we 
will  have  several  very  desirable  canning  plants  for 
sale,  all  splendidly  located  in  most  fertile  sections  of 
the  Tri-State  territory,  well  equipped  with  modern 
machinery;  some  for  Tomatoes  and  Pulp  and  some  for 
Corn.  If  interested  we  will  be  pleased  to  give  full  in¬ 
formation,  quote  prices  and  show  you  the  plants. 

Wm.  Silver  &  Co.,  Inc.,  Aberdeen,  Md. 

FOR  SALE— Fully  equipped  tomato  plant  in  King 
George  County,  Va.,  located  on  waterfront;  4  acres 
of  land;  large  warehouse;  a  real  bargain. 

Address  Box  A-1618  care  of  The  Canning  Trade 


For  Sale— Seed 

FOR  SALE- 

1000  bushels  Refection  Seed  Peas.  First  class  stock, 
equal  to  any  in  the  country. 

Valders  Canning  Co.,  Valders,  Wis. 


FOR  SALE— 

1928  grown  hand  picked  dry  high  germination  bean 
seed  as  follows: 

70  bushels  Giant  Stringless 

75  bushels  Bountiful 

35  bushels  Burpee  Stringless  Green  Pod 

15  bushels  Black  Valentine 

For  prices  or  samples 

Address  Box  A-1636  care  of  The  Canning  Trade. 

FOR  SALE — Limited  quantity  Rogers  Brothers  and  F. 
H.  Woodruff  &  Son’s  1928  growing  of  1000-1  Green 
Bean  Seed. 

Halstead  Canning  Co.,  Inc.,  Cortland,  N.  Y. 

FOR  SALE— 75  bushels  Burpee  Stringless,  50  bushels 
Giant  Stringless  Green  Pod  Beans,  both  lots  Idaho 
grown.  Price  on  application. 

Hickory  Packing  Co.,  Belair,  Md. 

FOR  SALE — Alaska  Seed  Peas,  Field  Rouged,  carefully 
handpicked,  strong  germination.  Price  quoted  on 
request.  L.  C.  Hammell,  Circleville,  Ohio. 

FOR  SALE — 62  bushels  Rogers  Improved  Kidney  Wax 
Bean  Seed  grown  by  ourselves.  1928  crop  absolutely 
all  right.  30c.  per  pound. 

Olney  &  Floyd,  Westernville,  N.  Y. 


FOR  SALE  — 500  lbs.  each  of  John  Bear  and  Chalk 
Tomato  Seed  at  $1.50  per  lb. 

Address  P.  0.  Box  No.  7,  Fredonia,  N.  Y. 


Miscellaneous 

BROKERAGE  CONNECTION-Southern  Broker  de- 
sires  to  widen  line  of  canned  foods  sold  for  private 
labels.  Only  concerns  of  quality  reputation,  willing 
to  assist  in  sales  will  be  considered. 

Address  Box  A-1646  care  of  The  Canning  Trade. 


Help  Wanted 

WANTED—  Man  thorougnly  acquainted  with  the  packing  of  Soups 
of  various  kinds,  year  round  position.  Address  with  reference 
and  salary  expected. 

Address  Box  B-1633  care  of  The  Canning  Trade. 

WANTED — By  an  old  established  brokerage  firm  in  Tri-States, 
an  experienced  young  man  who  can  sell  Canned  Foods  and 
knows  the  game. 

Address  Box  B-1635,  care  The  Canning  Trade. 

WANTED — Mechanic  to  take  charge  of  all  mechanical  work  in 
canning  factory  manufacturing  Catsup,  Chili  Sauce,  Beans  and 
Spaghetti.  Write  giving  full  particulors  and  qualifications  as 
well  as  wages  expected. 

Address  Box  B-1638  care  of  The  Canning  Trade. 
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WANTED — Expert  Tomato  Packer  wanted  by  season,  from  July 
1st  to  November  1st,  to  operate  a  plant  in  Southern  New  Jersey. 
The  man  must  know  how  to  pack  strictly  fancy  tomatoes  and 
pulp.  In  reply  give  references  and  salary  expected. 

Address  Box  B-1639  care  of  The  Canning  Trade. 


Situation — Wanted 


POSITION  WANTED— As  Production  Manager  or  Superintendent. 
Have  had  twenty  years  experience  packing  com,  peas,  tomatoes, 
and  tomato  products,  beets,  string  beans,  and  a  general  line  of 
canned  vegetables.  Associated  for  years  with  large  concern 
packing  quality  canned  vegetables.  Understand  all  branches  of 
business  from  field  to  customers  warehouse.  Best  of 'references. 
Services  now  available. 

Address  Box  B-1641  care  of  The  Canning  Trade. 


f  Can  prices 


1929  season 


The  American  Can  Company  announces  the  following 
term  contract  prices,  F.O.B.  its  factories,  for  Standard 
Sizes  of  Sanitary  Cans  for  the  Central  and  Eastern 
parts  of  the  United  States. 

No.  I  size 
No.  2  size 
No.  size 
No.  3  size 
No.  10  size 


,  $15.03  per  M. 
20.94  per  M. 
26.40  per  M. 
28.52  per  M. 
62.%  per  M. 

AMERICAN  CAN  COMPANY 

CONTAINERS  OS  TIN  RIATE  -  SLACK  IRON  -  CAiVANI/CP  IRON  -  MttRi 


METAL  SIGNS  AN 


OISRIAV  fIXIURlS 


POSITION  WANTED— As  Superintendent  Processor,  in  canning 
factory.  Quality  packer  of  fruits  and  vegetables.  Can  furnish 
good  references. 

Frank  Sanders,  Marysville,  Ohio 


POSITION  WANTED — Young  man,  now  managing  Frait  and 
Vegetable  cannery  would  like  to  make  change  on  January  1st, 
Any  responsible  position  considered.  In  present  position  9  years. 
Satisfactory  reason  for  making  change. 

Address  Box  B-1621  care  of  The  Canning  Trade. 


POSITION  WANTED  —  By  Superintendent  Processor,  packing 
full  line  of  Vegetables,  Fruits,  etc.  Married  man  with  family. 
39  years  of  age. 

Address  Box  B-1645,  care  of  The  Canning  Trade. 


r 


50  Years  of  Service  to  Canners 


Thos.  J.  Meehan  &  Co.,  Inc, 


L 


(  Thos.  L.  North  ) 

11  W.  Redwood  Street,  Baltimore  Md. 
BROKERS  and  COMMISSION  MERCHANTS 

Canners'  Accounts  Solicited  for  Tip-Top  Buyers. 


I  I 


SOUDER 

M  F  G.  C  O.  1 

Man^facturer9  of  I 

Continuous  Cookers 

Can  Straighteners 

Coolers 

Filling  Tables 

Monel 

Crushers 

Catalog  on  Request 

BRIDGETON.  N.  J. 

SHOULD  BE 

In  Every  Cannery  Office 

“A  Gtmplete  Course  in  Canning” 

As  an  insurance  ag'ainst  loss 

Published  by 

THE  CANNING  TRADE 
Baltimore,  Md. 


PRACTICALLY  NEW 

CANNING  MACHINERY 

AT  BARGAIN  PRICES 

A  few  days  ago  we  purchased  a  complete  up-to-date  canning 
plant,  that  had  been  running  a  short  time  for  the  production  of 
tomato  products,  berries,  fruits,  etc.  The  machinery  enumer¬ 
ated  below  has  been  used  but  for  a  brief  period,  and  is 
absolutely  of  the  latest  make  and  practically  as  good  as  new. 

This  equipment  is  now  located  in  New  Jersey  and  the  ma¬ 
terial  offered  is  subject  to  prior  sale. 

3 —  250  gallon  Copper  Jacketed  Kettles 

4 —  50  gallon  Copper  Jacketed  Kettles 
3 — 500  gallon  Wood  Tanks 

1 — No.  10  Anderson  Barngrover  Cooker 
1 — No.  3  Anderson  Barngrover  Cooker 
1 — Peerless  Exhauster 

1 — No.  10  Ayars  Plunger  Filler  for  tomato  paste,  etc. 
1 — No.  3  Ayars  Plunger  Filler  for  jellies,  jams,  etc. 

1 — Souder  Filler 
1 — Monitor  Washer 

1 —  Picking  Table 
250 — Enameled  Pans 

2 —  Portable  Scales 
1 — Vi -Ton  Block 

1 —  1-Ton  Block 
1 — ^No.  3  Labeler 
1 — No.  10  Burt  Labeler 
1 — Morgan  Nailing  Machine 
1 — Stencil  Cutter 
1 — Ayars  Exhauster 
26 — Pear  Parers 

1 — Lot  Roller  Conveyor — 140  ft.  or  more 

3 —  Reynolds  Trucks 

1 — Langsenkamp  Pulper 
1 — Monitor  Jumbo  Cherry  Fitter 

Writm,  Wirt,  or  Phone 

A.  K.  ROBINS,  I NC.,  Lombard  &  Concord  Sti.  Baltimore,  Md. 


/  'v 
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CANNED  FOOD  PRICES 

Prices  given  represent  the  lowest  figure  generally  quoted  for  lots  of  wholesale  size,  usual  terms  f.  o.  b.  Baltimore  (unless 
otherwise  noted)  and  subject  to  the  customary  discount  for  cash.  Many  canners  get  higher  prices  for  their  goods;  some  few 
may  take  less  for  a  personal  reason,  but  these  prices  represent  the  general  market  at  this  date. 

Baltimore  figures  corrected  by  these  Brokers:  {Thomas  J.  Meehan  &  Co.  *Howard  E.  Jones  &  Co. 

New  York  prices  corrected  by  our  Special  Correspondent,  flu  column  headed  “N.  Y.”  indicates  f.  o.  b.  factory. 


Canned  Vegetables 


ASPARAGUS*  (California) 

Balto.  N.Y. 

White  Mammoth,  No.  2^ .  t3-65 

Peeled,  No.  2% .  t3.66 

Large,  No.  t3.65 

Peeled,  No.  2% .  t3.65 

Medium,  No.  2% . .  —...•  — ••• 

Medium,  No.  2% .  fS.M 

Small,  No.  2% . P-W 

Tips,  White,  Mammoth,  No.  1  sq .  t3.60 

Small.  No.  1  sq .  t3.00 

Green,  Mammoth,  No.  1  sq .  3.40  t3.B0 

Small,  No.  1  sq .  2.80  t3.00 


BAKED  BEANSt 
Plain,  No.  1.......... 

No.  2  . 

No.  3  . 

In  Sauce,  18  oz.... 

No.  2  . 

No.  2%  . 

No.  10  . 


.80  .85 

.  1.06 


.85  .85 

1.00  . 

1.55  1.70 

6.50  6.26 


BEANSt 


Stringless  Stand.  Cut  Green  No.  2....  1.30  1.36 

Standard  Cut  Green,  No.  10 -  6.50  7.00 

Standard  Whole  Green,  No.  2 .  1.30  ...... 

Standard  Cut  Wax,  No.  2 .  1.35  . 

Standard  Cut  Wax,  No.  10 .  7.00  . . 

Red  Kidney,  Standard  No.  2 . 90  1.05 

Standard,  No.  10 .  4.60  Out 

LIMA  BEANS{ 

No.  2,  Tiny  Green .  2.25  2.40 

No.  10  .  12.00  . 

No.  2  Small  Green .  1.86  1.90 

No.  10  .  11.00  . 

No.  2,  Mixed  and  White .  1.40  1.60 

No.  10  . - .  8.00  - 

No.  2,  Fresh  White .  1.30  1.35 

No.  10  ..; .  7.00  - 

Soaked,  No.  2 . 90  - 


BEETS# 

Baby.  No.  2 .  1.90 

15—20,  No.  2 .  1.75  1.50 

15—20,  No.  3 . .  .  . 


Cut,  No.  10 . .~.... 

Whole,  No.  10 . 6.26 

Sliced.  No.  10 . 5.25 

CARROTS# 

Standard  Sliced,  No.  2 .  1.20  1.30 

Sliced,  No.  10 .  5.50  5.50 

Standard  Diced,  No.  2 .  1.20  1.30 

Diced,  No.  10 .  5.00  5.25 

CORN# 

Standard  Evergreen,  No.  2 .  1.60  ....... 

F.  O.  B.  Co .  1.50  _ 

Standard  Shoepeg,  No.  2 . . 

F.  O.  B.  Co . 

Extra  Standard  Shoepeg,  No.  2 .  1.65 

F.  O.  B.  Co .  1.66 

Fancy  Shoepeg,  No.  2 .  1.70  1.80 

F.  O.  B.  Co .  1.65  _ 

Standard  Crushed,  No.  2 .  1.00  1.10 

F.  O.  B.  Co . 96  . 

Extra  Standard  Crushed,  No.  2 .  1.10  ....... 

F.  O.  B.  Co .  1.05  1.15 


HOMINY# 

Standard  Split,  No.  3 . 

Split,  No.  10 . . 

MIXED  VEGETABLES# 

Standard,  No.  2 . 

No.  10  . 

Fancy,  No.  2 . . 

No.  10  . 


1.10  1.15 

3.60  3.80 


.92%  1.10 

4.60  . 

1.05  1.15 

6.00  6.60 


OKRA  AND  TOMATOES# 


Standard,  No.  2 .  1.50  1.60 

No.  10  .  7.50  . 

PEAS# 

No.  1  Sieve,  No.  2 .  1.30  . 

F.  O.  B.  Co .  1.20  _ 

No.  2  Sieve,  No.  2 .  1.15  1.25 

F.  O.  B.  Co .  1.10  _ 

No.  3  Sieve,  No.  2 .  1.10  ...... 

F.  O.  B.  <3o .  1.10  . 

No.  4  Sieve,  No.  2 .  1.10 

F.  O.  B.  Co. .  1.26  1.06 

No.  3  Sieve,  No.  10 .  5.25  5.60 

No.  4  Sieve,  No.  10 .  5.00  6.40 


E.  J.  Standard,  No.  4  Sieve,  No.  1  .82^  .90 
E.  J.  Extra  Std.,  No.  2  Sieve,  No.  1  .90  1.00 

Fancy  Petit  Pois,  No.  1 .  ~..... 

PUMPKIN# — Prices  on  application. 

Standard,  No.  8 .  .......  ....... 

No.  10  . . . . 

No.  2  . . .  ....... 


CANNED  VEGETABLES— Continued 


CANNED  FRUITS— Continued 


Balto.  N.Y. 


Balto.  N.Y. 


SAUER  KRAUT# 


Standard.  No.  2 .  1.10  1.15 

No.  2%  .  1.30  . 

No.  3  .  1.35  . . 

No.  10  . 4.26  4.80 

SPINACH# 

Standard,  No.  2 .  1.00  1.10 

No.  2%  .  1.35  1.45 

No.  3  .  1.45  1.55 

No.  10  .  4.35  4.90 

SUCCOTASH# 

Standard  Green  Corn,  Green  Limas  . 

No.  10  . . . . 

Standard  Green  Com,  Dried  Limas .  1.36 

(Triple)  No.  2  (with  tomatoes) . 


Seconds,  Yellow,  No.  3 .  1.35  1.45 

Selected  Yellow,  No.  3 .  1.76 

Pies,  Unpeeled,  No.  3 .  1.20 

Peeled,  No.  3 . . . 

Unpeeled,  No.  10 .  3.25 

Peeled,  No.  10 .  4.50  6.00 

PEARS* 

Standards,  No.  2,  in  syrup .  1.15  . 

No.  3  .  1.65  . 

Seconds,  No.  3,  in  water . 

No.  3,  in  Syrup . 

Extra  Standards,  No.  2,  in  Syrup....  1.25  . 

No.  3  .  1.86  . 

California  Bartletts,  Standard,  2% .  2.50 

Choice  .  3.26 

Fancy  .  3.76 

Standard,  No.  10 .  9.25 

PINEAPPLE* 


SWEET  POTATOES# 


Standard,  No.  2,  F.  O.  B.  Co.. 

No.  2%  . 

No.  3  . 


TOMATOES# 

Extra  Standard,  No.  1 . 

F.  O.  B.  Co . 

No.  2  . 

F.  O.  B.  Co . 

No.  10  . 

No.  3  . 

F.  O.  B.  Co . 

No.  10  . 

F.  O.  B.  Co . 

Standard,  No.  1 . . 

F.  O.  B.  Co. _ _ 

No.  2  . 

F.  O.  B.  Co . 


No.  2% 


F.  O.  B.  Co. 

No.  3  . 

F.  O.  B.  Co.. 

No.  10  . 

F.  O.  B.  Co., 


.80 

1.16 

1.20 


.80 

L30 

1.25 

3.75 


1.80 


.76 

.76 

1.16 

1.15 


1.70 

1.70 

6.60 

5.25 


.85 

1.26 

1.30 


4.00 


.80 

.80 


1.20 


1.70 


6.40 

5.25 


TOMATO  PUREE# 


Standard,  No.  1,  Whole  Stock . 80 

No.  10,  Whole  Stock .  6.00 

Standard  No.  1  Trimmings . .  .66 

No.  10  Trimmings . 


Canned  Fruits 


APPLES*  (P.  O.  B.  Factory) 


Maine.  No.  10 .  4.76 

Michigan,  No.  10 .  4.75 

New  York,  No.  10 .  6.00 

Pennsylvania,  No.  10,  water .  3.45  . 

Maryland,  No.  3 . 

No.  10,  solid  pack .  3.76  4.25 


Bahama,  Sliced,  Extra,  No.  2 . 

Grated,  Extra,  No.  2 .  1.76  ....... 

Sliced.  Extra  Standard,  No.  2 . . 

Grated,  Extra  Standard,  No.  2 . - — 

Hawaii  Sliced,  Extra,  No.  2% .  2.65  2.60 

Sliced  Standard,  No.  2% .  2.50  2.45 

Sliced  Extra,  No.  2 .  2.25 

Sliced  Standard,  No.  2 .  2.20 

Grated.  Extra,  No.  2 .  2.00 

Shredded,  Syrup,  No.  10 .  8.60 

Crushed,  Extra,  No.  10 .  9.00  10.00 

Eastern  Pie,  Water,  No.  10 . 

Porto  Rico,  No.  10 . 

RASPBERRIES* 

Black,  Water,  No.  2 . 

Red,  Water,  No.  2 . 

Black,  Syrup,  No.  2 .  2.00  . 

Red,  Sj^P,  No.  2 . 

Red,  Water,  No.  10 . 

STRAWBERRIES# 

Preserved,  No.  1 .  1.10  . 

Preserved,  No.  2 .  2.10  . 

Extra,  Preserved,  No.  1 .  1.16  1.30 

Extra,  Preserved,  No.  2 .  2.20  2.60 

Standard,  Water,  No.  10 .  7.60 

FRUITS  FOR  SALAD* 

Fancy,  No.  2% .  4.26  3.60 

No.  lOs  .  14.76  12.75 


Canned  Fish 

HERRING  ROE* 


10  oz .  1.10  1.16 

16  oz .  1.60 

17  oz .  1.66  1.66 

18  oz.  .  1.60  1.65 

19  oz.  . 


Standard,  No.  2,  Factory,  18  oz. 
LOBSTER* 

Flats,  1-lb.  cases,  4  doz. . 


^^-ib.  cases,  4  doz. .  4.20 

Vi-\b.  cases,  4  doz .  2.26 

OYSTERS* 


APRICOTS*  (California) 

Standard,  No.  2% .  2.50  2.30 

Choice,  No.  2% .  2.86  2.76 

Fancy.  No.  2% .  8.00 

BLACKBERRIES* 

Standard.  No.  2 .  1.36  1.46 

No.  3  . 

No.  10  Water . .  6.00  6.60 

No.  2  Preserved .  1.76 

No.  2,  in  Syrup .  1.76 

BLUEBERRIES* 

Maine,  No.  2 .  2.26 

No.  10  .  14.00  10.76 

CHERRIES* 

Standard,  Red,  Water,  No.  2 .  1.40  1.60 

White  Syrup,  No.  2 .  1.76  1.86 

Extra  Preserved,  No.  2 . 

Red  Fitted.  No.  10 .  12.00  14.00 

California  Standard  2% .  2.76 

Choice.  No.  2% .  3.00 

Fancy,  No.  2% .  3.20 

GOOSEBERRIES* 

Standard,  No.  2 .  1.20 

No.  10  .  6.00  6.76 

PEACHES* 

California  Standard,  No.  2%,  Y.  C.  1.85  1.80 

Choice,  No.  2%,  Y.  C .  1.96  2.10 

Fancy,  No.  2%.  Y.  C .  2.86 

Extra  Sliced  Yellow,  No.  1 .  1.20  1.20 

Standard  White,  No.  2 .  1.40  1.60 

No.  8  . . 

Extra  Standard  White,  No.  3 .  1.75  1.90 

Seconds,  White,  No.  3 .  1.30  1.46 

Standard  Yellow,  No.  2 .  1.40  1.66 

Yellow,  No.  3 . . 

Extra  Standard  Yellow,  No.  3 .  1.90 


Standards,  4  oz .  1.36  1.46 

5  oz .  1.45  1.65 

8  oz .  2.70  2.80 

10  oz .  2.90  3.10 

Selects,  6  oz . ......  2.60 

SALMON* 

Red  Alaska,  Tall,  No.  1 .  8.60  2.60 


Flat,  No.  % . 

Cohoe,  Tall,  No.  1. 

Flat,  No.  1 . 

Flat,  No.  % . 


Pink,  Tall,  No.  1 .  1.85  1.75 

Columbia  Flat,  No.  1 .  4.86 

Flat,  No.  % . 2.86 

Chums,  Tall  . 1.60 

Medium  Red,  Tall . 2.40 

SHRIMP* 

Dry,  No.  1 .  1.80 

Wet,  No.  1,  Large .  1.86  1.90 

SARDINES*  (Domestic),  per  case 
F.  O.  B.  Elastport,  Me.,  1928  pack 

%  Oil,  Keyless .  t3.76 

%  Oil,  Decorated . „....  td.76 

%  Oil,  Tomato,  Carton . 

%  Mustard,  Keyless .  t3.76 

%  Oil,  Carton .  #4.76 

%  Mustard,  Keyless .  #3.00 

California,  %,  per  case. .  #16.00 

Oval,  No.  1 .  #4.60 

TUNA  FISH*  (California),  per  case 

White,  %s  .  7.00 

White,  %s  .  14.00  12.60 

White,  Is  . _....  26.00 

Blue  Fin,  %s .  7.00 

Blue  Fin,  Is . „....  18.26 

Striped,  %b  . 6.76 

Striped,  Is  .  11.60 

Yellow,  %B  .  6.76 

Yellow,  Is  . . 12.76 
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“B  Cans  are  Tight  Cans” 


Boyle  Cans 

ARE  GOING  TO  BE  USED 
BY  MORE  LARGE  CANNERS 
THAN  EVER  BEFORE 

Because  Our 

QUALITY 

DOUBLE  SEAMERS 
PERSONAL  ATTENTION 

Have  won  us  additional  Customers  who  were  only 
too  glad  to  support  an  organization  whose  main 
object  is  the  immediate  and  Complete  Satisfaction 
of  its  Customer  Friends. 

Why  not  become  one  of  our  Customer  Friends? 

Our  Representative  will  be  glad  to  call  on  you. 

Metal  Package  Corporation 

(  BOYLE  CAN  PLANT  ) 

811  SOUTH  WOLFE  ST.,  BALTIMORE,  MD. 

MASPETH,  N.  Y.  EAST  42nd.  Street.  New  York  City  Brooklyn.  N.  Y. 


“B  Cans  are  Best  Cans” 


BALTIMORE,  FEBRUARY  18,  1929 


Spots  Cleaned  Up  More  Generally  Than  Many  Believe. 
A  Record  for  So  Early  in  the  Year — Overworking  the 
Threat  of  an  Overpack  in  1929 — Future  Prices  Too 
Low — No  Carry  Overs  into  1929  Season. 

The  spot  condition — We  have  been  emphasiz¬ 
ing  for  some  time  the  magical  clean-up  that  has 
taken  place  during  the  past  year,  leaving  the  spot 
stocks  of  canned  foods  all  shot  to  pieces.  To  us  this 
seems  phenomenal,  and  indicates  a  tremendous  increase 
in  popular  consumption  of  the  goods.  And  that  the 
idea  is  not  ours  alone,  nor  merely  visionary,  nearly 
every  market  operator  will  agree — ^that  is,  that  spot 
goods  have  about  gone.  For  instance,  from  out  in  In¬ 
diana,  from  the  Searle-Brooks  Brokerage  Company, 
under  date  of  February  11th  (and  please  note  how  early 
in  the  year  this  date  is  for  such  conditions  to  exist) 
comes  this: 

“Spots  in  Indiana  are  very  well  cleaned  up.  To¬ 
matoes  are  practically  a  thing  of  the  past.  We  do 
have  some  very  good  extra  standard  3s  at  $1.75. 

In  Kentucky  we  have  a  couple  of  cars  of  standard 
10s  at  $5.00.  Corn  is  about  gone.  We  have  some 
strictly  fancy  Country  Gentleman  corn,  enamel 
lined  tins,  at  $1,171/2,  extra  standard  at  $1.10.  Pu¬ 
ree  is  now  off  the  market,  practically  speaking. 

We  have  some  8-ounce  catsup  at  $1.10,  10-ounce  at 
$1.19,  No.  10  tins  at  $6.00.’” 

And  locally  the  weekly  letter  of  T.  J.  Meehan  &  Co., 
under  date  of  February  9th,  said : : 

“The  least  that  can  be  said  now  about  tomatoes, 
stringless  beans,  shoepeg  corn,  spinach,  sweet  po¬ 
tatoes,  beets,  carrots  and  lima  beans  is  that  post¬ 
mortem  days  will  be  the  vogue  before  the  new 
goods  will  be  ready.  So  it  is  strictly  up  to  intend¬ 
ing  buyers  to  keep  their  house  in  order.  And  that 
means  cover  your  needs  while  you  have  the  oppor¬ 
tunity  to  do  so.  Tomatoes,  stringless  beans  and 
sweet  potatoes  were  the  chief  factors  again  this 
week.  The  balance  of  the  items  were  fairly 
active.” 

And  yet  this  very  real  condition  seems  to  be  doubted 
by  many,  and  still  fewer  take  the  real  meaning  it  holds 
for  next  season’s  pack.  Old  and  experienced  canners 


can  see  only  the  gravest  kind  of  danger  of  a  heavy 
overpacking  of  all  canned  foods  this  coming  season.  It 
is  not  surprising  to  see  the  buyers  putting  out  that 
smoke  screen,  because  they  want  to  buy  futures  to  the 
best  advantage,  but  it  is  surprising  to  see  long-headed, 
good  business  men  canners  of  the  same  opinion.  There 
never  w^as  a  time  when  the  industry  could  overpack  its 
market  in  one  season,  when  the  packing  season  opened 
with  bare  floors.  We  have  said  that  many  times  in 
years  past,  when  the  demand  was  not  a  fraction  of  what 
it  is  today,  and  when  canned  foods  were  not  nearly  of 
as  good  quality  as  they  average  today.  But  therein  lies 
the  whole  question:  there  is  just  one  way  in  which  the 
canners  can  undo  this  year  or  season  the  splendid  mar¬ 
ket  conditions  we  now  have,  and  that  is  to  slop-pack  the 
output  in  1929.  They  will  have  to  drive  the  demand 
away  from  canned  foods  bv  making  them  of  such  poor 
quality  that  no  one  would  want  them.  And  we  do  not 
believe  the  industry  will  do  that.  The  vast  majority  of 
the  canners  have  learned  the  value  of  packing  a  satis¬ 
factory  article,  an  article  that  when  the  consumer  gets 
it  she  will  be  pleased,  or  at  least  satisfled  with  it,  and 
they  will  never  go  back  to  the  old  slop-packing  even 
under  the  urging  of  price-hungry  buyers.  As  President 
Phelps,  of  the  American  Can  Company,  so  clearly  said 
at  the  Chicago  Convention,  there  is  no  excuse  today  for 
any  canner  putting  up  poor  quality  goods,  for  if  he  does 
not  know  how  to  pack  good  quality  goods  he  can  easily 
obtain  the  information.  It  is  free  and  at  his  call  from 
many  quarters,  and  it  is  his  own  fault  if  he  does  not 
pack  good  goods ;  or  worse,  he  must  deliberately  listen 
to  the  low-price  buyer  who  wants  anything  with  a  label 
on  it.  And  if  he  is  that  kind  of  a  fellow  the  amend¬ 
ment  to  the  Pure  Wood  Law  now  going  through  Con¬ 
gress,  and  which  will  shortly  be  enacted,  will  take  care 
of  him,  as  it  should.  Keep  the  quality  up  and  the  de¬ 
mand  will  take  care  of  your  output,  this  season  at  least. 
And  that  is  why  we  are  sorry  to  see  canners  taking  fu¬ 
ture  business  at  the  ridiculously  low  prices  now  prevail¬ 
ing.  They  will  regret  it,  and  so  will  the  buyers  who  are 
now  holding  off  from  buying  futures,  under  the  belief 
that  there  will  be  heavy  overpacks  of  all  items.  We  do 
not  mind  the  buyers  standing  stubbornly  in  their  tracks 
in  this  matter,  because  if  the  canners  do  not  sell  the 
futures  at  present  prices  they  wall  have  the  goods  to 
make  the  profits  on  next  fall.  But  the  canners  ought  to 
understand  it.  And  a  great  many  of  them  do  under¬ 
stand  it,  and  are  refusing  to  sell  at  the  low  prices,  and 
more  wall  follow  suit  as  the  light  comes  to  them. 
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The  market — The  canned  foods  market  every¬ 
where  seems  to  have  settled  down  to  a  good, 
steady  regular  buying,  in  as  small  lots  as  possible, 
but  continuously.  The  distributors  report  that  retailers 
are  having  good  business  on  the  goods,  and  the  ex¬ 
tremely  cold  weather  of  the  past  week  or  more  has 
made  them  depend  upon  canned  foods  to  a  greater  ex¬ 
tent  than  ever.  The  chains  have  been  pushing  peas  and 
corn,  fruits  and  some  specialties,  but  say  that  they  can¬ 
not  stop  the  demand  for  tomatoes,  even  at  the  higher 
prices. 

There  are  no  changes  to  report  in  the  market  prices 
of  this  section  this  week,  with  the  exception  of  No.  2 
tomatoes,  which  have  advanced  still  further.  All  other 
items  go  through  this  week  without  alteration. 

Bu  the  market  is  in  fine  condition,  with  no  weak  spots 
anywhere  and  no  indications  of  coming  weak  spots.  If 
buying  were  upon  the  old-time  scale  of  quantities,  there 
would  be  a  clean-up  much  sooner  than  expected,  but  no 
one  expects  to  see  any  carry-overs  into  the  1929  pack¬ 
ing  season. 


NEW  YORK  MARKET 

By  “New  York  Stater’* 

Special  Correspondent  “The  Canning  Trade.” 


Demand  and  Prices  Hold  Up — ^Buying  Futures — Peas 
Fairly  Active — Corn  Firmer — Com  Futures  Light. 
Good  Demand  for  Future  Beans — More  Interest  in 
Salmon — Retailers  Pushing  Fruits. 

New  York,  February  14,  1928. 
TEADY — Markets  have  been  well  maintained  this 
week,  both  in  price  and  demand.  Jobbers  are  still 
inquiring  for  spot  supplies  in  fairly  liberal  volume, 
and  it  is  becoming  still  more  of  a  sellers’  market  on 
most  items.  Spot  tomatoes  are  attracting  considerable 
buying  interest,  and  futures  are  also  coming  in  for  more 
attention.  Future  peas  are  being  bought  in  some  vol¬ 
ume,  and  a  good  inquiry  for  1929  packing  stringless 
beans  is  also  noted.  Future  corn  is  not  yet  much  of  a 
factoi',  and  it  is  evident  that  the  season  on  this  line  will 
be  late.  In  fact,  there  appears  to  be  a  general  tendency 
on  the  part  of  canners  in  most  lines  to  go  slow,  and  de¬ 
fer  the  actual  booking  of  packed-to-order  business  until 
they  have  their  acreage  definitely  lined  up  for  the  year. 

Tomatoes — A  good  movement  of  spot  tomatoes  con¬ 
tinues,  and  the  market  is  well  maintained,  although 
quotations  are  showing  a  wider  spread  than  for  some 
months  past.  For  prompt  shipment  the  market  is 
quoted  as  follows:  Is,  75  to  80c;  2s,  $1.15  to  $1.20;  3s, 
$1,171/2  to  $1.70,  and  10s,  $5.25  to  $5.50  per  dozen. 
There  has  been  a  good  volume  booked  this  week  with 
leading  chain  store  interests,  it  is  reported.  Indiana  to¬ 
mato  packers  are  closely  sold  up,  and  are  holding  2s  at 
$1.25  per  dozen  for  standard  quality.  Future  tomatoes 
are  selling  in  a  fair  way,  it  is  reported.  Southern  can¬ 
ners  quote  futures  at  50  to  55c  for  Is,  80  to  82V2C  for 
2s,  $1.15  to  $1.20  for  3s,  and  $3.75  to  $4.00  for  10s. 
Western  packers  quote  futures  at  90c  for  2s,  $1.25  for 
3s,  and  $4.25  for  10s.  The  California  market  situation 
has  shown  no  change,  although  leading  packers  are 
closely  sold  up  on  spots. 

Peas — Trading  in  spots  has  been  moderately  active 
this  week,  and  the  market  is  well  maintained.  Carry¬ 
over  stocks  held  by  packers  are  not  large,  and  distribu¬ 
tors  in  most  instances  are  stocking  only  for  immediate 
wants.  Pea  canners  are  rather  slow  this  year  in  nam¬ 
ing  their  future  quotations,  but  all  of  the  important 


factors  are  expected  to  have  their  schedules  in  the 
hands  of  distributors  in  a  few  weeks.  From  early 
season  indications  it  appears  probable  that  1929  open¬ 
ing  price  lists  will  show  little  variation  from  the  1928 
price  basis.  Jobbers  are  interested  in  futures,  partic¬ 
ularly  on  the  fancy  siftings,  and  it  is  expected  that  con¬ 
siderable  business  will  be  placed  as  soon  as  the  canners 
have  named  a  general  opening. 

Com — The  market  has  firmed  up  a  trifle,  in  sympa¬ 
thy  with  the  latter  feeling  in  tomatoes  and  peas,  but 
there  has  been  no  actual  advance  registered.  Southern 
canners  quote  standard  crushed  at  95c  per  dozen,  and 
are  getting  but  limited  buying  at  this  level.  Some  pack¬ 
ers  have  named  90c  per  dozen  for  future  standard,  but 
buyers  are  not  interested  at  that  level,  and  are  waiting 
to  see  how  much  1928  corn  will  be  carried  over  into  the 
1929  packing  season  before  operating  on  packed-to- 
order  goods.  Western  canners  are  quoting  90  to  95c 
for  spot  standards,  with  futures  quoted  at  about  90c 
per  dozen.  Fancy  corn  prices  are  well  maintained,  and 
a  good  inquiry  is  reported.  Future  fancy  com  is  also 
commanding  some  buying  interest. 

Stringless  Beans — There  has  been  a  good  demand  for 
futures  this  week,  and  the  market  appears  to  have 
been  established  firm  at  $1.00  per  dozen  for  2s  and 
$4.75  to  $5.00  for  10s.  Some  canners  who  started 
booking  1929  beans  several  weeks  ago  are  reported  to 
have  orders  on  their  books  considerably  under  these 
levels,  however.  The  spot  market  is  closely  sold  up, 
and  is  strong  at  $1.35  to  $1.40  per  dozen,  with  a  $1.50 
market  still  talked  of  for  the  near  future.  No.  10s  are 
short,  and  command  from  $6.50  to  $6.75  per  dozen,  as 
to  seller. 

Salmon — With  the  Lenten  season  getting  under  way, 
there  is  a  little  more  interest  being  shown  in  salmon, 
but  trading  is  still  rather  narrow.  There  are  sufficient 
stocks  on  spot  to  take  care  of  current  buying,  and  little 
interest  is  being  shown  in  offerings  for  coast  shipment. 
Reds  are  quoted  at  $2.50  per  dozen,  f.  o.  b.  Seattle,  with 
buyers’  views  somewhat  under  this  figure.  Pinks  are 
held  at  $1.65  per  dozen,  coast,  with  chums  all  the  way 
from  $1.25  to  $1.40  per  dozen,  as  to  pack. 

Sardines — Stocks  held  by  jobbers  in  the  local  market 
are  by  no  means  large,  and  there  is  considerable  filling- 
in  trading  in  progress.  Prices  are  well  maintained  on 
both  Maine  and  California  packs. 

California  Fruits — Chain  stores  continue  to  push 
California  peaches  into  consumption  at  low  prices  in  a 
large  way,  and  the  situation  on  the  Coast  is  reported  to 
be  showing  improvement.  Low  prices  have  tended  to 
stimulate  sales  of  peaches  considerably,  and  it  is  ex¬ 
pected  that  the  Coast  position  will  firm  up  somewhat 
before  the  new  packing  season  begins.  Demand  for 
apricots  has  picked  up,  and  the  market  is  doing  better. 
Cherries  and  pears  continue  in  short  supply,  and  are 
firmly  held.  Export  inquiry  for  apricots  and  pears  is 
reported  to  be  running  into  larger  totals  in  the  Cali- 
fonia  market.  Future  California  fruits,  as  yet,  are  not 
much  of  a  factor  in  the  situation. 

Eastern  Fruits — Several  Michigan  canners  have  an¬ 
nounced  future  prices  on  cherries  and  berries,  but  thus 
far  there  is  very  little  business  reported.  Buyers  are 
waiting  action  by  New  York  State  packers  on  futures 
before  going  forward  with  the  placing  of  packed-to- 
order  business. 

Gallon  Fruits — Jobbers  report  continued  firmness  In 
No.  10  fruits  of  all  descriptions,  and  markets  are  firm 
and  hardening.  Pineapple,  pears,  apricots,  cherries  and 
apple  are  all  in  demand,  and  some  concern  is  being  ex- 
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pressed  among  distributors  regarding  the  possibility  of 
a  shortage  of  wanted  grades  later  on  in  the  spring 
season  when  the  summer  resort  business  develops  in  a 
large  way. 


CHICAGO  MARKET 

By  "Observer” 

Special  Correspondent  of  "The  Canning  Trade" 


Seasonable  Weather  Has  Put  a  Healthy  Movement  into 
Canned  Foods — Corn  Steady  and  Movement  Good. 
Tomato  Packers  Cleaned  Up  Profitably  on  Spots. 
Peas  Steady — Interesting  Trades  in  California 
Peaches. 

Chicago,  February  13,  1929. 

Reasonable  sharp,  cold  weather  for  many  weeks 
past  has  put  a  snap  into  the  appetites  of  the  con- 
“suming  public,  and  jobbers  report  good  healthy 
movement  of  canned  foods.  This  will  no  doubt  continue 
equally  good  until  the  weather  breaks,  at  which  time 
we  will  enter  a  new  phase  of  movement  in  food  prod¬ 
ucts. 

We  hear  of  some  few  futures  being  sold,  but  no  run¬ 
away  markets  on  anything.  The  changing  conditions 
in  methods  of  merchandising  have  made  everybody 
stop  and  figure  twice  before  making  any  commitments 
into  the  future  which  can  as  safely  be  postponed. 

The  smartest  operators  realize,  however,  that  they 
must  keep  their  heads  aworking,  and  where  best  judg¬ 
ment  dictates  grabbing  off  some  futures  now  they  are 
at  least  inclined  to  discuss  ventures  which  might  show 
a  profit. 

Com — Market  steady;  movement  good.  First-class 
standard  now  bringing  921/2  to  95c,  midwestern  can¬ 
nery.  Other  prices  unchanged.  Future  prices  have 
not  been  formally  announced,  but  the  general  impres¬ 
sion  prevails  that  the  basis  will  not  be  far  from  1928. 

There  is  a  growing  impression  that  some  canners 
have  been  making  their  corn  too  thin.  Perhaps  at  this 
time  of  year,  when  supplies  get  short,  these  watery 
lots  which  have  ben  repeatedly  rejected  bob  up  oftener 
than  usual.  And  such  goods  are  exercising  a  bearish 
effect  on  the  entire  market  on  standard  corn.  Buyers 
here  want  their  corn  heavy  as  possible  just  short  of  the 
point  where  it  is  likely  to  “set”  in  the  can,  and  thus  be¬ 
come  impossible  to  shake. 

It  is  hoped  that  some  of  the  newly  improved  mixing 
machinery  just  recently  perfected  will  met  with  imme¬ 
diate  general  acceptance,  and  thus  relieve  one  of  the 
“guess  work”  steps  in  the  matter  of  factory  handling 
of  sweet  corn. 

Tomatoes — Rumors  from  Indiana  indicate  that  all  is 
not  well  in  that  state  as  to  1929  cannery  prospects. 
Tomato  packers  are  in  general  cleaned  up  profitably  on 
spots.  “A  good  place  to  stop  and  cut  for  a  new  deal,” 
say  their  bankers.  Land  deflations  have  put  many  In¬ 
diana  banks  into  a  mood  where  they  do  not  choose  to 
undertake  any  unnecessary  commitments,  and  when 
they  now  find  themselves  momentarily  quite  well 
cleaned  up  on  their  cannery  lines  they  are  doubly  cir¬ 
cumspect  as  to  opening  up  new  lines  of  credit.  This 
condition  is  going  to  prevent  at  least  some  shaky  ones 
from  operating;  others  must  proceed  at  reduced  ca¬ 
pacity.  A  turn-over  in  farm  tenants,  due  to  land  de¬ 
flation,  is  also  making  tomato  acreage  hard  to  get,  suc¬ 
cessful  farmers  demand  an  increase,  and  new-coming 
amateurs  are  not  taken  seriously  as  volume  producers. 
Anyone  who  has  worried  through  a  tomato  canning 


pack  knows  how  fickle  and  uncertain  is  the  tonnage  off 
from  any  acreage,  especially  from  inexperienced  grow¬ 
ers.  We  hear  that  some  canners  are  offering  a  sliding 
scale  for  raw  fruit,  thus  encouraging  the  good  growers 
to  stay  in  the  game.  Incidentally,  there  will  become  a 
larger  spread  than  ever  betwen  standard,  extra  stand¬ 
ard  and  fancy. 

Spot  market  very  strong;  No.  2  standards  at  $1.25, 
No.  10  extra  standards  at  $6.25,  ex-Chicago  warehouse. 
No  fancies  at  all. 

Some  good  business  is  being  done  on  spring  pack 
Southern  tomatoes.  May- June  shipment.  Also  under¬ 
stand  a  premium  being  offered  on  July  and  early  Au¬ 
gust  deliveries  of  raw  fruit  in  Eastern  States. 

Many  jobbers  feel  that  it  is  already  a  time  for  ex¬ 
treme  caution  on  tomatoes ;  buyers  who  have  been  tak¬ 
ing  carload  lots  are  now  thinking  twice  about  100  and 
200  case  lots  in  view  of  resale  prices  they  find  them¬ 
selves  forced  to  ask. 

Peas — Steady ;  no  change  in  price ;  packers  have  the 
situation  well  in  hand  and  are  resting  in  the  assurance 
that  they  know  of  a  place  to  put  every  case  in  their 
warehouse  not  later  than  May. 

California  Peaches — ^We  hear  of  some  interesting 
trades  current  on  the  local  market;  sales  at  a  basis 
which  has  put  at  least  momentary  life  into  an  item 
which  has  been  exceedingly  dormant  for  some  weeks 
past.  Buyers  who  anticipated  a  carryover  may  find 
that  the  situation  has  automatically  relieved  itself  of 
any  suspected  surpluses. 

If  some  jobber  and  chain  outlets  can  be  stimulated 
into  action  harmoniously  in  a  market  of  this  size  they 
can  unload  exceeding  quantities  in  a  very  short  time. 


THE  OZARK  MARKET 

By  OZARKO 

Special  Correspondent  '  The  Canninp;  Trade." 


Very  Cold  Weather  —  Reselling  Tomatoes  —  Asking 
About  Spot  Tomatoes — Many  Canners  Refuse  to 
Consider  Futures  at  the  Low  Prices — Future  Bean 
Prices — Acreage  Hard  to  Get — Good  Retail  Demand. 

Springfield,  Mo.,  February  14,  1929. 

FATHER — Unusually  cold  weather  has  pre¬ 
vailed  throughout  the  Ozarks  during  the  past  10 
days.  The  ground  has  been  covered  with  snow 
and  ice  during  that  length  of  time.  The  temperature 
has  registered  unusually  low  for  this  section,  and  in 
some  places  reported  as  low  as  10  below  zero. 

Spot  Sales — There  have  been  a  few  cars  of  spot  toma¬ 
toes  sold  since  our  last  report:  Is  standard,  10  oz.,  80c; 
2s  standards,  $1.25,  f.  o.  b.  factory  points.  There  have 
also  been  some  resales  made  for  the  account  of  jobbers 
who  owned  some  spot  No.  2  standard  tomatoes  which 
were  stored  in  the  warehouse  of  canners  in  our  dis¬ 
trict.  These  resales  were  made  on  basis  of  2s  stand¬ 
ards  at  $1.25,  f.  o.  b.  shipping  points.  From  all  the  in¬ 
formation  we  can  gather  we  doubt  if  there  are  as  many 
as  five  carloads  of  spot  tomatoes  in  canners’  hands  un¬ 
sold  in  Missouri  and  Arkansas. 

Inquiries — Brokers  are  reporting  numerous  inquiries 
coming  in  for  prices  on  spot  tomatoes  of  various  sizes, 
and  these  inquiies  are  not  confined  to  jobbers  at  points 
west  of  the  Mississippi  River,  some  being  from  jobbing 
points  like  Memphis,  St.  Louis,  Chicago,  Milwaukee  and 
Minneapolis.  These  inquiries  prove  conclusively  that 
many  carload  buyers  of  canned  tomatoes  are  carrying 
very  light  stocks,  and  no  doubt  in  a  number  of  in- 
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stances  without  any  supply  of  spot  tomatoes  whatever 
for  retail  trade. 

Future  Tomatoes — While  we  cannot  say  that  there 
has  been  a  general  advance  in  the  prices  on  future  to¬ 
matoes,  we  can  truthfully  say  that  there  are  a  good 
many  canners  in  the  Ozarks  not  interested  in  booking 
any  orders  for  future  tomatoes  on  basis  of  2s  stand¬ 
ards.  80c  factory  points.  We  know  of  numerous  can¬ 
ners  who  will  not  consider  confirming  any  sales  what¬ 
ever,  unless  sales  can  be  made  on  basis  of  2s  standards 
85c  per  dozen,  factory  points.  While  brokers  may  be 
quoting  future  tomatoes  from  the  Ozarks  Is  standard, 
10  oz.,  521/2C;  No.  303  cans,  75c;  2s  standards,  80c;  21/2S 
standards,”$1.10,  and  10  standards,  $4,  factory  points, 
we  are  quite  sure  that  only  a  very  limited  business 
could  be  confirmed  on  the  basis  of  these  prices.  We 
have  heard  numerous  canners  express  their  opinion 
that  a  serious  mistake  was  made  in  naming  such  low 
opening  prices  on  future  tomatoes. 

Future  Sales — ^While  there  have  been  quite  a  good 
many  cars  of  future  tomatoes  sold  since  the  opening 
prices  were  named  about  the  5th  of  January,  we  are  in¬ 
clined  to  believe  that  the  big  end  of  these  sales  has 
been  confined  to  the  larger  canners  of  the  Ozarks,  and 
from  their  regular  customers  only.  We  find  a  number 
of  these  larger  canners  have  sold  all  the  future  toma¬ 
toes  they  care  to  sell,  basis  2s  standards  80c,  and  have 
withdrawn  from  the  market. 

Tomato  Acreage — Canners  are  reporting  from  differ¬ 
ent  parts  of  the  Ozark  packing  district  that  they  have 
as  yet  contracted  only  a  small  part  of  the  tomato  acre¬ 
age  that  they  had  contemplated  at  the  time  prices  on 
future  tomatoes  were  named.  There  is  every  indication 
that  the  tomato  acreage  for  this  year’s  pack  in  both 
Missouri  and  Arkansas  will  be  more  than  10  per  cent 
less  than  the  acreage  that  was  contracted  last  year.  In 
some  localities  growers  are  demanding  as  high  as  $15 
per  ton  for  tomatoes,  and  stating  frankly  that  unless 
canners  are  willing  to  pay  that  price  they  will  not  con¬ 
tract  to  grow  any  tomatoes  whatever  this  year. 

Spot  Green  Beans — There  are  now  in  canners’  hands 
unsold  in  the  district  only  two  or  three  part  carlots  of 
No.  2  cut  stringless  green  beans,  price  held  firm  by  the 
canners  at  $1.25  per  dozen,  factory  points. 

Future  Green  Beans — The  sale  of  future  green  beans 
up  to  this  time  has  been  limited,  for  the  reason  that 
canners  themselves  are  not  anxious  to  confirm  sales  on 
No.  2  stringless  gren  beans,  basis  $1.00  per  dozen,  fac¬ 
tory  points.  These  canners  state  that  the  bean  acreage 
is  too  uncertain,  and  in  addition  to  that  fact  canners 
realize  the  cost  of  packing  beans  this  year  will  be  quite 
a  little  bit  more  than  the  cost  of  packing  last  year. 
Prices  on  future  green  beans  are  still  being  quoted : 

No.  1,  10  oz.,  cut,  80c  doz;  No.  303'  cans,  16  oz.,  cut. 
95c  doz.;  No.  2  cans,  cut,  $1.00  doz.;  No.  10  cans,  cut, 
$5.00  doz.  There  are  very  limited  offerings  in  extra 
quality  future  green  beans.  No.  2  cut,  extra  stand¬ 
ards,  $1.05  doz. ;  No.  10  cut,  extra  standards,  $5.25  doz. ; 
No.  2  whole,  extra  standards,  $1.20  doz.;  No.  10  whole, 
extra  standards,  $6.00  doz.,  factory  points.  Some  bean 
canners  are  talking  of  advancing  their  prices  some¬ 
what. 

Bean  Acreage — It  is  very  hard  to  get  any  lineup  on 
the  probable  bean  acreage  for  the  coming  season’s 
pack.  The  scarcity  of  bean  seed  and  the  high  prices 
ruling  on  same  will,  without  question  of  doubt,  result  in 
much  smaller  bean  acreage  than  canners  originally  con¬ 
templated.  Buyers  who  contemplate  drawing  their 


supply  of  green  beans  from  the  Ozarks  had  better  “get 
busy.” 

Canned  Kraut — We  have  just  learned  of  one  canner 
in  our  district  who  has  placed  his  order  for  the  neces¬ 
sary  machinery  for  the  cutting  of  kraut.  Said  canner 
contemplates  packing  this  kraut  into  cans.  Just  how 
extensively  this  canner  will  operate  cannot  be  learned 
at  this  time.  This  canner  will  be  prepared  to  sell  can¬ 
ned  kraut  for  shipment  in  cars  with  tomatoes,  and  per¬ 
haps  green  beans. 

Jobbers’  Sales — Jobbing  grocers  generally  are  re¬ 
porting  a  good  healthy  demand  for  spot  tomatoes,  re¬ 
gardless  of  the  advance  that  has  been  made  from  time 
to  time  in  the  matter  of  prices.  The  retailers  tell  the 
jobbers  that  they  must  keep  a  supply  of  canned  oma- 
toes,  for  the  consumers  demand  that  they  do  so,  and 
seem  willing  to  pay  the  retailer  his  price  for  this 
staple  canned  food  product. 

Looking  Ahead — ^Tomato  canners  of  the  Ozarks  are 
firm  in  their  opinion  that  there  will  be  an  unusually 
active,  if  not  a  heavy,  demand  for  1929  pack  of  toma¬ 
toes  for  early  shipment.  These  canners  realize  that  the 
shelves  of  the  retailers  will  be  bare  of  tomatoes,  and 
the  jobbing  rcoes  will  be  without  any  supply  whatever, 
and  it  will  be  a  contest  between  the  jobbing  grocers  in 
each  jobbing  center  as  to  who  will  receive  the  first  ship¬ 
ment  of  tomatoes  for  distribution  to  the  retail  trade. 
If  these  canners  are  correct  in  their  belief,  then  they 
must  be  right  in  expecting  to  be  able  to  sell  and  ship 
carlots  of  tomatoes  early  at  some  advance  over  the  reg¬ 
ular  market  prices. 


THE  GULF  STATES  MARKET 

By  BAYOU 

Special  Correspondent  of  "The  Canning  Trade" 


Little  or  No  Shrimp  Canned  This  Week — Open  Season 
Here — Market  Active — Oysters  More  Active — Beans 
Cleaned  Up — Sweet  Potatoes  Also  Gone. 

Mobile,  Ala.,  February  14,  1929. 

HRIMP — There  ^.’ere  practically  no  shrimp  caught 
in  Alabama  this  past  week,  due  to  bad  weather, 
hence  so  few  shrimp  were  packed  that  it  is  not 
worth  mentioning.  The  demand  for  raw  headless 
shrimp  in  this  section  is  very  good,  and  the  majority 
of  the  shrimp  received  went  to  the  raw  shippers,  which 
was  not  near  enough  to  supply  the  demand. 

The  winter  closed  season  for  the  canning  of  shrimp 
in  the  State  of  Louisiana  expires  on  February  15th,  and 
the  sea  food  factories  both  in  Louisiana  and  Mississippi 
will  start  on  their  spring  pack  on  or  about  this  date. 

Louisiana  and  Mississippi  have  been  getting  very  few 
shrimp,  and  scarcely  enough  to  supply  the  New  Orleans 
(La.)  market.  New  Orleans  is  probably  the  only  mar¬ 
ket  in  the  United  States  that  does  not  use  headless 
raw  shrimp,  and  the  trade  positively  refuses  to  buy 
shrimp  without  the  head,  as  well  as  headless  fish.  The 
people  there  somehow  or  other  are  skeptical  about  fish 
or  shrimp  that  has  had  the  head  cut  off,  believing  that 
the  head  was  removed  because  they  were  spoiled.  It  is 
difficult  to  say  what  is  the  cause  of  this — whether  the 
retail  dealers  in  New  Orleans  have  never  met  with  any 
success  in  educating  the  trade  to  use  headless  fish  and 
shrimp,  or  whether  no  great  efforts  have  been  put  forth 
by  the  retail  dealers  to  introduce  them  here,  or  both, 
but  the  fact  remains  that  there  is  no  raw  headless  fish 
nor  shrimp  sold  in  he  New  Orleans  local  markets. 
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The  canned  shrimp  market  is  very  active  and  the 
following  are  the  prices:  No.  1  medium,  wet  or  dry 
packed,  $1.45  per  dozen!  No.  1  fancy,  wet  or  dry 
packed,  $1.65  per  dozen,  f.  o.  b.  cannery. 

Oysters — The  raw  oyster  market  was  more  active 
this  week  than  it  has  been  since  Christmas,  and  as  the 
weather  is  cold  and  Lent  started  this  week,  things  are 
“pepped”  up  around  the  raw  oyster  plants  at  this  time. 
However,  there  is  very  little  activity  expected  about  the 
Alabama  sea  food  plants  this  week,  because  Mobile  is 
in  the  midst  of  its  annual  carnival  festivities  (Mardi 
Gras),  which  practically  suspends  business  for  a  week, 
everybody  turning  to  pleasure  and  celebration. 

The  oyster  packers  report  that  the  packing  of  oysters 
is  about  normal  and  the  demand  very  satisfactory.  Few 
packers  have  filled  future  orders  as  yet,  therefore  no 
spot  stocks  existing. 

Stringless  Beans — The  stringless  bean  market  is 
thoroughly  cleaned  up,  and  it  is  too  much  of  a  gamble 
to  bank  on  what  the  future  has  in  store  for  the  pack 
and  what  the  results  will  be  when  the  curtain  falls  in 
the  last  act  of  the  1929  spring  pack.  With  the  present 
unfavorable  weather  conditions  and  the  high  price  and 
scarcity  of  seed,  the  outlook  is  not  very  encouraging, 
yet  the  old  saying  of  “Stranger  things  have  happened” 
may  turn  the  trick.  Future  prices  on  stringless  beans 
are  as  follows,  f .  o.  b.  factory :  24-2s,  $1.10  per  dozen; 
24-2i^s,  $1.40  per  dozen;  6-lOs,  $5.50  per  dozen. 

Sweet  Potatoes — The  fall  pack  of  sweet  potatoes  was 
very  light,  and  practically  all  packers  have  cleaned  out, 
and  they  expect  to  have  no  more  until  next  fall. 


CALIFORNIA  MARKET 

By  “Berkeley** 

Special  Correspondent  “The  Canning  Trade.** 


Demand  Steady  —  Most  Lines  Closely  Sold  Up  — 
Weather  Now  the  Important  Factor — Turning  to 
Apricots — All  Vegetables  Very  Firm — Fresh  Aspar¬ 
agus  in  Market. 

San  Francisco,  Feb.  14,  1929. 

STEADY — While  the  canned  food  market  has  not 
been  especially  active  during  the  past  week,  a 
steady  volume  of  business  has  been  done,  with 
buyers  who  have  been  out  of  the  market  for  weeks 
coming  in  for  needed  stocks.  No  large  orders  are  being 
placed  and  during  the  rest  of  the  season  the  wholesale 
and  retail  trade  is  expected  to  buy  largely  as  the  goods 
are  needed.  Most  lines  are  closely  sold  up,  so  that  large 
general  orders  are  oiit  of  the  question,  and  with  some 
packers  practically  without  stocks,  business  is  confined 
to  a  comparatively  few.  In  the  case  of  peaches,  stocks 
are  ample  for  the  rest  of  the  season  and  buyers  see  no 
advantage  in  anticipating  requirements  on  a  large 
scale.  Canned  foods  purchased  earlier  in  the  season 
and  held  in  California  warehouses  on  order,  are  going 
forward  in  quantities,  and  most  of  these  orders  will  be 
cleaned  up  during  the  present  month. 

Weather — The  canning  trade  has  been  closely  watch¬ 
ing  weather  conditions  of  late,  since  so  much  depends 
upon  the  rainfall  during  the  rest  of  what  is  known  in 
California  as  the  rainy  season.  January  is  usually  the 
month  of  the  heaviest  rain,  but  instead  of  the  five  or 
six  inches  that  normally  falls  in  the  San  Francisco  Bay 


region,  there  was  less  than  an  inch  this  year,  with 
other  sections  of  the  State  experiencing  a  similar  defi¬ 
ciency.  The  snowfall  in  the  mountains  is  also  very 
light,  being  less  than  one-third  the  normal.  February 
opened  with  a  general  rain,  but  nowhere  in  the  State 
is  the  precipitation  up  to  normal.  Only  a  very  wet 
spring  will  relieve  what  may  easily  prove  a  serious  sit¬ 
uation.  California  has  not  had  a  really  wet  winter  in 
many  years  and  in  the  meantime  underground  supplies 
of  water  have  been  drawn  upon  to  the  danger  point. 

Apricots — The  steady  run  on  apricots  has  reduced 
the  available  supply  to  small  compass,  although  stocks 
in  No.  2  and  No.  21^  tins  are  still  fairly  complete,  or 
can  be  had  by  trading  around.  However,  but  limited 
quantities  are  available  in  No.  10  tins  and  some  pack¬ 
ers  are  holding  out  for  slightly  higher  prices.  Cling 
peaches  are  moving  off  steadily,  without  any  changes 
in  price,  and  if  the  present  demand  is  maintained 
through  the  spring,  the  surplus  will  be  of  little  con¬ 
cern.  But  few  packers  have  round  lots  of  Bartlett 
pears  and  the  stocks  of  jobbers  are  light,  suggesting 
that  this  fruit  has  been  moving  into  consumption  in 
quantities.  Pineapple  is  very  closely  cleaned  up  and 
little  is  available  in  the  No.  21/0  size  other  than  crush¬ 
ed.  Some  is  to  be  had  in  the  No.  2  size,  but  lots  are 
parcelled  out  parsimoniously  and  not  every  buyer  is 
favored. 

Vegetables — ^The  canned  vegetable  market  is  very 
firm,  there  being  no  item  on  which  there  is  any  appre¬ 
ciable  surplus,  with  many  items  very  closely  sold  up. 
The  recent  run  on  tomatoes  has  absorbed  almost  every¬ 
thing  on  hand  and  some  of  the  largest  packers  are  now 
quoting  on  but  one  or  two  items  in  the  list.  Shipments 
to  points  outside  the  Pacific  Coast  territory  have  been 
so  heavy  that  it  is  considered  doubtful  if  stocks  on 
hand  will  prove  sufficiently  large  to  meet  the  local  de¬ 
mand.  The  packing  of  spinach  is  under  way  in  some 
favored  localities  and  deliveries  have  been  commenced. 
It  will  be  a  matter  of  several  weeks,  however,  before 
packing  commences  on  a  large  scale.  Opening  prices 
on  the  part  of  the  large  packers  are  expected  now  at 
any  time.  Peas  of  the  cheaper  grades  have  been  cleaned 
up  and  there  is  no  marked  surplus  of  Far  Western 
pack.  String  beans  are  in  light  supply  and  some  price 
advances  have  been  made  of  late.  Prices  on  future 
California  string  beans  are  due  to  make  their  appear¬ 
ance  in  a  short  time  and  present  indications  point  to 
slightly  higher  prices  than  were  named  last  year. 

Asparagus — The  first  asparagus  of  the  season  has 
made  its  appearance  in  the  fresh  vegetable  markets, 
indicating  that  it  will  not  be  long  before  canning  opera¬ 
tions  will  be  under  way.  Asparagus  canners  have  not 
intimated  when  opening  prices  may  be  expected,  but 
these  will  probably  not  make  their  appearance  much 
before  packing  operations  are  launched,  judging  by  the 
policy  followed  in  recent  years. 

Pineapple — ^While  the  pack  of  Hawaiian  pineapple 
last  year  was  the  smallest  in  four  years,  the  Hawaiian 
Pineapple  Company,  Ltd.,  showed  a  larger  output  than 
in  1927.  The  pack  of  this  concern  for  1928  amounted 
to  3,246,952  cases,  a  gain  of  2.9  per  cent  over  that  of 
the  previous  year.  Production  on  the  Island  of  Lanai 
is  commencing  to  be  a  factor  in  the  output  of  this 
concern  and  a  substantial  gain  should  be  made  in  1929. 
The  Hawaiian  Pineapple  Company,  Ltd.,  is  conducting 
preliminary  studies  in  the  Fiji  Islands,  with  an  idea  of 
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further  increasing  its  acreage,  while  the  California 
Packing  Corporation,  the  second  largest  packer  of  pine¬ 
apple,  is  making  experiments  in  the  Philippine  Islands. 

From  Marysville,  Cal.,  comes  word  to  the  effect  that 
at  least  one  packing  concern  has  buyers  in  the  field 
offering  growers  a  minimum  price  of  $25  a  ton  for  can¬ 
ning  cling  peaches  on  a  ten-year  contract,  with  a 


higher  price  if  the  general  market  price  exceeds  this 
figure.  The  minimum  price  is  $5  a  ton  more  than  was 
paid  last  year,  and  it  is  considered  doubtful  if  other 
canners  will  make  a  similar  offer,  since  the  peak  in 
production  has  not  as  yet  been  reached.  Most  canners 
will  wait  until  crop  conditions  are  more  settled  before 
deciding  on  price  offers. 


What  Canned  Foods  Distributors  are  Doing 

Postum  Has  Developed  Into  Giant  of  Grocery  Specialty  Manufacturing  Organizations 
— Sales  Last  Year  Aggregated  $130,000,000.  — Abuse  of  Power  By  Chains  Seen  as  Possible 
Menace  to  Stability  of  American  Food  Industry — Williams’  Views  Regarding  Canned 
Foods  Market  Outlook  Arouse  Considerable  Interest  Among  Canners  and  Distributors 
Resale  Price  Maintenance  Question  Again  in  Limelight. 


A  GIANT — Preliminary  reports  regarding  the  1928  operations 
of  the  Postum  Company  indicate  that  Postom  has  shown 
steady  expansion,  and  now  ranks  as  a  leading  factor 
among  grocery  specialty  manufacturers.  For  the  year  ended 
December  31,  last,  the  combined  sales  of  the  Postum  companies 
were  approximately  $130,000,000,  with  net  profits  of  about 
$18,000,000  on  this  volume. 

The  company  is  making  rapid  strides  in  diversifying  its  oper¬ 
ations  and  now  has  a  dominating  interest  in  a  number  of  na- 
toinally-known  specialties.  Its  expansion  program  is  being 
paralleled  by  a  reduction  in  overhead  charges  and  lower  operat¬ 
ing  expenses  in  the  consolidation  of  sales  deliveries  and  adver¬ 
tising. 

Postum  Company  for  1929  enters  into  its  fourth  year  of  ex¬ 
pansion  with  the  acquisition  of  the  Certo  Corporation,  manu¬ 
facturers  and  distributors  of  Pectin,  Certo  and  pure  apple  vine¬ 
gar.  Pectin  and  Certo  differ  only  in  the  form  of  package,  the 
former  being  sold  in  cases  containing  two  five-gallon  cans  for 
use  by  manufacturers  of  jams,  jellies  and  marmalades,  and  the 
latter  being  sold  in  bottles  for  household  use.  Pectin  is  a  pure 
concentrated  food  product — the  jellying  principle  of  fruit.  It 
is  manufactured  under  a  patented  process,  for  the  most  part 
from  apples,  and  is  used  by  approximately  90  per  cent  of  the 
world’s  manufacturers  of  jams,  jellies  and  marmalades. 

Certo  Corporation  is  the  11th  company  added  to  the  Postum 
organization  since  the  close  of  1925,  when  the  company  initiated 
its  program  of  expansion  by  purchasing  the  Jell-0  Co.  The 
next  company  taken  over  was  Igleheart  Bros.,  Inc.,  followed  by 
Minute  Tapioca  in  October  of  1926.  In  the  following  year  four 
companies  were  acquired — Walker  Baker  &  Co.,  Ltd.,  Franklin 
Baker  Co.,  Richard  Heilman,  Inc.,  and  the  Log  Cabin  Products 
Company.  In  1928  the  Cheek-Neal  Coffee  Co.,  manufacturers 
of  Maxwell  House  Coffee  and  Maxwell  House  Tea,  La  France 
Manufacturing  Co.,  and  the  Calumet  Baking  Powder  Company 
were  acquired.  * 

In  addition  to  the  foregoing  outright  purchases,  Postum  has 
entered  into  an  agreement  with  the  Sanka  Coffee  Corporation 
whereby  the  facilities  of  Postum  for  distribution  of  food  prod¬ 
ucts  will  be  used  to  develop  a  national  market  in  the  United 
States  for  Sanka  decaffeinated  coffee. 

The  extreme  diversification  of  the  Postum  business  has 
aroused  considerable  speculation  among  trade  interests  as  to 
just  how  practicable  would  be  a  plan  by  a  manufacturer  of  the 
size  of  Postum  in  going  direct  to  the  trade,  eliminating  the 
jobber  in  every  respect.  Fortunately  for  the  distributing  trade, 
perhaps,  Postum’s  policy  has  been  to  continue  to  tie-up  with 
the  regular  channels  of  distribution. 

Chains  Abusing  Power? — Abuse  of  the  power  given  chain 
store  groups  by  their  enormous  volume  constitutes  a  menace  to 
the  grocery  industry  of  America,  in  the  opinion  of  Gordon  C. 
Corbaley,  president  of  the  American  Institute  of  Food  Distribu¬ 
tion.  Speaking  before  a  recent  luncheon  meeting  of  the  Inter¬ 
national  Advertising  Association,  Mr.  Corbaley  said:  “The  gro¬ 
cery  code  of  ethics  is  a  first  writing  of  the  common  law  of  the 
food  trades.  It  is  an  expression  of  the  belief  that  each  business 
must  show  its  own  capacity  of  self-government.  If  this  is  not 
shown  then  we  will  carry  our  troubles  to  Congress  and  to  leg¬ 
islatures  and  the  machinery  developed  to  deal  with  other  and 


very  different  matters  will  become  involved  in  these  new  ques¬ 
tions.  You  will  agree  that  such  involving  is  a  condition  de¬ 
voutly  to  be  avoided.  The  chain  method  has  come  into  mer¬ 
chandising  because  our  machinery  of  distribution  had  grown  so 
impossibly  complex  that  simplification  was  inevitable.  We  are 
not  progressing  toward  a  nation  of  chain  stores,  but  we  are 
altering  the  main  flow  of  distribution  over  into  line  with  the 
chain  theory  of  handling.  I  can  best  illustrate  that  from  the 
grocery  trade  where  we  have  slightly  more  than  60,000  estab¬ 
lished  chain  stores,  but  where  evolution  has  brought  fully  as 
many  independent  retail  grocers  into  a  relationship  similar  in 
operation.  These  voluntary  chains  are  largely  still  crude  and 
inefficient,  but  the  evolution  which  developed  these  groups  is 
forcing  further  progress  and  greater  efficiency.  This  movement 
is  new,  but  economists  are  recognizing  the  drift  and  a  great 
advertising  magazine  starts  with  its  February  issue  to  analyze 
the  material  we  are  gathering  at  the  Food  Institute.  From  the 
standpoint  of  lowest  cost  to  the  people,  the  ideal  program 
would  be  to  have  a  minimum  number  of  packages  of  each  im¬ 
portant  food  commodity,  but  enough  to  maintain  full  play  of 
competition  and  public  recognition  of  each  package,  so  it  would 
be  taken  by  the  consumer  with  least  employment  of  time.  To 
complete  the  saving  these  commodities  should  flow  into  dis¬ 
tributing  outlets  so  scientifically  placed  as  to  give  service  to 
every  American  family,  but  with  a  minimum  of  duplication. 
1.  nder  such  a  plan  the  public  would  own  practically  all  of  the 
businesses  in  both  groups,  but  the  various  machines  for  the 
different  services  would  maintain  competition  and  individuality 
of  service,  so  that  there  would  be  no  occasion  for  interference 
by  the  police  power.  However,  as  long  as  Americans  have  the 
individuality  inherent  in  a  pioneer  race,  we  may  anticipate  no 
such  general  standardization  of  either  products  or  service.  The 
value  of  our  stating  this  theoretically  perfect  program  in  terms 
of  lowest  possible  cost  of  service  is  to  establish  the  standards 
that  will  control  each  group  in  naturally  planning  its  sound 
development.  With  these  standards  in  mind  it  is  quite  obvious 
that  the  new  group  distributors  need  established  brands  because 
they  wish  to  reduce  selling  time,  and  it  is  equally  obvious  that 
the  manufacturer  has  great  need  of  intimate  operation  with  the 
new  distribution.  It  offers  him  a  way  of  simplifying  processes 
that  were  becoming  impossibly  complex  and  expensive.  These 
facts  are  important  to  our  individual  and  collective  operations. 
We  must  recognize  the  period  of  change  and  we  must  under¬ 
stand  the  forces  in  that  change  so  that  our  individual  opera¬ 
tions  may  be  adjusted  in  a  way  to  reduce  confusion  and  with 
foresight  to  anticipate  our  individual  necessities.  In  making 
this  optimistic  plan  for  a  balanced  co-operation  I  naturally  hesi¬ 
tate  to  sound  a  note  of  warning.  Such  a  note  seems  unneces¬ 
sary.  The  danger  of  destructive  competition  is  obvious.  A  look 
from  that  angle  may  well  alarm  us.  The  concentration  of 
power  is  so  great.  Each  group  has  such  strength  that  it  may 
well  feel  qualified  to  fight  its  own  battles.  The  hundreds  of 
millions  massed  in  chain  stores  may  well  feel  strong  enough 
to  do  their  own  manufacturing  and  the  manufacturer  may  well 
feel  that  he  has  the  millions  needed  to  establish  some  control 
of  distribution.  It  is  quite  human  to  forget  the  lesson  written 
through  history — that  the  greatest  destruction  has  come  be¬ 
cause  men  in  power  have  lost  their  balance  and  have  tried  to 
do  too  much.  Let  us  hope  that  in  this  new-formed  power  our 
men  will  show  themselves  greater  than  did  the  men  of  the  past. 
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Will  you  not  join  with  us  in  preaching  the  doctrine  that  adver¬ 
tising  is  not  an  impelling  force  that  compels  the  other  man  to 
do  your  bidding,  but  rather  a  friendly  force  to  be  joiningly  em¬ 
ployed  in  standardizing  and  harmonizing  this  great  new  struc¬ 
ture  of  merchandising.” 

What  Is  the  Canned  Foods  Outlook? — The  address  delivered 
at  the  recent  canners’  convention  by  A.  P.  Williams,  chairman 
of  the  Canners’  Conference  Committee  of  the  National  Whole¬ 
sale  Grocers’  Association,  has  aroused  considerable  interest  in 
trade  circles.  Particular  interest  has  been  shown  in  Mr.  Wil¬ 
liams’  statement  that  “Only  once  in  the  past  twelve  years  have 
we  had  such  an  eminently  satisfactory  market  for  canned 
foods.”  While  an  officer  of  the  National  Wholesale  Grocers’  As¬ 
sociation,  Mr.  Williams  made  it  clear  that  he  was  speaking  as 
an  individual  distribution.  His  firm,  R.  C.  Williams  &  Co.,  Inc., 
of  New  York  City,  is  one  of  the  oldest  and  largest  wholesale 
grocery  companies  in  the  United  States,  and  it  has  achieved 
particular  note  in  its  canned  foods  business.  The  house,  and  its 
president,  are  generally  recognized  in  canned  foods  circles,  as 
shrewd  traders,  and  such  an  observation  regarding  the  emi¬ 
nently  satisfactory  condition  of  the  canned  foods  market  this 
year  naturally  calls  for  serious  consideration  under  the  circum¬ 
stances.  There  appears  to  be  general  sympathy  with  the 
thought  stressed  in  Mr.  Williams’  talk  regarding  the  necessity 
for  the  elimination  of  sub-standard  canned  foods,  and  it  is  evi¬ 
dent  that  the  canners  of  the  country  will  make  further  efforts 
this  year  to  keep  the  quality  of  their  packs  as  high  as  possible. 
That  portion  of  Mr.  Williams’  talk  dealing  with  the  necessity 
of  a  greater  advertising  campaign  to  put  over  the  Canned  Foods 
Week  program  in  a  bigger  way  is  naturally  open  to  argument, 
inasmuch  as  it  does  not  appear  that  this  movement  has  the 
whole-hearted  support  of  the  entire  industry.  Summed  up,  how¬ 
ever,  the  address  of  Mr.  Williams  may  be  construed  as  an  ex¬ 
tremely  “bullish”  factor  in  the  1929  canned  foods  market,  and 
should  do  much  to  bolster  the  confidence  of  some  of  the  weak- 
kneed  individuals  in  the  industry,  both  canners  and  distribu¬ 
tors,  who  perennially  see  disaster  lurking  just  around  the  cor¬ 
ner.  Fundamentally  and  statistically,  the  canned  foods  market 
structure  is  sound  and  promising,  and  the  industry  should  go 
forward  this  year  to  new  heights  of  both  volume  and  prosperity. 

Resale  Price  Maintenance — Consideration  of  legislation  to 
legalize  resale  price  maintenance  on  trade-marked  articles  is 
expected  to  occupy  an  important  place  on  the  calendar  of  Con¬ 
gress  at  its  present  session.  Congressman  Clyde  Kelly,  of 
Pennsylvania,  author  of  previous  bills  to  legalize  resale  price 
maintenance,  is  continuing  his  agitation  for  such  a  law,  and  is 
assured  of  considerable  support  in  both  houses.  Representa¬ 
tive  Kelly  recently  delivered  in  the  House  a  scathing  attack  on 
the  chains,  and  called  for  early  action  on  legislation  authorizing 
resale  price  maintenance  as  a  necessary  step  to  protect  inde¬ 
pendent  merchants  from  ruination.  One  of  the  outstanding 
methods  of  unfair  competition  in  business,  Congressman  Kelly 
points  out,  is  the  practice  of  selling  trade-marked,  identified, 
standard  merchandise  at  ruinously  low  prices  in  order  to  broad¬ 
cast  the  belief  that  all  goods  are  sold  at  the  same  low  prices. 
Such  practices,  he  declares,  deceive  the  public  and  destroy  com¬ 
petition.  “If  the  clerk  in  a  chain  grocery  store,”  he  said,  “sells 
goods  without  express  orders  below  cost  or  gives  them  away,  he 
is  liable  to  the  company  for  the  loss.  It  should  be  just  as  sure 
in  law  that  if  the  chain  store  system  itself  sells  goods  below 
cost  for  ulterior  purposes  and  to  the  injury  of  competitors,  it 
should  be  responsible  for  the  loss  occasioned.” 

Proponents  of  resale  price  maintenance  legislation  profess  to 
see  much  favoring  their  cause  in  the  following  paragraph  from 
the  recent  acceptance  speech  of  President-elect  Herbert  Hoover: 
“As  Secretary  of  Commerce  I  have  been  greatly  impressed  by 
the  fact  that  the  foundation  of  American  business  is  the  inde¬ 
pendent  business  man.  We  must  maintain  his  opportunity  and 
his  individual  service.  He  and  the  public  must  be  protected 
from  unjust  competition,  from  domination  and  pedatory  busi¬ 
ness.” 

Seven  or  eight  years  ago  there  was  strong  agitation  among 
leading  specialty  manufacturers  for  some  legislation  authoriz¬ 
ing  them  to  name  and  maintain  resale  prices  on  their  products. 
In  the  interval,  however,  the  domination  of  certain  chain  groups 
has  become  so  great  that  many  of  these  manufacturers  have 
been  compelled  to  enter  into  special  contracts  with  the  chains, 
and  on  terms  which  make  impossible  the  maintenance  of  resale 
prices.  Naturally,  under  the  circumstances,  their  ardor  for  re¬ 
sale  price  maintenance  legislation  has  cooled.  Since  the  adop¬ 
tion  of  the  industry’s  code  of  ethics,  which  supposedly  sounds 
the  death-knell  of  these  favored  contracts,  many  of  the  manu¬ 
facturers  have  again  reconsidered  their  attitude  on  the  resale 
price  maintenance  question,  and  it  is  now  considered  likely  that 
legislation  in  this  direction  will  have  more  widespread  and  gen¬ 
eral  support  among  business  men  this  year  than  ever  before. 


Proponents  of  such  legislation  have  been  heartened  by  this 
change  of  sentiment,  and  are  expected  to  press  strongly  foi 
action  on  their  various  measures. 

FRANCIS  BROS.  NOW  WITH  KEITHLEY 


JOHN  V.  FRANCIS,  well-known  throughout  the 
whole  canned  foods  industry,  from  his  work  dur¬ 
ing  the  War  as  canned  foods  buyer,  and  since  then 
as  an  active  broker,  trading  under  the  name  Francis 
Brothers  Co.,  recently  informed  us  that  his  company 
is  merging  with  the  Bert  C.  Keithley  Co.,  of  the  same 
city — Indianapolis. 

This  put  two  splendid  fellows  in  this  up-and-going 
brokerage  firm — for  Bert  Keithley  is  a  very  highly 
esteemed  important  factor  in  Indiana  canned  foods  cir¬ 
cles,  and  John  Francis  is  a  man’s  man  of  the  real  sort. 
They  will  make  a  great  team. 


Convention  Dates 


February  27-March  2,  1929 — Canners  League  of  Cali¬ 
fornia,  Hotel  Del  Monte,  Del  Monte,  Cal. 

March  8-9,  1929 — Utah  Canners  Association,  Hotel  Big¬ 
elow,  Ogden,  Utah. 


Sinem  J913 —  Reference:  National  Bank  of  Baltimore 

CANNED  FOODS  BROKERS  COMMISSION  MERCHANTS 

Howard  E.  Jones  &  Co.,  Inc. 

200-202  E.  Lombai'd  St.  at  Calvert  St.,  Baltimore,  Md. 


OYSTER  STEAM  BOX 


With  improved  sliding  doors, 
doing  away  with  the  hinged 
tracks,  giving  increased  service 

Edw.  Renneburg  &  Sons  Co. 

MACHINE  AND  BOILER  WORKS 
2639  Boaton  Street  Baltimore,  Md. 

WORKS 

ATLANTIC  WHARF.  BOSTON  STREET  &  LAKEWOOD  AVE. 
BALTIMORE  -  -  MARYLAND 
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THE  BOOK  YOU  NEED 


CANNERS— Because  it  is  an  authorative  treatise  on  the  canning  of  every  known 
food  product,  from  the  growing,  through  the  building  of  the  factory,  the 
formulae,  the  times  of  process,  to  the  final  accounting  of  the  profits. 

With  Food  Law  Regulations  governing  each  item. 

PRESERVERS,  PICKLERS,  CONDIMENT  MAKERS— Because  it  gives  the  latest 
and  most  reliable  formulae  for  all  preserves,  jams,  jellies,  pickles,  sauces, 
condiments,  mince-meats,  fruit  juices  etc. 

DISTRIBUTORS— You  will  find  the  information,  covering  the  above  subjects,  so 
interesting  and  valuable  that  you  would  not  part  with  the  book  at  any 
price.  An  education  in  food  production,  and  a  help  in  case  of  food 
law  questions. 

RETAILERS — Because  you  ought  to  understand  the  foods  you  hand  over  the  counter, 
their  process  of  production  and  the  laws  governing  them. 

DOMESTIC  SCIENCE  TEACHERS- Because  it  is  a  text  book  of  higher  educa¬ 
tion  in  food  production  of  all  kinds,  in  tin  or  glass.  A  history  of  food 
development,  written  as  interestingly  as  a  novel,  disclosing  the  truth 
about  canned  foods,  their  origin,  development  and  production,  such  as  is 
not  obtainable  elsewhere,  and  by  an  authority. 


The  Standard  of  The  World 

A  Complete  Course  in  Canning 


For  Sale  By  All 
Supply  Houses, 
Dealers,  etc. 


PublisKed  By 

The 

Canning  Trade 

BALTIMORE.  MD. 
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Ermold  Labelers 

Shown  at  the  Chicago  Convention 
readily  demonstrated 
just  how  much 

Better 

And  more  efficiently  they 
are  able  to  handle  the 
Packers’  requirements 

Than 

Any  other  type  of  similar 
Equipment  and  that 
ERMOLD  SERVICE  is 

Ever 

Available  to  serve  our 
Users  in  every  capacity 

Ermold  Labeled  means  finished  better” 

EDWARD  ERMOLD  COMPANY 

Hudson,  Gansevoort  &  Thirteenth  Sts.,  New  York  City,  N.  Y. 

BRANCHES:  Great  Britain,  Germany,  Denmark,  Norway,  Sweden,  Canada,  France,  Italy, 

Belgium,  Argentine,  Australia,  Brazil. 
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HIGH  SPEED  AUTOMATIC 
CAN  MAKING  MACHINERY 

Side  Seams  in  a  Single  Blow 
“  Bliss”  Lock  Seamers 

These  machines  in  one  blow  form 
the  hooks  and  close  the  side 
seams  on  round  or  tapered  cans. 
Inside  or  outside  seam. 

They  are  built  in  a  number  of 
sizes  to  take  care  of  every  require¬ 
ment  and  are  a  most  convenient 
machine  in  any  can  shop.  De¬ 
tails  on  request. 


Builders  of  the  300  a  minute  line 

E.  W.  BLISS  CO. 

J  Detroit,  Cleveland,  Chicago,  Cincinnati, 
Aales  LJfices  |  Philadelphia,  New  Haven,  Rochester 


SMILE  AWHILE 

Thmr*  it  a  saving  grace  in  a  sense  of  humor. 

Ralax  your  mind— ond  your  body.  You'll  bo  bottor  montally, 
physioally — and  finanolally 
Send  in  YOUR  contribution 
All  ara  waloomo. 


ANTI-FREEZE  MIXTURE 
Judge — Why  were  you  driving  while  intoxicated? 
Motorist — The  doctor  told  me  my  blood  was  waterv, 
so  I  drank  some  alcohol  to  keep  it  from  freezing. — Chi¬ 
cago  (Mass.)  Record. 


SUITABLE 

Tramp — Will  you  give  a  poor,  old,  broken  colleere 
graduate  a  few  morsels  to  stay  his  gnawing  hunger  ? 

Lady  (after  giving  tramp  a  hot  meal) — The  woodpile 
is  in  the  back  yard. 

Tramp  (showing  interest) — My!  what  a  splend  1 
place  for  a  woodpile. — Aggievator. 


SAMPLE  OF  DISRESPECT 
The  day  was  very  cold,  the  car  was  very  cold,  and 
when  its  owner  parked  he  tenderly  covered  the  hood 
with  a  blanket. 

Small  Boy  at  Curb — Too  late,  mister,  you  can’t  hide 
it.  We  all  say  it  when  you  pulled  up. — Lackawanna 
Motorist. 


AIN’T  IT  THE  TRUTH 


HANSEN 
MASTER  -  BUILT: 

Pea  and  Bean  Filler 
Conveyor  Boot 
Corn  Cooker  Filler 
Fruit  and  Vegetable  Filler 
Automatic  Tomato  Filler 
Sanitary  Can  Washer 
Automatic  Kraut  Filler 
Beet  Topper 
Gallon  Fillers 
Potted  Meat  Filler 
Chili  Con  Came  Filler 
Automatic  Quality  Pea  Grader 

Hansen  Canning  Machinery  Corp. 

Cedarburg,  Wit. 


“Listen,”  remarked  the  exasperated  driver  over  his 
shoulder.  “Lindbergh  got  to  Paris  without  any  advice 
from  the  back  seat.” — Detroit  News. 


CO-OPERATION  NEEDED 

Flub — What  caused  that  collision  today? 

Dub — ^Two  motorists  after  the  same  pedestrian. — 
The  Wheel. 


A  SECOND-HAND  JOKE 

“Is  this  a  second-hand  shop?”  asked  the  young  man. 
“Yes,  sir,”  came  the  reply. 

“Well,  I  want  one  put  on  this  watch.” — Indianapolis 
Star. 


CHARGED 

Judge — What’s  the  charge? 

Cop — He’s  all  lit  up,  sir. 

Judge — All  right,  attach  him  to  a  dry  cell  so  he 
won’t  go  out. 


REASONABLE  JUSTIFICATION 

On  the  golf  course,  lady  listening  to  gentleman  try¬ 
ing  to  get  out  of  a  sand  trap — Oh,  horrors!  I  never 
heard  such  swearing  since  I  was  born. 

Gentleman,  looking  her  over  carefully,  replies : 
“Well,  madam,  I  don’t  blame  them  for  cussing  when 
you  were  born.” — ^The  Mueller  Record. 


GOOD  SUGGESTION 

“It  says  in  this  book  that  looks  are  determined  by 
one’s  diet.” 

“Then  for  Heaven’s  sake  keep  off  plain  food  for  a 
while !” 
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WHERE  TO  BUY 


the  Machinery  and  Supplies  you  need,  and  the  Leading  Houses  that  supply  them. 
Consult  the  advertisements  for  details. 


accountants,  Certt&cd,  Public. 
Albert  T.  Bacon  ft  Co.,  Chicago. 

ADHESIVES.  Pastes  and  Gums.. 

Prod  H.  Knapp  Co.,  Ridgewood,  N.  J. 

ADJUSTER,  for  Chain  Devices. 
Hamachek  Mach.  Co.,  Kewaunee.  Wis. 


Apple  Paring  Machines.  See  Paring  Mach. 
BASKETS.  Picking. 

Planters  Mfg.  Co.,  Portsmouth,  Va. 

Swing  Bros.,  Ridgely,  Md. 

BEAN  SNIPPER. 

Chiaholm-Ryder  Co.,  Niagara  Falls.  N.  Y. 


BEET  MACHINERY. 

Ayars  Mach.  Co.,  Salem,  N.  J. 

Hansen  Cang.  Mchy.  Corp..  Cedarburg.  Wis. 
A.  K.  Robins  ft  Co.,  Baltimore. 


Baskets,  Wire.  Scalding,  Picking,  etc.  See  Can- 
nery  Supplies. 


belts.  Carrier,  Rubber,  Wire,  etc. 

La  Porte  Mat  and  Mfg.  Co.,  La  Porte,  Ind. 
Bean  Cleaners.  See  Clean  and  Grad.  Mach. 
Beans,  Dried.  See  Pea  and  Bean  Seed. 


BOARD,  Corrugated  Wrapping. 

Minde  ft  Dauch  Paper  Co.,  Sandusky,  Ohio. 
BLANCHERS.  Vegetable  and  Fruit. 

Ayars  Mach.  Co.,  Salem,  N.  J. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Huntley  Mfg.  Co.,  Brocton,  N.  Y. 

A.  K.  Robins  ft  Co..  Inc.,  Baltimore. 

Sprague  Sella  Corp.,  Chicago. 

Blowers,  Pressure.  See  Pumps. 

BOILERS  AND  ENGINES,  Steam. 

Edw.  Renneberg  ft  Sons  Co.,  Baltimore. 

A.  K.  Robins  ft  Co.,  Inc.,  Baltimore. 

Sluysman  ft  Co.,  Baltimore. 

BOOKS,  on  Canning,  Formula,  Etc. 

A  Complete  Course  in  Canning. 

How  to  Buy  and  Sell  Canned  Foods. 

A  History  of  the  Canning  Industry. 

The  Almanac  of  the  Canning  Industry. 

All  published  by  The  Canning  Trade,  Baltimore. 
Bottle  Caps.  See  Caps. 

Bottle  Cases,  Wood.  See  Boxes,  Crates. 

Bottle  Corking  Machines.  See  Bottlers  Mchy. 
BOTTLES.  Tumblers,  Glassware. 

BOTTLERS’  MACHINERY. 

Ayars  Mach.  Co.,  Salem,  N.  J. 

Edw.  Ermold  Co.,  New  York  City. 

Bottle  Screw  Caps.  See  Caps. 

BOX  (Corrugated)  SEALING  MACHINES. 

A.  K.  Robins  ft  Co.,  Inc.,  Baltimore. 

Boxes,  Corrugated  Paper.  See  Cor.  Paper  Prod. 
BOXES.  Lug.  Field,  Metal. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

BOXING  MACHINES. 

Fred  H.  Knapp  Co.,  Ridgewood,  N.  J. 

A.  K.  Robins  ft  Co.,  Baltimore. 

Westminster  Machine  Works,  Westminster,  Md. 


BROKERS. 

Howard  E.  Jones  ft  Co.,  Baltimore. 

Thomas  J.  Meehan  ft  Co.,  Baltimore. 

Phillips  Sales  Co.,  Cambridge,  Md. 

Buckets  and  Pails,  Fiber.  See  Corr.  Paper 
Products. 

Buckets  and  Pails,  Metal.  See  Enameled  Buckets. 
Buckets,  Wood.  See  Cannery  Supplies. 


BURNERS,  Oil,  Gas,  Gasoline,  etc. 

A.  K.  Robins  ft  Co.,  Inc.,  Baltimore. 

BY-PRODUCTS.  Machinery. 

Edw.  Renneburg  ft  Sons  Co.,  Baltimore. 
Cabbage  Machinery.  See  Kraut  Mchy. 

CANNERS,  Fruits  and  Vegetables,  etc. 
California  Packing  Corp.,  San  Francisco. 

CAN  COUNTERS. 

Ams  Machine  Co.,  Max,  New  York  City. 

Ayars  Mach.  Co.,  Salem,  N.  J, 

Can  Conveyors.  See  Conveyors  and  Carriers. 
Can  Fillers.  See  Filling  Machines. 

CAN  MAKERS’  MACHINERY. 

Ams  Machine  Co.,  Max,  New  York  City. 

K-  W.  Bliss  ft  Co.,  Brooklyn,  N.  Y. 

Cameron  Can  Mchy.  Co.,  Chicago. 

Slaysman  ft  Co.,  Baltimore. 

Can  Markers.  See  Stampers  and  Markers. 
CAN  SEALING  COMPOUNDS. 

Ams  Machine  Co..  Max,  New  York  City, 

CAN  WASHING  MACHINES. 

Hansen  Cang.  Machy.  Co.,  Cedarburg,  Wis. 


CANS,  Tin,  All  Kinds. 

American  Can  Co.,  New  York. 

Continental  Can  Co.,  New  York  City. 

Heekin  Can  Co.,  Cincinnati,  O. 

Metal  Package  Corp.,  New  York-Baltimore. 

Phelw  Can  Co.,  Baltimore. 

Phillips  Can  Co.,  Cambridge,  Md. 

CANNERY  SUPPLIES. 

Ayars  Mach.  Co.,  Salem,  N.  J. 

F.  H.  Langsenkamp  Co.,  Indianapolis. 

A_.  K.  Robins  ft  Co.,  Inc.,  Baltimore. 

Sinclair-Scott  Co.,  Baltimore. 

Slaysman  &  Co.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

Can  Stampers.  See  Stampers  and  Markers. 
CAPPING  MACHINES.  Soldering. 

Ayars  Mach.  Co.,  Salem,  N.  3. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

Capping  Steels,  Soldering.  See  Cannery  Sup. 
CARRIERS  AND  CONVEYORS,  Gravity. 
Berlin-Chapman  Co.,  Berlin,  Wis. 

A.  K.  Robins  ft  Co.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

Cartons.  See  Corrugated  Paper  Products. 

Catsup  Machinery.  For  the  preparatory  work: 

see  Pulp  Mchy;  for  bottling:  see  Bot.  Mchy. 
Chain  Belt  Conveyors.  Sec  Conveyors. 

Chain  for  Elevating,  Conveying.  See  Conveyors. 
Checks,  Employers’  Time.  See  Stencils. 

Chutes,  Gravity,  Spiral.  See  Carriers. 

CIDER  AND  VINEGAR  MAKERS  SUPPLIES. 
CLEANERS  AND  CLEANSER  (Wyandotte). 

J.  B.  Ford  Co.,  Wyandotte,  Mieh. 

CLEANING  AND  GRADING  MACHY.,  Fruit. 
Huntley  Mfg.  Co..  Brocton,  N.  Y. 

A.  K.  Robins  ft  (jo.,  Inc.,  Baltimore. 
Sinelair-Scott  Co.,  Baltimore. 

Sprague-Sells  (jorp.,  Chicago. 

Cleaning  and  Washing  Machines,  Bottle.  See 
Bottlers’  Machinery. 

Cleaning  Machines,  Can.  See  Can  Washers. 
CLOCKS.  Process  Time. 

Ayars  Mach.  Co.,  Salem,  N.  J. 

Sprague-Sells  Corp.,  Chicago. 

CLOSING  MACHINES,  Open  Top  Cans. 

Ams  Machine  Co.,  Max,  New  York  City. 

E.  W.  Bliss  Co.,  Brooklyn,  N.  Y. 

Cameron  Can  Mchy.  Co.,  Chicago,  HI. 

Slaysman  &  Co.,  Baltimore. 

Coils,  Copper.  See  Copper  Coils. 

Condensed  Milk  Canning  Machinery.  See  Milk 
Condensing  Machinery. 

CONVEYORS  AND  CARRIERS.  Canners. 
Berlin-Chapman  Co.,  Berlin,  Wis. 

Chisholm-Ryder  Co.,  Niagara  Palls,  N.  Y. 

Hansen  Cang.  Machy.  Corp.,  Cedarburg,  Wis. 
Link  Belt  Co..  Chicago. 

A.  K.  Robins  ft  Co.,  Inc.,  Baltimore. 
Sprague-Sells  Corp.,  Chicago. 

COOKERS,  Continuous,  Agitating. 

Ayars  Mach.  Co.,  Salem,  N.  J. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Sprague-Sells  Corp.,  Chicago. 

Cookers,  Retort.  See  Kettles,  Process. 
COOLERS,  Continuous. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Sprague-Sells  Corp.,  Chicago. 

COPPER  COILS,  for  Tanks. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

F.  H.  Langsenkamp  Co.,  Indianapolis. 

A.  K.  Robins  ft  Co.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

Copper  Jacketed  Kettles.  See  Kettles,  Copper. 
CORKING  MACHINES. 

Edw.  Ermold  Co.,  New  York  City. 

CORN  COOKER-FILLERS. 

Ayars  Machine  Co.,  Salem.  N.  J. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Hansen  Cang.  Mchy.  Corp.,  Caderbnrg,  Wis. 
Morral  Bros.,  Morral,  Ohio. 

A.  K.  Robins  ft  Co.,  Inc.,  Baltimore. 
Sprague-Sells  Corp.,  Chicago. 

CORN  CUTTERS. 

Berlin-Chapman  Co..  Berlin,  Wis. 

Morral  Bros.,  Morral,  Ohio. 

A.  K.  Robins  ft  Co.,  Inc.,  Baltimore. 
Sprague-Sells  Corp.,  Chicago. 

CORN  SHAKERS. 

Avars  Machine  Co.,  Salem,  N.  J. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Huntley  Mfig.  Co.,  Brocton,  N.  Y. 


CORN  HUSKERS  AND  SILKERS. 
Berlin-Chapman  Co.,  Berlin,  Wis. 

Huntley  Mfg.  Co.,  Brocton,  N.  Y. 

Morral  Bros.,  Morral,  Ohio. 

Sprague-Sells  Corp.,  Chicago. 

United  Company,  Baltimore. 

Corn  Mixers  and  Agitators.  See  Com  Cooker 
Filers. 

CORRUGATED  PAPER  PRODUCTS  (Boxes, 
Bottle  Wrappers,  etc.). 

Robt.  Gaylord,  Inc.,  St.  Louis. 

Hinde  ft  Dauch  Paper  Co.,  Sandusky,  O. 

Counters.  See  Can  Counters. 

Countershafts.  See  Speed  Reg.  Devices. 

CRANES  AND  CARRYING  MACHINES. 

Link  Belt  Co.,  Chicago. 

A.  K.  Robins  ft  Co.,  Inc.,  Baltimore. 

Sinclair-Scott  Co.,  Baltimore. 

Sprague-Sells  (jorp.,  Chicago. 

CRATES,  Iron  Process. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Edw.  Renneberg  ft  Sons  Co.,  Baltimore. 

A.  K.  Robins  ft  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

Cutters,  Corn.  See  Corn  Cutters. 

Cutters,  Kraut.  See  Kraut  Machinery. 

Cutters,  String  Bean.  See  String  Bean  Mchy. 
CULTURES,  Inoculation. 

Strasburger  ft  Siegel,  Baltimore. 

Urbana  Laboratories,  Urbana,  Ill. 

DECORATED  TIN  (for  Cans.  Caps,  etc.). 
American  Can  Co.,  New  York. 

Continental  Can  Co.,  New  York  City. 

Dies,  Can.  See  Can  Makers’  Mchy. 

Double  Seaming  Machines.  See  Closing  Mach. 
DRYERS,  Drying  Machinery. 

Edw.  Renneburg  ft  Sons  Co.,  Baltimore. 

Slaysman  ft  Co.,  Baltimore. 

Employers'  Time  Checks.  See  Stencils. 
ENAMELED  BUCKETS,  PAILS,  Etc. 

F.  H.  Langsenkamp  Co.,  Indianapolis. 

A.  K.  Robins  ft  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

Engines.  Steam.  See  Boilers  and  Engines. 
Enamel-Lined  Kettles.  See  Tanks. 
EVAPORATING  MACHINERY. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Edw.  Renneberg  ft  Sons  Co.,  Baltimore. 

EXHAUST  BOXES 
Ayars  Machine  Co.,  Salem,  N.  J. 

A.  K.  Robins  ft  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

Factory  Stools.  See  Stools. 

Factory  Supplies.  See  Cannery  Supplies. 
FACTORY  TRUCKS. 

Chisholm-Ryder  Co.,  Niagara  Falls,  N.  Y. 

A.  K.  Rcbins  &  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

FIBRE  CONTAINERS  for  Food  (not  hermetic¬ 
ally  sealed). 

American  Can  Co.,  New  York. 

Continental  Can  Co.,  New  York. 

Hinde  &  Dauch  Paper  Co.,  Sandusky,  Ohio. 

FIBRE  PRODUCTS,  Boxes,  Boxboards,  Etc. 
Hinde  &  Dauch  Paper  Co.,  Sandusky,  Ohio. 

Fillers  and  Cookers.  See  Com  Cooker-Fillers. 
Filling  Machines,  Bottles.  See  Bottlers’  Mchy. 
FILLING  MACHINES.  Can. 

Ayars  Machine  Co.,  Salem,  N.  J. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Hansen  Cang.  Mchy.  Corp.,  Cedarburg,  Wis. 
Huntley  Mfg.  Co.,  Brocton,  N.  Y 
F.  H.  Langsenkamp  Co.,  Indianapolis/ 

A.  K.  Robins  ft  Co.,  Inc.,  Baltimore. 
Sinelair-Scott  Co.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

Filling  Machine,  Syrup.  See  Syruping  Mach. 
FINANCING  AND  WAREHOUSING. 

Guardian  Warehousing  Co.,  Chicago. 

Wakem  ft  McLaughlin,  Inc.,  Chicago. 

FINISHING  MACHINES,  Catsup,  Etc. 

F.  H.  Langsenkamp  Co.,  Indianapolis. 

A.  K.  Robins  ft  Co.,  Inc.,  Baltimore. 
Sprague-Sells  Corp.,  Chicago. 

Friction  Top  Cans.  See  Cans,  Tin. 

Fmit  Graders.  See  Clean,  ft  Grad.  Mchy.,  Fruit. 
Fmit  Parers.  See  Paring  Machines. 

FRUIT  FITTERS  AND  SEEDERS. 

Huntley  Mfg.  Co.,  Brocton,  N.  Y. 

Fruit  Presses.  See  Cider  Makers’  Machinery. 
Gasoline  Firepots.  See  Cannery  Supplies. 

GENERAL  AGENTS  for  Machinery  Mfrs. 
Berlin-Chapman  Co.,  Berlin.  Wis. 

A.  K.  Robins  ft  Co.,  Inc.,  Baltimore. 
Sprague-Sells  Corp.,  Chicago. 

Generators,  Electric.  See  Motors. 
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GLASS-LINED  TANKS. 

Pfaudler  Co.,  Rochester,  N.  Y. 

Sprague-Sells  Corp.,  Chicago.  . 

Governors,  Steam.  See  Power  Plant  Equipment. 
Gravity  Carriers.  See  Carriers  and  Conveyors. 
Green  Corn  Huskers.  See  Corn  Huskers. 

Green  Pea  Cleaners.  See  Clean,  and  Grad.  Mchy. 
Hoisting  and  Carrying  Machines.  See  Cranes. 
Hullers  and  Viners.  See  Pea  Hullers. 

Huskers  and  Silkers.  See  Corn  Huskers. 
INOCULATION,  for  peas,  etc. 

Strasberger  &  Siegel,  Baltimore. 

Urbana  Laboratories,  Urbana,  Ill. 

INSURANCE,  Canners’. 

Canners’  Exchange,  Lansing  B.  Warner,  Chicago. 
Jacketed  Kettles.  See  Kettles,  Copper. 

JACKETED  PANS.  Steam. 

F.  H.  Langsenkamp  Co.,  Indianapolis. 

Sprague-Sells  Corp.,  Chicago. 

KETTLES,  Copper,  Plain  or  Jacketed. 

F.  H.  Langsenkamp  Co.,  Indianapolis,  Ind. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

Kettles,  Enameled.  See  Tanks,  Glass-Lined. 
KETTLES,  Process. 

Ayars  Machine  Co.,  Salem,  N.  J. 

Perlin-Chapman  Co.,  Berlin,  Wis. 

Edw.  Renneburg  &  Sons  Co.,  Baltimore. 

A.  K.  Robins  &  Co..  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

Zastrow  Mach.  Co.,  Baltimore. 

KETTLES,  Vacuum. 

Pfaudler  Co.,  Rochester,  N.  Y. 

KNIVES,  Miscellaneous. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

KRAUT  CUTTERS. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

KRAUT  MACHINERY. 

Hansen  Cang.  Mchy.  Corp.,  Cedarburg.  Wis. 

LABELING  MACHINES. 

Edw.  Ermold  Co.,  New  York  City. 

Fred  H.  Knapp  Co.,  Ridgewood,  N.  J. 

Morral  Bros.,  Morral,  Ohio. 

Sprague-Sells  Corp.,  Chicago. 

LABEL  MANUFACTURERS. 

H.  Gamse  &  Bro.,  Baltimore. 

R.  J.  Kittredge  &  Co.,  Chicago. 

National  Color  Printing  Co.,  Baltimore,  Md. 
Piedmont  Label  Co.,  Bedford,  Va. 

Simpson  &  Doeller  Co.,  Baltimore. 

Stecher  Litho.  Co.,  Rochester,  N.  Y. 

U.  S.  Printing  and  Litho.  Co.,  Cincinnati. 

LABORATORIES,  for  Analyses  of  Goods.  Etc. 
National  Canners  Assn.,  Washington,  D.  C. 
Strasburger  &  Siegel,  Baltimore. 

LIMA  BEAN  RUBBERS. 

The  Scott  Viner  Co.,  Columbus,  O. 

Markers.  Can.  See  Stampers  and  Markers. 
Marmalades,  Machinery.  See  Pulp  Machinery. 

MILK  CENDENSING  AND  CANNING  MCHY. 
Ayars  Machine  Co.,  Salem,  N.  J. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Molasses  Filling  Machine.  See  Filling  Mach. 
OYSTER  CANNERS*  MACHINERY. 
Herlin-Chapman  Co.,  Berlin,  Wis. 

Hansen  Cang.  Mchy.  Co.,  Cedarburg,  Wis. 

Edw.  Renneburg  &  Sons  Co.,  Baltimore. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

Packers’  Cans.  See  Cans. 

Pails,  Tubs,  etc..  Fibre.  See  Fibre  Conts. 

Paper  Boxes.  See  Corrug.  Paper  Products. 
PARING  MACHINES. 

Sinclair-Scott  Co.,  Baltimore. 

PASTE.  CANNERS*. 

Edw.  Ermold  Co.,  New  York  City. 

F.  H.  Knapp  Co..  Ridgewood,  N.  J. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

PEA  AND  BEAN  SEED. 

Associated  Seed  Growers,  Inc.,  New  Haven,  Conn. 
Gallatin  Valley  Seed  Co.,  Bozeman,  Mont. 

Hogg  &  Lytle.  Toronto,  Can. 

I).  Landreth  Seed  Co.,  Bristol,  Pa. 

.T.  B.  Rice  Seed  Co.,  Cambridge,  N.  Y. 

Rogers  Bros.  Seed  Co.,  Chicago. 

Washburn-Wilson  Seed  Co.,  Moscow,  Idaho. 

PEA  CANNERS*  MACHINERY. 

Ayars  Machine  Co.,  Salem,  N.  J. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Chisholm-Ryder  Co.,  Niagara  Falls,  N.  Y. 

F.  Hamachek  Mach.  Co.,  Kewaunee,  Wis. 

Hansen  Cang.  Mchy.  Corp.,  Cedarburg,  Wis. 
Huntley  Mfg.  Co..  Brocton,  N.  Y. 

A.  K.  Robins  &  Co..  Inc..  Baltimore. 
Sinclair-Scott  Co..  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 


PEA  HULLERS  AND  VINERS. 

Chisholm-Ryder  Co.,  Niagara  Falls,  N.  Y. 

F.  Hamachek  Mach.  Co.,  Kewaunee,  Wis. 

Scott  Viner  Co.,  Columbus,  Ohio. 

PEA  VINE  FEEDERS. 

Chisholm-Ryder  Co.,  Niagara  Falls,  N.  Y. 

F.  Hamachek  Mach.  Co.,  Kewaunee,  Wis. 

Scott  Viner  Co.,  Columbus,  Ohio. 

PEELING  KNIVES. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Peach  and  Cherry  Pitters.  See  Fruit  Fitters. 
PEELING  MACHINES. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Sinclair-Scott  Co.,  Baltimore. 

PEELING  TABLES,  Continuous. 

Ayars  Machine  Co.,  Salem,  N.  J. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Huntley  Mfg.  Co.,  Brocton,  N,  Y. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

Perforated  Sheet  Metal.  See  Sieves  and  Screens. 
Picking  Boxes,  Baskets,  etc.  See  Baskets. 

Picking  Belts  and  Tables.  See  Pea  Can.  Mchy. 
PINEAPPLE  MACHINERY. 

Hansen  Cang.  Mchy.  Corp.,  Cedarburg,  Wis. 
Sprague-Sells  Corp.,  Chicago. 

Zastrow  Machine  Co.,  Baltimore. 

Platform  and  Wagon  Scales.  See  Scales. 

Picking  Belts  and  Tables.  See  Pea  Machinery. 
Power  Presses.  See  Can  Makers’  Machinery. 
Power  Transmission  Machinery.  See  Power 
Plant  Equipment. 

PRESERVERS*  MACHINERY. 

Hansen  Cang.  Mchy.  Corp.,  Cedarburg,  Wis. 

Karl  Kiefer  Mach.  Co.,  Cincinnati. 

F.  H.  Langsenkamp  Co.,  Indianapolis,  Ind. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

PULP  MACHINERY. 

Perlin-Chapman  Co.,  Berlin.  Wis. 

Hansen  Cang.  Mchy.  Co.,  Cedarburg,  Wis. 

F.  H.  Langsenkamp  Co.,  Indianapolis,  Ind. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Sinclair-Scott  Co.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

PUMPS,  Air,  Water,  Brine,  Syrup. 

Ams  Machine  Co.,  Max,  New  York  City. 

F.  H.  Langsenkamp  Co.,  Indianapolis. 

A.  K.  Robins  &  Co..  Inc.,  Baltimore. 

Slaysman  &  Co.,  Baltimore. 

Retort  Crates.  See  Kettles,  Process. 

Rubber  Stamps.  See  Stencils. 

Saccharometers  (syrup  testers).  See  Canry.  Sup. 

SALT  DISTRIBUTING  MACHINE. 

F.  H.  Langsenkamp  Co.,  Indianapolis. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

SEALING  MACHINES,  Box. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Sanitary  Cleaner  and  Cleanser.  See  Cleaning 
Compounds. 

Sanitary  topen  top)  Cans.  See  Cans. 

Sardine  Knives  and  Scissors.  See  Knives. 

SCALDERS,  Tomato,  Etc. 

Ayars  Machine  Co.,  Salem,  N.  J, 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Huntley  Mfg.  Co.,  Brocton,  N,  Y. 

F.  H.  Langsenkamp  Co.,  Indianapolis. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

Scalding  and  Picking  Baskets.  See  Baskets. 
Sealing  Machines,  Bottle.  See  Bottlers*  Mchy. 

SEEDS.  Canners*,  AH  Varieties. 

Associated  Seed  Growers,  Inc.,  New  Haven,  Conn. 
Gallatin  Valley  Seed  Co.,  Bozeman,  Mont. 

Hogg  &  Lytle.  Toronto,  (3an. 

I).  Landreth  Seed  Co.,  Bristol,  Pa. 

J.  B.  Rice  Seed  Co.,  (Cambridge,  N.  Y. 

Rogers  Bros.  Seed  Co.,  Chicago. 

Washburn-Wlison  Seed  Co.,  Moscow,  Idaho. 
Separators.  See  Pea  Canning  Mchy. 

Sealing  Machines,  Cans.  See  Closing  Machines. 

SHEET  METAL  WORKING  MACHINERY. 

Ams  Machine  Co..  Max,  New  York  City. 

E.  W.  Bliss  Co..  Brooklyn,  N.  Y. 

Cameron  Can  Mchy.  Co.,  Chicago,  Ill. 

Slaysman  &  Co.,  Baltimore. 

SIEVES  AND  SCREENS. 

Huntley  Mfg.  Co.,  Brocton,  N.  Y. 

Sinclair-Scott  Co.,  Baltimore. 

SILKING  MACHINES.  Corn. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Hansen  Cang.  Mchy.  Corp.,  Cedarburg,  Wis. 
Huntley  Mfg.  Co..  Brocton,  N.  Y. 

Sprague-Sells  Corp.,  Chicago. 

Sorters,  Pea.  See  Cleaning  and  Grading  Mchy. 


SPEED  REGULATING  DEVICES  (for  Machines. 
Belt  Drives,  etc.). 

Berlin-Chapman  Co.,  Berlin.  Wis. 

Huntley  Mfg.  Co.,  Brocton,  N.  Y. 

Sinclair-Scott  Co.,  Baltimore. 

Supply  House  and  General  Agents.  See  Gen¬ 
eral  Agents. 

STAMPERS  AND  MARKERS. 

Ams  Machine  Co.,  Max,  New  York  City. 
Chisholm-Ryder  Co.,  Niagara  Falls,  N.  Y. 

Steam  Jacketed  Kettles.  See  Kettles. 

Steam  Retorts.  See  Kettles,  Process. 

STENCILS,  Marking  Pots  and  Brushes,  Brass 
Checks,  Rubber  and  Steel  Type,  Burning 
Brands,  etc. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

STIRRERS  FOR  KETTLES. 

F.  H.  Langsenkamp  Co.,  Indianapolis. 

Sprague-Sells  Corp.,  (Chicago. 

STRING  BEAN  MACHINERY. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Burton  Cook  &  Co.,  Rome,  N.  Y. 

Chisholm-Ryder  Co.,  Niagara  Falls,  N.  Y. 

Hansen  Cang.  Mchy.  Corp.,  Cedarburg,  Wis. 

Huntley  Mfg.  Co.,  Brocton.  N.  Y. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

SYRUPING  MACHINES. 

Ayars  Machine  Co.,  Salem,  N.  J. 

Karl  Kiefer  Machine  Co.,  Cincinnati,  Ohio. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

Tables,  Picking.  See  Pea  Canners’  Machinery. 
TANKS.  Metal. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

F.  H.  Langsenkamp  Co.,  Indianapolis. 

Slaysman  &  Co.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

TANKS,  Glass  Lined,  Steel. 

F.  H.  Langsenkamp  Co.,  Indianapolis,  Ind. 

Pfaudler  Co.,  Rochester,  N.  Y. 

Sprague-Sells  Corp.,  Chicago. 

TANKS,  Wooden. 

Sprague-Sells  Corp.,  Chicago. 

TELEPHONE.  TELEGRAPH,  Quick  Service. 
Amer.  Telephone  and  Telegraph  Co. — Everywhere. 
Testers,  Can.  See  Can  Makers’  Machinery. 

Ticket  Punches.  See  Stencils. 

TIN  PLATE. 

American  Sheet  and  Tin  Plate  Co.,  Pittsburgh. 

The  Mellingriffith  Co.,  Ltd.,  Cardiff,  So.  Wales. 

TOMATO  CANNING  MACHINERY. 

Ayars  Machine  Co.,  Salem,  N.  J. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Hansen  Cang.  Mchy.  Corp.,  Cedarburg,  Wis. 
Huntley  Mfg.  Co.,  Brocton,  N.  Y. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

TOMATO  PEELING  MACHINE. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

TOMATO  WASHERS. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Huntley  Mfg.  Co.,  Brocton,  N.  Y. 

F.  H.  Langsenkamp  Co..  Indianapolis. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

Sprague-Sells  Corp.,  Chicago. 

VACUUM  PANS,  Equipment. 

Pfaudler  Co.,  Rochester,  N.  Y. 

Variable  Speed  Countershafts.  See  Speed  Reg. 
VINERS  AND  HULLERS. 

Chisholm-Ryder  Co.,  Niagara  Falls,  N.  Y. 

Frank  Hamachek  Mach.  Co.,  Kewaunee,  Wis. 

Scott  Viner  Co.,  Columbus,  Ohio. 

WAREHOUSING  AND  FINANCING. 

Guardian  Warehousing  Co.,  Chicago. 

Wakem  &  McLaughlin,  Inc.,  Chicago. 

Washers,  Bottle.  See  Bottlers’  Machinery. 
WRAPPERS,  Corrugated  Bottle. 

Hinde  &  Dauch  Paper  Co.,  Sandusky,  Ohio. 

WASHERS,  Can  and  Jar. 

Ayars  Machine  Co.,  Salem,  N.  J. 

Berlin-Chapman  Co.,  Berlin,  Wis. 

Hansen  Cang.  Mchy.  Corp.,  Cedarburg,  Wis. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore. 

WASHERS,  Fruit.  Vegetable. 

Ayars  Machine  Co.,  Salem,  N.  J. 

Huntley  Mfg.  Co.,  Brocton,  N.  Y. 

Scott  Viner  Co.,  Columbus,  O. 

Sprague-Sells  Corp.,  Chicago. 

Washing  and  Scalding  Baskets.  See  Baskets. 
Windmills  and  Water  Supply  Systems.  See 
Tanks,  Wood. 

Wrappers,  Paper.  See  Corrug.  Paper  Products. 
Wrapping  Machines,  Can.  See  Labeling  Mach. 
WYANDOTTE,  Sanitary  Cleaner. 

J.  B.  Ford  Co.,  Wyandotte,  Mich. 
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Increase  Your  Speed 


By  Using 

“Slaysman”  Automatic  Feeder 
on  your  Body-Maker 

This  feeder  will  pass  but  ONE 
body  at  a  time. 

\"ery  simple  and  durable  having  no 
parts  to  get  out  of  order.  Can  be  at¬ 
tached  to  any  make  Body-Maker. 
The  saving  on  labor  alone  will  more 
than  pay  for  this  feeder  in  a  very  short 
time. 

Write  for  particulars. 


[PATENTED.] 


Slaysman  &  Company 

801-11  E.  Pratt  St. 

Baltimore,  Maryland. 


800  ACRES.  DEVOTED  TO  DEVELOPING  PURE-BRED  STOCK  SEEDS 
Peas  -  -  550  Acres  Beans  -  125  Acres 

Sweet  Corn  and  Small  Seeds  125  Acres 
Located  advantageously  for  the  production  of  hardy,  disease  free  seeds. 

The  Names 

CLARK  —  ALLAN  —  KEENEY 
are  synonymous  with 

HIGH  STANDARDS  and  DEPENDABLE  STOCKS 

ASSOCIATED  SEED  GROWERS,  INC. 

Wholesale  Seed  Growers 
NEW  HAVEN,  CONNECTICUT 
Branches  in  ten  western  states 


Plant  Breeding  Takes  Time 


as  well  as  experience,  judgment,  patience  and  money.  No  less  than 
ten  years,  more  frequently  twelve,  are  required  by  our  intensive 
method  of  breeding  to  produce,  from  our  original  single  plant  selec¬ 
tions  or  hybridizations,  the  seed  which  we  ship  our  canner  customers. 


There  are  quicker  methods,  but,  as  with  all  short-cuts,  the  time  sav¬ 
ed  is  at  the  expense  of  uniformity,  stability  and  general  quality  of  the 
seed,  and,  in  turn,  of  the  canning  crop  produced. 


A  SECTION  OF  ONE  OF  FOUR  IDAHO  PEA  BREEDING  FARMS 


' '  -'-if  v 


Dependable  Seed 

The  necessary  basis  of  a 

—QUALITY  PACK - 


